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Sparks 


The approaching holiday season 
gives dealers, active in the safety 
movement, a chance to stress the 
dangers of drunk driving. 


Motor, vehicle traffic last year 
was sufficient to boost vehicle 
miles to an all-time high of 340 
billion, the National Conservation 
Bureau reported last week. It was 
3.6 percent greater than in 1941. 

* a7 . 


Dealers should keep alert about 
proposed legislative curbs whose 
excessive use could put them in 
the ditch financially..The best way 
to keep on the money road is good 
work and smart management, 
backed up with a realistic public 
relations program. 


Look Here 
Dear Joe, c/o Kremlin: 


What you have been waiting for 
has happened. The U. S. Army and 
Navy had a terrific fight between 
themselves at Philadelphia last 
week. 

The affair was buried back in 
the sports pages so U. S. citizens 
wouldn’t be too alarmed. 


* * as 


New Player, Old Song 


A sharper swing to the left, 
sponsoring a revival of many of 
the pet projects of the Roosevelt 
era, is expected of Truman as the 
campaign gains momentum next 
year, according to several Wash- 
ington observers. 


Administration stalwarts are said 
to be for the idea to widen the 
Democratic appeal to the widest 
possible number of voters, leaving 
the more conservative section to 
the Republicans. 


* * * 


Jeeps & Trucks 


Donald Nelson, ex-WPB chair- 
man, credits American jeeps, P-39 
fighter planes and Studebaker 
trucks with making it possible for 
the Russians to turn back the 
Nazis before Moscow in 1943. 


According to an International 
News Service report, Nelson re- 
vealed that Russia obtained 17 per- 
cent of its war materials from the 
United States, another 3 percent 
from Britain, and made 80 percent 
in her own plants. 


Top Cars 
New car registrations for nine 
eae plus 27 states in Octo- 


1947 
Pos. 


4—187,189 
5—162,043 
6—159,140 
7—140,733 
8— 81,417 
9— 79.475 
10— 77,035 
1l— 76,770 
12— 72,170 
13— 55,468 
14— 41,030 
15— 36,392 
16— 35,641 
17— 34,466 
18— 18,346 
19— 18,261 
20— 12,189 


2,431,995 1,184,563 
For further details see page 
18, today’s issue. 
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Car Production Estimates 


By Automotive News 
(U. S. PRODUCTION ONLY) 


Week 
Ended 
7" 29, 


GENERAL MOTORS .. 24,971 


52,151 


+Station wagons. *Revised. 


Week 
947 1946 


Jan. 1 Jan. 1 
to 


Nov. 30, Nov. 29, 
1946* 1947* 
695,775 1,295,755 

622,568 


331,997 
182,415 246,321 
112,759 199,593 
94,384 174,265 
24,220 
490,640 
220,581 
142,908 
70,211 
56,940 
411,792 
336,930 
63,230 
11,632 


7 

208 

5,089 
67,891 
89,018 
84,272 
38,213 


4,382 
3,728 


306,523 1,893,598 3,196,755 


271 
84,215 


(Truck Table on Page 29) 


Holiday Cuts Vehicle Output 


To 81,922 for 


“By Bernie Thomas ° 

Staff iter be 
shift@owns fer Thanks- 
giving Day held U. S. automo- 
tive production last week to an 
estimated 62,099 cars and 19,823 

trucks—a total of 81,922 vehicles. 
Nearly all makers worked four- 
day schedules except Ford Motor 
Co., which closed down all its 
final assembly operations Wed- 
nesday night until today (Dec. 1) 

to take inventory. 

The previous week’s estimated 
postwar high performance rose 
even higher upon revision because 


Car Orders Fade 
In Canada as 
Tax Hikes Price 


By M. L. Schwartz 
Staff Correspondent 

TTAWA, Ont.—An increasing 

number of new-car order can- 
cellations was reported by dealers 
throughout Canada as a direct re- 
sult of the new 25-75 percent ex- 
cise taxes. 

Amid the confusion caused by 
the drastic austerity program, the 
sudden $150-$1,200 boost in prices 
shocked Canadians into a spon- 
taneous flood of cancellations. 

Dealers in the Dominion, how- 
ever, interpreted the cancella- 
tions as an initial wave of re- 
sentment against the higher 
taxes. They predicted that the 
buyers would return when cars 
are available for early delivery, 
with most agreeing that chances 
for « buyer’s market at a fore- 
seeable date remain dim. 

(Roy Carmichael, Montreal cor- 
respondent for Automotive News, 
was informed that the new import 
quota system would give a decided 
preference to cars made in Britain. 

(British-built cars and trucks, as 
well as vehicles manufactured in 
all other countries, have been tem- 
porarily banned pending the es- 
tablishment of the quota setup. 
The embargo also extends to au- 
tomotive parts, tires and motor 
fuels). 

Reconstruction and Finance Min- 
ister Howe, who becomes virtual 

(Continued on Page 25, Col. 1) 


Week 


both Ford and Chevrolet. built: ve- 
hicles on Saturday. 
os . 07 7. 
roENAL tabulations place *; 
output dur the week’ 
Nov. 22 at -@@i5"Garge-and 24; 
trucks—a.-, total ;of 108,751. units. 
That total ee e = Aes ex- 
ceeded through,the balagce of 1947. 

U. S. and Canada combined car 
and truck output last-week is esti- 
mated .at 85,409 units,..compared 
with 113,924 the week. before. 

Thus far thig year, U.S. plants 
have built 3,196,755 cars and 1,- 

137,640 trucks—a total of 4,334,395 
vehicles. Canada’s contribution of 
237,308 cars .and trucks gives 
plants in both countries a total 
output of 4,571,698 units, with 22 
working days left to achieve the 
gap between the present total 
and the goal of 5,000,000. 

In order to build the 428,302 cars 
and trucks necessary to attain that 
goal, U. S. and Canadian plants 
will have to turn out an average 
of about 19,500 vehicles daily 
through the balance of the year. 

+. + * 

ESPITE the fact that recent 

schedules have cut deeply into 
Sheet steel stocks, the industry’s 
chances of topping the five-million 
mark are favorable if all plants 
work steady schedules through the 
balance of the year. 

However, sheet steel reportedly 
will be a very serious item in De- 
cember schedules at General Mo- 
tors and Chrysler. 

(Continued on Page 29, Col. 1) 


Production 
Automotive News Estimates 
U. 8S. Cars, Trucks 


108,751 
81,922 


Smet Prev. 1948 
Woeh Woek Week 


For complete production totals 
makes, see table, page 18. 
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Foes of Credit Curbs 


See Move to Restore 


Reg.W As 


Inflationary 


Senate Committee Now Leans to Temporary Controls; 
Reserve Board Wants Permanent Authority; 
Hearings to Start This Week 


By William Ullman 
Washington Correspondent 


ASHINGTON.—Unless there is 

an unexpected change in senti- 
ment among members of the Sen- 
ate banking and currency com- 
mittee, the Federal Reserve Board 
is not going to be granted the 
much-desired permanent power 
over national consumer credit that 
it sought last week. 


But, also unless there is an un- 
expected change in sentiment, the 
potent Senate group will agree, 
within a very short time, to the 
temporary re-imposition of the 
controls wiped out Nov. 1. That 
means that Regulation W will be 
back on the FRB books in the 
near future. 

Such was the outlook for Item 1 
of the ten points laid down on the 
opening day of the special session 
of Congress by President Truman 
to whip inflation. Item 1 was the 
“restoration of consumer credit 
controls.” + 

* * > 

T THE beginning of the week 
it appeared that the Senate 
ipumittes would act favorably 
in 48 hours. As AUTOMOTIVE 
News went to press, it seemed that 
action would be delayed for a few 
days. The contention both for and 
against FRB credit controls has 
been profound and _ impressive. 
Each side has advanced powerful 
argument. Opponents of controls 

say this: 

1. The amount of installment 
credit is less than one percent of 
the national income and, accord- 
ingly, is relatively immaterial in 
its effect on inflation. 

2. Restoration of the credit 
curbs would not be of utility be- 
cause they were not effective 
against inflation when they were 
in force. 

8. Restoration of controls would 
actually be inflationary, because “if 
we stop purchases of plentiful dur- 
able goods, consumers will have 


more money left with which to de- 
mand scarce consumption items 
such as food. 

* > * 
PPONENTS have this one to 
knock down: Consumer credit 

is a way further to expand pur- 

chasing power without expending 

production. And that, says the 
(Continued on Page 26, Col. 4) 


Blanket Attacks 
On All Dealers 
Arouse NADA 


W7 ASHINGTON.—In a stinging 
statement issued last week, 
NADA asserted that all 42,000 
franchised dealers of the U. 8. are 
being unfairly smeared for the 
shifty sales practices of a minority 
of the trade. 
The statement, in its own de- 
fense and the defense of the 
reputable motor car sellers of the 
country, was addressed to the 
general public and given to the 
——— press for publication. It 
“The National Automobile Deal- 
ers Assn., with a membership -of 
more than 80 percent of the deal- 
ers of the nation, is and has been 
doing everything within its power 
to stamp out these bad practices. 
“NADA does not now condone, 
nor has it ever condoned, such un- 
ethical conduct as obtaining exorbi- 
tant new-car profits through pri- 
vate arrangements with used-car 
dealers, accepting gratuities for 
preferential customer treatment, 
evading taxes on used-car tradein 
sales, etc. 
* + ” 
‘hye since these practices first 
began to crop up, the associa- 
tion has denounced them in offi- 
cial communications to all mem- 
bers, in direct appeals by its offi- 
cers to group meetings throughout 
(See NADA, Page 29, Col. 2) 


900,000 More Customers 


Year’s Drive by Pontiac Bringing Owners 
Back Into Dealer Shops 


By Pete Wemhoff 
Editor, Automotive News 

NTIAC’S “bring ’em back” 

campaign has added 900,000 
service customers to, dealer rolls in 
one year, General Sales. Manager 
L. W. Ward told 
this writer last 
week. 

Ward, who be- 
lieves Pontiac is 
way out front in 
the industry’s 
drive to increase 
service contacts, 
emphasized that 
while the past 
year’s campaign 
reduced the aver- 
age repair order i. W. Wasd 
by 74 cents, dealers’ overall cus- 
tomer labor volume rose 11 percent 
because of the added customers. 

The 4,800,000 repair orders in 
the first nine months of 1947 pro- 
duced $42,755,084 in customer la- 
bor sales, he pointed out, while 


3,900,000 orders in the same pe- 
riod last year brought $38,002,900 
in sales. The 1947 customer labor 
sales increase was 242 percent 
over 1941’s $12,619,277. 

Dealer parts sales rose even more 
spectacularly, Ward said. In 1941- 
(first nine months) the volume was 
$14,257,026, in 1946 it was $44,657,- 
369, while in the same period of 
1947 it was $61,320,371, a gain of 
330 percent over prewar. 

Ward estimated that Pontiac 
dealers’ customer labor sales for all 
of 1947 would be $60,000,000. 

. o * 
LTHOUGH dealers have become 
very service conscious, Ward 
doubts that they can keep their 
(Continued on Page 28, Col. 1) 
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As of July 1... 


Registrations Indicate 


33,000,000 


DETROIT.—R. L. Polk & Co. es- 
timated last week that there were 
approximately 33,000,000 cars and 
trucks on U. 8S. highways. 

The motor statistical agency 
said registrations from 23 states 
as of last July 1 indicate that 
the grand national total will 
show 27,707,000 cars in operation 
and 6,148,000 trucks. 

Polk said that in comparing the 


Outlook Gloomy 
For East Coast 
Supply of Oil 


NEW YORK. — Transportation 
shortages cast a gloomy outlook 
on the possibility that East Coast 
requirements of petroleum prod- 
ucts will be completely satisfied 
this winter. 

As of Oct. 31, stocks of four 
major oil products—gasoline, kero- 
sene, light and heavy fuel oils— 
were nine to ten million barrels 
below those of a year ago, accord- 
ing to an American Petroleum In- 
stitute report last week on the 
supply-demand situation. 

Transportation facilities to bring 
petroleum products to market will 
not be ample to meet all demands 
despite the federal government’s 
release of additional tankers, the 
report said. 

Causes of the current record de- 
mand for oil products were cited 
as: 3,000,000 more automobiles in 
use this year than last; require- 
ments of the armed forces are 
seven times what they were in 
1938; use of diesel oil has increased 
182.2 percent between 1941 and 
1947, and the great increase in the 
number of oil burners installed for 
home heating since the war. 


Austin to Cost 
$1,400 in N. Y. 


NEW YORK.—tThirty 1948 model 
British Austin automobiles were 
displayed here last week with 
prices set at $1,395 for the two- 
door model and $1,495 for the four- 
door sedan, delivered in New York. 

Shipments are expected to reach 
1,000 a month, starting in January, 
Austin officials said. 


Union County Assn. Holds 


Annual Meeting in N. J. 

WESTFIELD, N. J.—Capt. Dan 
Dunn, of the New Jersey state po- 
lice, addressed members of the 
Union County Automobile Dealers 
Assn. at the group’s annual meet- 
ing Nov. 12 here. Arthur Lynch, 
— of the association, pre- 
8 ; 










Vehicles 


registrations of 1947 over 1946, a 
10.2 percent increase in passenger 
cars licensed and on the road and 
a 21.3 percent increase in trucks 
is indicated. In the 23 states thus 
far tabulated, passenger car regis- 
trations totaled 11,394,401, as com- 
pared with 10,337,687 in 1946. 

It was explained that Polk’s 
figures on commercial vehicle 
registration did not include buses, 
tractors or trailers, but Polk said 
that these involved no more than 
a million vehicles. 

The increase over 1946 indicated 
is regarded as evidence that car 
scrappage still is not at a high 
rate, in spite of the age of cars 
in operation, and in spite of record 
production of new vehicles, Polk 
stated. 

Meanwhile, new truck sales for 
October, based on registrations, ap- 
pear headed for an industry rec- 
ord. On the basis of registrations 
from 29 states, Polk officials esti- 
mate that if present ratios hold, 
88,000 new commercial vehicles will 
be registered for the month. The 
industry mark is 85,148, established 
in April of this year. 


New truck registrations from the 
29 states totaled 40,643, as com- 
pared with 33,307 units in 1946 for 
the samé states and month. 

New passenger car registrations 
from 27 states for October indicate 
total registrations for the month 
will reach 292,000, the states tabu- 
lated chalking up 117,389 units as 
compared with 99,706 new cars for 
the same period in 1946, Polk said. 








THE BENTLEY CONVERTIBLE coupe, with silver-gray exterior and gray-and-red 
leather upholstery. Body by Park Ward & Co. Ltd. This is one of seven custom-built 


Rolls-Royce and Bentley models to 


in major cities throughout the United 


be shown 
States. Prices range from $12,900 to $17,700 for the Bentley. 





ASI Show Sponsors Open 
Sessions This Week 


CHICAGO.—With the Automo- 
tive Service Industries Show open- 
ing Dec. 8, all three sponsoring 
associations have scheduled most 
of their business sessions for this 
week, immediately preceding the 
show. 


National Standard Parts Assn. 
opens the week’s business sessions 
with marketing research and mem- 
bership committee meetings at 10 
a.m. Tuesday; wholesalers board 
of governors and manufacturers 
board of governors meeting start- 
ing at 10 a.m. Dec. 3; International 
Trade committee starting at 9 a.m. 
Dec. 4, with the NSPA board of 
directors meeting at 10 a.m. and 
the Administration dinner that 
evening at 6:30 p.m. All NSPA 


Hard Facts on Steel 


Republic’s White Says ’48 Output Must Lag 
Far Behind Rate of Expansion 


CLEVELAND.—National 


steel 
production cannot increase by 
much more than a million tons in 
1948 even though steel capacity in 
1947 and 1948 will have been in- 
creased by 2,500,000 tons of ingots 
and 3,000,000 tons of sheet and 
strip, C. M. White, president of 
Republic Steel Corp., told members 
of the Pressed Metal Institute here 
last week. 

White said that those who ad- 
vocate vast expansion of the na- 
tion’s steel industry have no ap- 
preciation of the situation in raw 
materials and scrap which the in- 
dustry is facing today. 

“Raw materials used in our 
steel plants alone each day re- 
quire a train load of material 133 
miles long,” he said. “Talk of 
adding 10 percent or a 13-mile 
train load of raw materials per 
day simply means that the peo- 
ple who make these statements 
do not understand the basic facts. 

“They likewise do not under- 
stand the fact that the cost of pro- 


Irving Johnson, president of the/| viding this additional capacity is 
New Jersey State Auto Trade/|three or four times what it was at 
Assn., and Courtenay S. Whitman | the time the bulk of our steel capac- 
jr. president of the Essex County |ity was built and that consequent- 
Auto Trade Assn., were the other|ly due to these high costs of addi- 


speakers on the program. 


tional capacity the selling price 


Lynch announced that his asso-| would have to be increased by at 
ciation now boasts a membership | least $20 a ton over present prices.” 
of 69 dealers. 





White declared that there are 


apparently no large untapped re- 
serves of remote scrap. Scrap will 
therefore remain tight until the 
steel industry drops back from its 
present capacity rate of operation, 
he stated. 

The industry is currently spend- 
ing more than a billion dollars for 
improvement and expansion, White 
said, but it will be at least two 
years before much of this expan- 
sion can be producing for a steel- 
hungry world. Republic alone, he 
added, has made commitments for 
more than $108,000,000 since the 
war ended. 


“Though we do not expect the 
level of general business activity 
to drop more than 5 percent next 
year,” White said, “and almost 
none of this drop will be in the 
hard goods line, our studies of 
long range trends of the major 
steel-using industries show they 
are consuming steel at a highly 
abnormal rate.” 

Referring to the 1948 demand, 
he said the most recent survey by 
major industries shows effective 
steel demand for the 12 months 
beginning September, 1947, to be 
= 66,500,000 tons of finished 

steel. 


“Next year’s production cannot 
greatly exceed this year’s 62,000,000 
tons, with the scrap and coal sit- 
uations as they are and the inter- 
ruptions we will have this winter 
due to gas shortages if the weather 
is severe. So we will still face a 
shortage of about three to four 
million tons, if our thinking is cor- 
rect,” White said. 

“Nobody is going to come up 
with a magic formula to solve the 
steel shortage this year or next 
because there isn’t any magic for- 
mula.” 


White branded as “absolutely 
fantastic” assertions that 2,000,000 
tons of sheet steel have gone into 
gray market channels. 


“E am fully aware that such a 
market exists and it worries us 
as much as it worries you,” he 
told members of the institute. “But 
the: most careful estimate we can 
make, and other estimates by trade 
publications support it, is that the 
black market represents between 3 


ana|2nd 4 percent of the sheet steel 


produced.” 


meetings to be held in the Sherman 
hotel. 


Friday, Dec. 5., the Motor & 
Equipment Wholesalers Assn. will 
swing in with its opening session 
in the morning at the Stevens ho- 
tel with talks by President Frank 
Meyer and General Manager Whit 
Ruark. NSPA also continues its 
meetings with wholesalers and 
manufacturers divisional meetings 
starting at 10 a.m. 

Both NSPA and MEWA have 
meetings scheduled for Friday 
afternoon, with NSPA having its 
luncheon for members at noon, and 
a general session for all members 
in the afternoon at which Arthur 
(Red) Motley, president, Parade 
magazine, speaks. MEWA opens 
the afternoon session with a dis- 
cussion on “The Basic Change in 
Nature of the ASI Show,” followed 
by a talk by Ralph Carney, vice- 
president of sales, Coleman Co., 
and a discussion on the applica- 
tion of the Robinson-Patman Act. 


Saturday will see all three asso- 
ciations busy with business ses- 
sions. NSPA has a general session 
in the morning starting at 9:30, 
with E. G. Nourse, chairman, Coun- 
cil of Economic Advisors, speak- 
ing; luncheon at noon, afternoon 
session starting at 1:30, with R. 
E. Freer, acting chairman, Federal 
Trade Commission, speaking. 
MEWA opens Saturday morning 
with a meeting where Carl Hen- 
dricks, chairman of the MEWA 
advertising service committee, and 
John E. Peters, of MEWA, pre- 
sent “Advertising-Sales Promotion 
Service for Automotive Wholesal- 
ers”; Lynn F. Woolman talks on 
“Can Equipment and Tool Volume 
Be Maintained?” and Caryle Em- 
ery of Ruthrauff & Ryan adver- 
tising agency, talks on “High Hats 
and Brown Derbies.” A discussion 
on the important changes in the 
automotive parts distribution pic- 
ture will also be held during this 
afternoon session. 


The Automotive Affiliated Rep- 
resentatives, an affiliate of Motor 
& Equipment Manufacturers Assn., 
will hold its business sessions Sat- 
urday at the Blackstone hotel, 
opening with a board of directors 
meeting at 10 a.m. and closing with 
the annual dinner that night. 

MEMA continues its business 
sessions into the week of the show 
with something scheduled every 
day including Thursday. Other 
events, which will be held evenings 
during show week, include the an- 
nual Booster Club International 
dinner Monday night and the 


NSPA “Acceleration Dinner” Tues- 
day night. 





Packard Enlarges 
Briggs’ Duties; 
Taylor Resigns 


DETROIT.—Clare E. Briggs has 
been assigned the full responsibili- 
ties of assistant general sales 
manager of Packard and its sub- 
sidiaries in the U. S. and Canada, 
Karl M. Greiner, general sales 
manager, announced last week. 

Greiner disclosed at the same 
time the resignation of Elliott 
(Pete) Taylor as assistant general 
sales manager for western United 
States. His resignation followed 
that of Lyman Slack, general sales 
manager. 

Previously assistant general sales 
manager in charge of eastern 
United States and of Canada, 
Briggs’ scope of activities is broad- 
ened to include direct supervision 
of all Packard regional and zone 
sales offices and of the various de- 
partments of the central office sales 
division. 

“At 46, Briggs has nearly 25 
years of experience in the “automo- 
bile sales field, from the retail 
phase to factory posts,” Greiner 
said. 

“Taylors helpful contributions 
since joining Packard in 1944, de- 
serve highest recognition, and he 
carries with him the best wishes 
of the entire organization,” Greiner 
said. 
Briggs came to Packard in 1939 
after 15 years as field and factory 
sales executive elsewhere in the 
automobile industry. 


Firestone Hikes 
Car, Truck Tire 
Prices 512-712 Pct. 


AKRON. — General increases in 
passenger car, truck and tractor 
tire prices were announced last 
week by Firestone Tire & Rubber 


Firestone increases, which were 
effective Nov. 24, amounted to 6% 
percent on passenger tires, 5% per- 
cent on truck tires and 7% per- 
cent on tractor tires. No increases 
were made in tube prices. 

Earlier in November, General 
Tire & Rubber Co. announced price 
increases effective Nov. 10. In- 
creases amounted to 7% percent 
on passenger car and truck cas- 
ings and 5 percent on farm tractor 


and industrial pneumatic tires. 
Tube prices were likewise un- 
changed. 


The increases were said to have 
been made necessary by the rising 
cost of materials and manufacture. 
Crude rubber prices have risen 
from 16 cents to 24 cents per 
pound, it was said, with corres- 
ponding increases in the cost of 
cotton and rayon fibres. 


Wilkie Honored 


By Newsmen 


DETROIT. — Detroit newspaper 
men and public relations officials 
paid tribute last week to David J. 
Wilkie, automotive editor of the 
Associated Press, on his 45th an- 
niversary with the AP. 

A television set was presented 
Wilkie on behalf of the group. 

An album of congratulatory let- 
ters from leaders of the automo- 
tive, tire and allied industries was 
also presented. 


Early to Bed 
Because of Thanksgiving, this 
issue of Automotive News went 
to press Wednesday (Nov. 26) 
instead of on Thursday as usual. 





EACH OF THE 185 EMPLOYES of Liberty Motors, Inc. (Dodge-Plymouth), Birming- 
ham, Ala., received a check for his share of the dealership’s profits for the last fiscal 
year. E. L. Scouten, president, stated that this profit-sharing practice had been in 
effect since 1943 and has paid dividends in loyal employes and low labor turnover. 
Out-of-town visitors to the meeting were John Landers, vice-president, from Atlanta, 

announced tha’ 


and Herman Moore, chairman. At this 
had been named 


meeting Scouten 
vice-president and general manager. 


t M. B. Oasler 
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and the writer’s name will be kept 





Not long ago this column recom- 
mended that dealers would do 
well to become active in promot- 
ing safety on the highway. The 
recommendation was made, of 
course, not only from the humani- 
tarian standpoint but the fact that 
it was good business for any dealer 
to get out in front and promote 
programs of general interest. Fur- 
thermore, if we reduce the num- 
ber of automobile accidents, we 
increase the market for our serv- 
ices and merchandise. A_ great 
many dealers are already active in 
promoting safety and feel that the 
results they are obtaining more 
than justify their efforts. 


I recommended dealers should 
not initiate such projects, but 
rather work with public officials 
or educators and aid them in de- 
veloping public opinion to sup- 
port their activities. 

Public officials welcome such 
support. This is evidenced by many 
letters that came in response to a 
column on this subject. A typical 
one comes from John J. Mathews, 
director of the Oregon State Traf- 
fic Safety Division, who says: 


* * * 


‘We Must Stop 
Selling DDT’ 


‘T WANT to congratulate you and 

thank you for your splendid re- 
cent column on safety. It shows 
an unusual understanding of the 
true nature of the traffic accident 
problem. ; 

“There have been so many false 
starts at reducing the American 
accident toll, that the public has 


4. Auto Leaders 
Set to Address 
Utah Conclave 


SALT LAKE CITY.—Plans have 
been completed for the annual 
meeting and state convention of 
the Utah Automobile Dealers Assn., 
to be held Dec. 15 in the Newhouse 
hotel here. 

Speakers will include M. O. An- 
derson, president of NADA; George 
Romney, managing director of the 
Automobile Manufacturers Assn.; 
M. R. Darlington jr., managing di- 
rector of the Inter-Industry High- 
way Safety Committee, and Harry 
W. Anderson, vice-president in 
charge of personnel of General Mo- 
tors. 

Registration will begin at 9 a.m. 
and the first session will be called 
to order by state president Dred 
A. Carleson at 10 a.m. 

An innovation this year will be 
splitting up of the afternoon ses- 
sions. UADA dealer members will 
meet in one room to hear a confi- 
dential talk by M. O. Anderson and 
to take care of other important 
items, while sales managers, serv- 
ice managers and others will meet 
to hear talks of especial interest to 
them. 

A luncheon, social hour and ban- 
quet are included in the day’s ac- 
tivities. A number of dealers from 






| grown cynical about it. I have to 


admit that I was myself surprised 


'on entering this field to find that 
; concrete accident-reduction tech- 


niques did exist in the form of the 
Three E’s—Engineering, Educa- 
tion, and Enforcement. The crying 
need is to SELL the public on 
these techniques. 


“The accident problem today is 
like some dark malady that is 
afflicting the nation—a malady 
for which the people have tried 
many nostrums, all unsuccessful. 
The people must now be shown 
that a scientific cure really exists. 
They must be convinced that it 
is worth the cost. Cynicism, in- 
difference, and ‘witch doctors’ 
with their special panaceas must 
be overcome. 

“This job can be made easier by 
redesigning our product and wrap- 
ping it in a slick package. We 
safety men must quit selling DDT 
—Don’t Do This and Don’t Do 
That—and start selling smooth, 
safe movement from place to place. 

“Thank you for helping point out 
to the people in the automobile 
industry that their selfish inter- 
ests are inextricably bound up with 
the success of this program.” 

* o * 


School Training 


Important Facet 


ONE of the important facets in 
developing highway safety is 
education. A great many high 
schools have added a driver edu- 
cation program to their curricu- 
lum. If your town doesn’t have 
such a program, I recommend that 
you look into it. 

The Pennsylvania Automotive 
Assn. has been a leader in this 
activity. To get the understand- 
ing and cooperation of automo- 
bile dealers they issued Bulletin 
No. 32 with specific recommen- 
dations as to how to proceed in 
instituting driving lessons in 
high schools. 

I am sure that Claude S. Klugh, 
manager of this association, will be 
glad to send you a copy of this 
bulletin if you will address him 
at the Payne-Shoemaker Building, 


Harrisburg, Pa. 
= * * 


Dealers Have Ideas 


On Car Design 


I WAS rather surprised that many 
dealers wrote in response to the 
column on safety, expressing their 
interpretations as to how more 
safety can be engineered into auto- 
mobiles. . 

Discussion on the product 
hardly comes within the scope 
of this column. Manufacturers, 
however, are sensitive indeed to 
dealer reaction because dealers 
contact the public and therefore 
are in a better position to know 
what owners think is needed. 


Automobile manufacturers are 
noted for their ability in anticipat- 
ing consumer demand. I therefore 
will repeat in a future column 
what dealers tell me with respect 
to their ideas as to how automo- 
biles originally can be made more 
safe. Perhaps some of the sug- 
gestions are not at present prac- 
tical, but all are worth thinking 


surrounding states are expected to! about and I am certain are of in- 
be in attendance. 


dustrywide interest. 





REELECTED OFFICERS of the Automobile Dealers Assn. of North Dakota. Left to 
right: H. Bernard, of Jamestown, treasurer; Oscar Fode, Jamestown, president; Cari 
Anderson, Devils Lake, vice-president. George Dickson, new secretary, was not present 


when pheto was taken. 





Illinois to Deny 
New Licenses 


To Title Jumpers 


CHICAGO.— A state crackdown 
on title jumping has prompted the 
Chicago Automotive Trade Assn. 
to warn members to avoid the il- 
legal practice. 

A CATA bulletin said Secretary 
of State Edward J. Barrett was 
instituting a drive to penalize deal- 
ers who hold titles open on trade- 
ins until the cars are resold. 

Any dealers who have illegally 
jumped title will be denied 1948 
licenses, Barrett told the associa- 
tion, adding he will defend his po- 
sition against all efforts of dis- 
approved dealers to seek reinstate- 
ment. 

CATA warned dealers to pay par- 
ticular attention to cars on their 
lots for which they do not have 
the title in their possessions. This 
is also a violation of Illinois law. 

The proper procedure, followed 
by most Illinois dealers, CATA said, 
is to get the title immediately from 
the seller and to fill out the first 
assignment on reverse side in full, 
dated as of the date of the deal. 

If some delay is encountered in 
securing the title, dealers were ad- 
vised to obtain supporting corres- 
pondence from the parties con- 
cerned explaining the _ circum- 
stances. 


N. Y. Dealers 


Win Elections 


ALBANY, N. Y.—Two members 
of the New York Automobile Deal- 
ers Assn. have been elected su- 
pervisors in their respective coun- 
ties, it was learned last week. 

In Jamestown county, Neil Ken- 
nedy of New Eagle Motors, James- 
town, was elected supervisor on his 
first try for public office. 

In Broome county, Claude A. 
Wheeler of Deane Motor Corp., 
Johnson City, was elected super- 
visor for a two-year term. He had 
been holding the office as an ap- 
pointee following the death of the 
former incumbent. 


Toms Loses Council Race 


CINCINNATI.—Homer ‘E. Toms, 
of Homer Toms Motor Service, 
was one of the candidates defeat- 
ed in city elections Nov. 4. Run- 
ning on the Republican ticket, he 
sought a seat on the city council. 


A Dealer’s Belief... 





Customers Salt of the Earth 
Despite Complaints 


There are times when we wonder how auto dealers can look at 
their customers and the public, of which they are a part, and calmly 
remember that they are the salt of the earth. 

How many dealers have found that their customers resold their 
new cars shortly after receiving them? And then the dealer gets the 
blame when others see the new cars offered for higher prices on the 


open market. 
* 


* * 


And yet from time to time we get evidence that many dealers 
remember that the public, for all its faults, is the dealer’s bread 
and butter, and he knows that in order to be successful he must 
deal well with the public tomorrow as well as today. 


* 


* * 


The other day an editorial appeared in the Record-Herald at Wash- 
ington Court House, O., on “Dealers’ Double Talk.” It said in part: 
“The automobile dealer may not be able to set a date for your new 
car, but he would be wise to make an attempt at keeping his cus- 
tomer’s friendship. This is not often done now if one Ohio city news- 
paper’s survey represents the average state of affairs. When the 
reporter telephoned, 16 dealers were “out.” Not one office asked for 
the name and number of the inquirer, which would seem to be ele- 


mentary business courtesy. 
* 


* * 


“Others were definitely hostile,” continued the editorial. “Still 
others, when given a fictitious name, said promptly, ‘Oh, yes, we 
have you in mind and will have a car for you soon.” Obviously 
this was all hot air. Still others refused to let customers see the 
waiting list, so that they could know how they stood. Others told 
waiting applicants one week that they were 19th on the list, next 


week that they were 107th.” 
* 


* * 


A few days later, Ray Brandenburg, of R. Brandenburg Motor Sales 
(Buick-Chevrolet), replied to the editorial through the paper’s letter- 
box column. Brandenburg calmly pointed out that there was another 
side of the story—the story of auto dealers who were upright mem- 
bers of the community, who patriotically did their part during the 
war and who, as soon as the war was over, became the target of 
potshots by everyone because limited auto production necessarily left 
many without a product they wanted. 

Referring to the statement that dealers were giving their customers 
a lot of hot air, Brandenburg said: 


* 


* 


* 


“This doesn’t make good sense. Why would we go through 
four years of war striving to keep our customers happy and then 
suddenly become big bad wolves and drive them all away?” 


* 


After citing his efforts to take care of customers waiting for cars, 
posting prices in a prominent place and giving the customers as 
definite information as possible about when deliveries will be made, 


Brandenburg asserted: 


“Maybe you might find, if you probed a little deeper, some of the 
better things being done by dealers and also that they are not such 


a bunch of screw-balls after all. 


“If we listened to the silly rumors about our customers, and then 
publicized them, pretty soon we wouldn’t have any customers. We 
are in favor of more constructive criticism. Let us build up our 
county, our city and most of all our citizens and our customers. After 
all, by and large, they are to me the salt of the earth, the finest folks 


in the world.” 


North Dakota Dealers Keep 
Fode as President _ 


FARGO, N. D.—The more than 
250 delegates attending the North 
Dakota Automobile Dealers Assn. 
convention here reelected Oscar 
Fode, of Jamestown, president. 

Carl Anderson, Devils Lake, vice- 
president, and Henry Bernard, 


22% of Texans 
To Wait for Drop 


In Car Prices 


AUSTIN, Tex.—The Texas Poll, 
conducted by Joe Belden & Asse- 
ciates, has revealed 22 percent of 
Texans are putting off buying au- 
tomobiles until prices go down. 

With 63 percent of Texans on 
record as against buying anything 
until prices drop, the group ab- 
staining from the new-car market 
was the largest. Other classifica- 
tions included new houses, electri- 
cal appliances, furniture, clothes, 
farm machinery, etc. 


The poll, which is conducted for 
Texas newspapers, also revealed 
that 71 percent of the people in 
this state are for the OPA or some 
other form of government control, 
as against 18 percent against con- 
trol and 11 percent with no opinion. 


Proving its findings that public 
opinion is swinging back toward 
approval of government price-fix- 
ing, the poll re-published the opin- 
ion gathered in December, 1946, 
after abandonment of OPA, at 
which time 27 percent voted for 
OPA, an overwhelming majority of 
68 percent voted against it, and 5 
percent expressed no opinion. 









Jamestown, secretary - treasurer, 
were also reelected. 


Herbert E. Berrell, Fargo; E. O. 
Stoudt, Wahpeton, and Ward John- 
son, Dickinson, were renamed to 
the association’s board of directors. 
New directors are William C. 
Davis, Bismarck; Elvin R. Larson, 
Williston; Edgar A. Berg, Grand 
Forks; E. F. Olson, Minot, and 
Herman Almaras, New Rockford. 


George Dixon, Fargo, was named 
association manager. 

A clinic and round table was the 
feature of the convention’s after- 
noon session with Henry Krell pre- 
siding. The panel included Fode, 
Herbert Nilles, Fargo; Frank 
Jones, Buick service manager, Min- 
neapolis; Donald Linnell, district 
manager of Chrysler Parts Corp., 
Minneapolis; C. J. Ranney, assis- 
tant chief of the income tax divi- 
sion of the Bureau of Internal Rev- 
enue, Fargo; John L. Burns, assis- 
tant Chevrolet regional manager, 
Chicago, and F. B. McKeen, man- 
ager, Universal C.I.T. Credit Corp., 
Fargo. 

David Kelly, Grand Forks, NADA 
director and regional vice-president 
of the national association, was 
also present. : 

The banquet speaker was Fred 
E. Sperling of the St. Paul cham- 
ber of commerce. 

Herbert E. Berrell, president of 
the Fargo-Moorhead Dealers Assn. 
as well as a director of the state 
organization, acted as toastmaster. 


Daren Motor 


Daren Motor Co., Louisville, Ky., 
with capital of $10,000, has been 
incorporated by W. T. Davis, Dan 
Constant and R. F. Buckholz. 


D. C. Sale in Oct. 
Totals 1,929 Cars 
And 350 Trucks 


WASHINGTON.—A total of 1,929 
passenger cars and 350 commercial 
vehicles were sold here during Oc- 
tober, according to figures com- 
piled by the Washington Automo- 
tive Trade Assn. : 

A breakdown of October passen- 
ger-car registrations is as follows: 
Chevrolet, 399; Ford, 236; Plymouth, 
212; Dodge, 185; Pontiac, 169; 
Buick, 154; Oldsmobile, 106; Chrys- 
ler, 71; Mercury, 63; Nash, 46; 
Studebaker, 40; Packard, 39; Fraz- 
er, 35; Hudson, 32; DeSoto, 29; 
Kaiser, 28; Cadillac, 27; Willys, 19; 
Lincoln, 18; Crosley, 18; miscella- 
neous, 3. 

Total passenger-car registration 
for January-October were: Chevro- 


let, 3,669; Ford, 2,806; Plymouth, 
2,357; Dodge, 1,701; Pontiac, 1,507; 
Buick, 1,479; Oldsmobile, 1,168; 
Chrysler, 512; Cadillac, 464; Hud- 
son, 453; Nash, 451; Studebaker, 
407; Packard, 385; Mercury, 362; 
DeSoto, 303; Kaiser, 218; Frazer, 
216; Lincoln, 138; Willys, 129; 
Crosley, 103; miscellaneous, 28; 
Austin, 6. 


October commercial vehicle reg- 
istrations: Chevrolet, 89; Ford, 70; 
Dodge, 62; International, 34; GMC, 
27; Studebaker, 20; White, 16; 
Diveo, 7; Autocar, 7; Mack, 4; mis- 


cellaneous, 3; Willys, 2; Reo, 2; 
Hudson, 1; Plymouth, 1; Brock- 
way, 1. 


Total commercial vehicle regis- 
trations for the year: Ford, 636; 
Chevrolet, 611; Dodge, 446; Inter- 
national, 343; GMC, 273; Stude- 
baker, 110; Divco, 91; Reo, 49; 
White, 43; Diamond T, 41; Mack, 
34; Federal, 26; Willys, 21; Brock- 
way, 20; Autocar, 19; Hudson, 12; 
miscellaneous, 12. 
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AUTOMOTIVE WE STAND FOR: 
ps re 1. Fair and equitable contracts between manufac- | ucts were well-known before the 
o ‘ AM turers and dealers in motor vehicles, parts and ac- | W°- Newspapers everywhere are 
ef cessories. 12. A fair profit to the dealer on every |catrying the local ne = 
A used vehicle accepted in partial payment for a new | tisements of clear re es. — 
L car or truck. 13. Every dollar of gasoline tax col- |the magazines carry the a _ : 
lected by state or federal governments applied to |turers’ announcements 0 ae 
- the building and maintenance of highways. { 4. The SF le eee orem — y 
elimination of governmental and bureaucratic con teedie-dna, lenetiene oredis terms 


trols over this industry. 15. A return to the pre- 


cepts of independence and the rewards of applied and even rental schemes are being 


employed. However, far from be- 
ing an unhealthy business sign, it 
is a proof positive that given a 
chance our American competitive 
system of controlling prices is the 
only way. 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 











SS 


DOWN HERE along the Main 
Stem where one sees more betur- 
baned delegates on Fifth Avenue 
than damsels who can boast “the 
new look,” one could easily accept 
the fallacy that our American pros- 
perity is tied up with our export 
trade. Well, perhaps in the good 
old days when what we shipped 
was paid for in good American 
dollars or their equivalent, this 
trade did put the frosting on our 
prosperity cake. Today, however, 
when we have to furnish our own 
dollars to pay for the stuff we ship, 
some few of us are beginning to 
doubt its great contribution to our 
national well being. Maybe we are 
wrong. Maybe we are too dumb to 
understand the mumbo jumbo com- 
ing out of Washington which in- 
sists we are lost unless we con- 
tinue to supply the sinews of war 
(for what else is coal and steel and 
equipment?) which some day may 
fall into the hands of our enemies. 


NO AMERICAN could enjoy sit- 
ting down with his family to a 
well-stocked dinner table knowing 
that any child in the world was 
slowly starving. To a man, we be- 
lieve in generosity which we prac- 
tice here at home, as nowhere on 
this globe. We would employ our 
idle ships to carry food products 
everywhere they are needed, but 
one demand we would make is that 
the recipients knew that it came 
as a gift, freely given without any 
political ties or inferences, from 
the American people to the people 
of any nation in dire need. We 
would ship our foods which are in 
plentiful supply first. We would 
not ship whole beef or pork or mut- 
ton, knowing that the fancy cuts 
would only find their way into the 
black markets abroad. Starving 
people do not demand prime, No. 1 
products, The coarser, poorer 
grades of food products have equal 
nutritive values with our best, and 
there is no demand in any black 
market for anything but the best. 
It was not so long ago that we 
were actually burning potatoes in 
this country on which we had paid 


Capsule Comment 


Walter Reuther’s rightwing forces have swept virtually 
all leftwingers out of the UAW and now control about 94 
percent of the key posts in the union. 


Reuther may be right of center in the UAW, but he 
is certainly left of center compared to auto industry offi- 
cials. So don’t expect any Utopia in management-labor 


relations yet. 
* * 2 


Canada and Mexico are the latest countries to ban the im- 
portation of U. S. built cars and trucks. 


A little more of this and we'll have 7 percent more 
new cars in this country, along with 20 percent more 


new trucks. 
* . * 


+Detroit’s Judge Skillman seems bent on destroying the 
reputations of all auto dealers, regardless of guilt. 
It’s shameful that a politically-minded jurist should 
make a political football out of an unfortunate situation. 
F * ae 
Surveys show that 50 percent of the people, who plan to 
finance their new cars, intend to use finance companies while 
44 percent will use banks. 


To show you how times have changed (and dealers 
should be worried about it), before the war the finance 
companies were getting twice as much auto business as 
the banks. 


* * & 
Pontiac’s H. J. Klingler declares, in effect, that the 1941 
price level is gone forever. 
On the skid, prices probably won’t even nod to 1941. 


Some observers believe the outlook for a down market on 
used cars the rest of the winter may be accelerated by re- 
enactment of controls on installment credit. 

It’s always difficult to do business in a down market, 
but a sharp eye on inventories helps. Keep ’em moving. 





NEW YORK.—tTroubled as the 
current scene appears, the United 


not remove. One becomes more 
convinced of this as he moves 
about and senses the attitude of 
the people. The needs which ap- 
peared on every hand at war’s end 
are far from being satisfied. Prices 
are too high, to be sure, but in 
our democratic economy that fac- 
tor will correct itself just as soon 
as production catches up with de- 
mand. Wages are high and there 
are only an unappreciably few un- 
employed in any section of this 
vast nation. All of the signs point 
to a continuing prosperity IF we 
allow the natural flow of cause 
and effect to operate without bu- 


AT THE MOMENT, a good ex- 
ample of the American system at 
is the radio business. We 
mean the manufacture and sale 
of radio receiving equipment. Un- 
less I am fooled by all outward 
signs, this industry's supply has 
caught up with demand. Prices 
have already been slashed, not only 
by the hundred-and-one fly-by- 
night manufacturers who suddenly 
turned their war-built plants to 
making home receivers, but by the 
old established lines whose prod- 
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‘Awe Hewitt...’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Maniac-Minded 

Being an enthusiastic auto hob- 
byist myself, I have naturally fol- 
lowed closely the formation of the 
non-profit auto enthusiasts club 
called “Auto Maniacs of America,” 
and disagree with the opinions 
stated in the letter of Mr. William 
E. Hall, which appeared in the Let- 
terbox of the Nov. 10, 1947, issue of 
Automotive News. I sincerely be- 
lieve that the original name should 
be kept for many important rea- 
sons. 

First and most important for any 
organization being formed is the 
publicity with which to acquire 
members and a place among the 
nation’s activities. “Auto Maniacs” 
would naturally be most suited for 
this purpose since its very words 
stimulate interest and curiosity 
and would therefore not easily be 
forgotten once heard. National pub- 
lications would also give the club 
valuable publicity since they are 
interested in presenting material 
which will appeal to their readers. 

We should not be ashamed to 
use the name “Auto Maniacs” since 
we automobile hobbyists do not 


consider ourselves “normal” or 
“average” people and pride our- 
selves in being connected with 


America’s foremost product as well 
as its greatest of all commercial 
industries. 

The will of the majority will pre- 
vail, of course, however, in order 
to determine whether the name of 
the club should be “Auto Enthus- 
iasts” or “Auto Maniacs,” we will 
naturally have to hear from every 
auto loving man, woman and child 





a subsidy to the farmers for rais- 
ing them! Why are we talking in 
billions of dollars for relief, when 
all under heavens these millions 
of unfortunate humans want is bil- 
lions of pounds of ordinary food 
products ?—G.M.S. 





and establish which name will be 
used. 


I therefore call on all auto hobby- 
ists to write Harold L. Mayer, act- 
ing chairman of the Auto Maniacs 
of America, Stockbridge, Mich., 
suggesting that this name will 
stand.—MircHett Po.owniak, De- 
troit. 


Gas & Alcohol 


The fine article appearing in 
George Slocum’s column (“Gas and 
Alcohol Don’t Mix,” Nov. 10) is 
very much appreciated. 


The condition referred to was 
called to my attention by one of 
our members in Minneapolis. I im- 
mediately asked members of our 
Traffic Safety Committee to inves- 
tigate in their respective commu- 
nities and ordered the subject on 
the agenda for our meeting” in 
Washington. The result was the 

(See LETTERBOX, Page 27, Col. 1) 


Coming 


DECEMBER 

Dec. 1-6—Atlantic City (Chalfonte Hote) 
and Haddon Hall). 68th annual meeting 
of the American Society of Mechanica) 
Engineers. 

Dec. 5-6—Bozeman, Mont. Annual conclave 
of Montana Auto Dealers Assn. 

Dec, 7-9—Biloxi, Miss. Convention of Mis- 
sissippi Auto Dealer Assn. 

Dec. 8-9—Wichita, Kans. (Hotel Broad- 
view). Annual meeting of Kansas Auto 
Dealers Assn. 

Dec. 8-13—Chicago (Navy Pier). Annua) 
ASI Show. 

Dec. 10-11—Boise. 
Assn. convention. 

Dee. 14-17—Chicage (Sherman hotel). Fifth 
annual convention and trade congress of 
National Auto Wreckers Asan. 

Dec. 15—Salt Lake City, Utah. (Hotel 
Newhouse). Annual meeting of the Utah 
Automobile Dealers Assn. 


JANUARY 


Jan. 9—Omaha. Nebraska Auto Dealers 
parley. 
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Idaho Auto Dealers 
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Chairmen of the Ford Dealer Advertising Committees im session at the Ford Rotunda, Dearborn. Lincoln-Mercury 
Dealer Advertising Chairmen met separately in the morning; groups combined for the afternoon program. 


On November 20th the Chairmen of the 
Dealer Advertising Committees for all Ford 
and Lincoln-Mercury Dealers met with factory 
executives in Dearborn. Here advertising, sales 
and merchandising plans were reviewed for the 
coming year, and unanimous agreement reached 
on an expanded, aggressive program to further 


implement the 1948 drive for leadership. 


Executives of the Ford organization appearing 


before the group included A. J. Browning, Vice- 





BUILDERS OF FORD, LINCOLN AND MERCURY CARS + FORD TRUCKS, TRACTORS AND MOTOR COACHES 


MOtTtOR 


This comprehensive local advertising program, 
directed by the dealers themselves, is another 
important example of how, and why, Ford 
Dealers are “Out Front with Ford”! 


President and Director of Purchasing and J. R. 
Davis, Vice-President and Director of Sales and 


Advertising. 


The operations of these Dealer Advertising 
Committees during the past year have been out- 
standing in the industry in providing strong, 
effective local advertising for the dealers they 
represent. Both advertising messages and media 
are developed and selected ona tailor-made basis, 


designed to meet individual, local situations. 





Listen to the Ford Theater over NBC ation EP Sunday afternoons 5:00 to 6:00 p.m., E.S.T. = ee —_ A 


cOoOMPAN Y 


XUN 











6 





Taft Law Policy Defied . . 


Decision on Red Rebels\j 
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Up to UAW Board 


By Mac Gordon 
Staff Writer 


A*™ ACID test of the UAW-CIO’s 
proposed crackdown on Com- 
munists will face the union’s pol- 
icy makers this week. 

The International Executive 
Board of the auto workers, which 
opened a meeting in Detroit Fri- 
day, is expected to consider pos- 
sible action against red-tinged offi- 
cials of local unions. 

The issue was brought to a 
head last week when five officers 
of Ford Rouge Local 600 an- 
nounced they would not submit 
non-Communist testimonials as 
required by the Taft-Hartley act. 

Under the law, one non-comply- 
ing officer can disqualify a local 
union from using the facilities of 
the NLRB. All officers of the na- 
tional and local unions must file 
the affidavits for the local to re- 
tain NLRB privileges. 
* 


Ar have already been 
submitted by the UAW’s 22- 
man executive board, in accord 


DeSoto Adopts 


New Tires on 


Most Models 


DETROIT.—DeSoto cars are be- 
ing equipped with low pressure 
tires, described as the greatest ad- 
vance in automobile tires in 25 
years, J. B. Wagstaff, vice-presi- 
dent in charge of sales, has an- 
nounced. 

The tires, known as Super Cush- 
ion and developed by the Goodyear 
Tire & Rubber Co., are appearing 
on all DeSoto deluxe and custom 
models except the seven-passenger 
sedan and Suburban. There is no 
extra charge. 

The new tire, which was subject- 
ed to grueling tests by Chrysler 
engineers, is inflated to 24 pounds 
pressure instead of the 28 pounds 
in old-style tires, a decrease of 
approximately 14 percent. The 
larger size, however, permits 26 
percent more air volume, produc- 
ing “softer” air and a softer ride. 

The tire is said to be more at- 
tractive than former types, is eas- 
ier to steer, reduces wear and tear 
of the car, and lessens driver fa- 
tigue. 

The DeSoto safety-rim has been 
widened one inch to accommodate 
the larger new tire. DeSotos are 
now being equipped with 7.60x15 
tires as compared with the 6.50x15 
size formerly installed. 


2 District Chiefs 
-Named by Munroe 


DETROIT.—Stewart W. Munroe, 
general sales manager of Chrysler 
division, announces the appoint- 
eent of two new district managers. 

George C. Leavitt has been as- 
signed to the Boston region, with 
headquarters at Hanover, N. H., 
and Howard E. Pickard to the Chi- 
cago region, with headquarters at 
Rockford, Il. 





with the mandate of the recent 
convention. Local union moves for 
compliance got underway shortly 
after the convention, when the of- 
ficers of. Packard Local 190 sub- 
mitted the required statements. 


The non-complying officers of 
Local 600, the largest local in the 
world with 65,000 members, are: 

J. G. Couser, financial secretary; 
William H. Johnson, recording 
secretary; William McKie, trustee; 
John Gallo, guide, and Ed Lock, 
president of the plastic building 
unit. 

McKie is said to be a member 
of the national review committee 
of the Communist party. 

Walter P. Reuther, UAW presi- 
dent, may ask the board to insti- 
gate punitive action against these 
and other non-compliers, although 
it was not clear just what power 
the international union has in 
such cases. 

The UAW constitution, which has 
been described as the most demo- 
cratic in the labor movement, pro- 
vides that ouster proceedings 
against a unionist can only be 
launched by his local union. Inter- 
national officers and regional di- 
rectors cannot summarily fire duly 
elected officers of locals, even 
though the latter defy union policy. 

© * * 


No only are the non-complying 
officials of Local 600 bucking 
the convention mandate, but they 
also are moving counter to the 
policy adopted by the general coun- 
cil of their local. 

By a vote of 94 to 62, the Local 
600 council defeated a Communist- 
inspired resolution to compel non- 
compliance. 

Tommy Thompson, president 
of the local, said he voted for 
compliance “because that’s what 

the convention wanted.” Thomp- 
son was an outspoken foe of 
compliance during the pre-con- 
vention campaigning. 

Before he was defeated as in- 
ternational vice-president, R. J. 
Thomas declared he would not sign 
an affidavit no matter what the 
convention might decide. 

The landslide victory of the Reu- 
ther anti-Communist ticket insured 
that compliance would be the pol- 


2 Utah Chapters 
Elect Officers 


SALT LAKE CITY.—Results of 
elections in two chapters have 
been announced by the Utah Auto- 
mobile Dealers Assn. 

Dealers in the Juab-Sanpete dis- 
trict, meeting at Ephraim, elected 
Grant Halverson (Ford), Nephi, as 
chapter president; Gordon Soren- 
son (Ford), Centerfield, vice-presi- 
dent, and Rex Wirthlin (Chevro- 
let), Nephi, secretary. Halverson 
succeeds L. R. Burr. 

New officers of the Southern 
Utah chapter, which met at Cedar 
City, are Orval Hafen (Ford), St. 
George, president; Wilson N. Hunt 
(Dodge-Plymouth), Cedar City, 
vice-president, and Waldo G. Swen- 
son (Ford), Cedar City, secretary. 
Hafen succeeds Stanley Bradshaw. 








SPECIFICALLY DESIGNED for a variety of speedy, 


tation jobs, the new Crosley 


panel dell 
capable of carrying 500 pounds. Loading is easily accomplished by 
tall door. Powered by the Crosley Cobra engine, low 
delivery suitable for druggist, dry cleaning. 


panel 

The new model, which has an 80-inch 
a@valinbie In a variety of colors, and 
advertising. 


E 








THE LARGEST POSTWAR driveaway thus far held by Willys-Overiand took place 
general manager 


recently when 0. 


H. Baehler, vice-president and 


of Butler Motors, 


Inc., Chicago, visited the Toledo plant with 105 representatives of 65 Chicago area 
dealers. Before returning home with 45 new station wagons and 22 Jeep trucks, the 
group examined the new Jeep sports phaeton, which Is scheduled for spring production. 


icy for the top-level leaders. The 
four Thomas backers who were re- 
turned to office on the executive 
board made no move indicating 
opposition to the majority view, 
and their affidavits were mailed to 
the NLRB with those of the rest 
of the board. 

The case of the five non-com- 
pliers in Local 600 involves more 
a matter of principle than of need. 
Actually the big local could prob- 
ably manage for the time being 
without being a “qualified” union. 

* o * 


At LEAST three big national 
unions have pursued a course 
of non-compliance, pending court 
judgments on the constitutionality 
of the non-Communist clause. 
These unions are Philip Murray’s 
United Steel Workers-CIO, the 
Communist-dominated United Elec- 
trical Workers-CIO and John L. 
Lewis’ United Mine Workers-AFL. 


Reuther’s convention stand was 
that a policy of non-compliance 
would scuttle current organizing 
drives in many plants. NLRB fa- 
cilities in conducting elections are 
necessary for these drives, he ex- 
plained. 


While Local 600 may not require 
the NLRB at the moment, how- 
ever, Reuther will seek to force 
that local into line for several rea- 
sons. Primarily, he does not want 
to let the Communists stir up new 
factional differences that might 
imperil 1948 negotiations with the 
manufacturers. 


It will also be an important po- 
litical victory for Reuther if he 
can override the Communist influ- 
ence in Local 600, which remains 
the Reds’ last major stronghold in 
the far-flung UAW. 


[= agenda of the executive 

meeting, which was originally 
scheduled to open last Monday, 
was a crowded one. Wages, the 
garage workers’ organizing drive 
and the personnel housecleaning 
were among the major subjects to 
be discussed. 


In another development affect- 
ing the Taft-Hartley act, NLRB 
General Counsel Robert Denham 
said the first 90 days of opera- 
tion of the law do not bear out 

that it will enslave labor 
or “bust” unions. 

Denham pointed out that at the 
end of October, 849 cases had been 
filed in the U. S. under the law, 
but only 162, or 19 percent, were 
originated by employers. 

: +o * 


Closed Shop Ban Valid, 


Ariz. Tells High Court 


PHOENIX, Ariz. — Defending 
Arizona’s anti-closed shop amend- 
ment as a “proper exercise of the 
police powers of the state,” State 
Attorney General John L. Sullivan 
has filed a brief with the State 
Supreme court in reply to an at- 
tack against the measure’s consti- 
tutionality by labor organizations. 

The “right to work” amendment, 
which was approved by the Ari- 
zona electorate at the November, 
1946, election, is before the high 
state tribunal on an appeal from 
a Maricopa county superior court 
decision upholding its constitution- 
ality. 

Denying that the amendment 
violates either the state or fed- 
eral constitutions, the state’s brief 
contended that the measure is ad- 
dressed “to a legitimate end” in 
that the amendment tends to pre- 
vent “monopolies” and it protects 
the “free exercise of personal 
rights of citizens.” 


Kaiser Advocates 
Tax Incentives 


To Hike Output 


NEW YORK.—Henry J. Kaiser, 
chairman of Kaiser-Frazer Corp., 
last week asked Congress to pro- 
vide tax incentive concessions for 
business as a means of increasing 
production. 

In a radio speech, Kaiser de- 
clared that “the way to lick short- 
ages and ever-raising prices is to 
increase manufacturing facilities 
and production. There can be no 
dilly-dallying and ducking this 
fundamental issue.” 


Calling the nation’s present sit- 
uation a “Pearl Harbor of peace- 
time,” Kaiser said the government 
should act now to stimulate pro- 
duction as it did in wartime. 


“In fact,” he continued, “tax 
laws should be reformed perma- 
nently in such a way as to encour- 
age the small business man and 
risk-taker to go ahead into new 
ventures that will build an ever 
more flourishing economy. This 
would mean more and better things 
for you to buy—and cheaper.” 


Montana Dealers 
Book Anderson 


And Darlington 


HELENA, Mont.—M. O. Ander- 
son, NADA president, and Karl M. 
Richards, director of field public 
relations for the Automobile Manu- 
facturers Assn., will be among the 
guest speakers at the annual con- 
vention of Montana dealers Dec. 
5-6 at Bozeman. 


Other speakers will be M. R. 
Darlington jr., secretary of the 
Inter-Industry Highway Safety 
Committee, and Ted Smith, of the 
University of Montana college of 
business administration. 


John J. Jewell, secretary of the 
Montana Automobile Dealers Assn., 
has asked members to suggest 
topics for panel discussions to offi- 
cers and directors of the associa- 
tion. 


At the conclusion of the banquet 
Saturday evening, an _ informal 
banquet and a dance will be held. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 











General Outlines 
Car Dealer Plan 


For Tire Sales 


NEW YORK.—A plan under 
which car dealers can install com- 
plete tire sales departments, 
through investing from $5,000 to 
$10,000 in a new type of “change- 
over” sales program, was present- 
ed to more than 300 car dealers 
by Howard Bellows, Eastern divi- 
sional sales, manager of General 
Tire & Rubber Co., during a sales 
conference here Nov. 5. 

The “pilot operation” on the new 
plan was successfully developed at 
Wilkie Buick, Inc., Philadelphia, 
and through other selected dealers 
in Cleveland and Los Angeles, Bel- 
lows disclosed. 

He recommended that dealerships 
1. set up completely self-contained 
tire departments; 2. hire and train 
a specialized department manager 
to concentrate exclusively on sell- 
ing tires, and 3. equip the depart- 
ment with complete facilities for 
tire sales, including a projection 
room for showing sales movies 
available from General Tire. 


The gross profit for dealers from 
this tire sales plan, should be 
around 40 percent, Bellows said. 
He added that gross overhead of 
the department should be about 25 
percent under General’s “planned 
selling” kit program. 

Included in the sales promotion 
kit were the following merchan- 
dising aids: 

1. Red memos to be attached to 
service invoices for car repairs to 
recommend replacement of worn 
tires discovered on routine inspec- 
tions of serviced cars; 2. a sample 
promotional letter from Wilkie 
Buick for promoting inquiries on 
the General Squeegee tread tire; 
3. floor plan layout and display il- 
lustrations showing how to set up 
a General Tire sales department, 
using their three display deals and 
“silent salesmen;” 4. a safety warn- 
ing tag for tagging customers’ cars 
showing dangerously worn treads 
on tires in use; 5. a sample “pro- 
tection tag.” 

Also, 6. a description of their 
illuminated electric wall clock tire 
stand for display use; 7. samples 
of envelope inserts for advertis- 
ing; 8. a brochure describing the 
complete merchandising plan; 9. 
box displays featuring “two for 
$2.90 per week” for promoting 
time-payment sales; 10. customer 
card file boxes for systematic sales 
promotion, and 11. miscellaneous 
sales aids. 





Court Backs Resale Pact, 


Awards Me. Dealer $400 


PORTLAND, Me.—A _ Lewis- 
ton Oldsmobile dealer has been 
awarded $400 by a Maine supe- 
rior court justice in a_ suit 
brought for a violation of a new- 
car resale contract. 

Justice Frank A. Tirrell jr. 
returned the judgment for Da- 
vis Cadillac Co., which had 


brought action against Mrs. 
William O’Kane of Auburn, Me. 
Mrs. O’Kane sought to prove 
that the anti-resale contract 
imposed a penalty and as such 
was not enforceable. 








AUTO DEALERS, INC., Denver, has started erection of the first unit warehouse 


and office building on its 


trackage property in South Denver. Further expansion 


is contemplated next year to provide for unloading and storage of new cars, and a 





and is designed to conduct a wholesale business only. 
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YOU BUY THE BEST 


ce a 


ih MIDWEST 





heres Why M ID EST < omeamnn 


REG. U.S. PAT. OFF. 


HEAVY-DUTY, HIGH-QUALITY TRUCK BODIES 


@® au steet uNDERFRAMING 


Mid West heavy-duty truck bodies have an all-steel underframing, 
scientifically engineered, with sturdy high tensile steel longi- 
tudinal sills and cross sills to carry the load. Mid West platforms 
are rigid, sag-free, because they’re built on the principle of a truss 
constructed bridge. Hoists can be installed without need for addi- 
tional bracing. 


a} LOW MOUNTING 


Mid West truck bodies do not ride high in the air. They can be 
mounted on underbody hoists lower than the average body because 
the load is carried on low depth cross sills. This means low mount- 
ing direct to the hoist frame. Farmers, lumber dealers and others 
who have a variety of materials or products to handle such as hay, 
grain, lumber, bricks and blocks, appreciate this low loading height. 


€) ADAPTABLE TO ANY HOIST 


Mid West engineering permits installation of any hoist, hydraulic 
or mechanical. A special universal mounting feature permits adjust- 
ment to any truck chassis for stationary application. Installation 
of a hoist can be made without increasing the original platform 
height as is so often required in hoist installations. 


© ADDITIONAL BRACING ELIMINATED 


So strong is the Mid West platform that extra cross bolsters are 
not necessary when a-hoist is used. This saving you can pass on 
to the buyer. It also means less time required for hoist installations. 
Match these superior construction features with use of selected 
kiln-dried hardwoods on flooring and on all side racks, and man, 
you’ve got a truck body that can really take it! You can’t go wrong 
when you sell a Mid West heavy-duty, high-quality truck body. 
Sell the low, easy-loading feature of a sturdy truck body as well 
as the convenience of dumping. 


SELL MID WEST TRUCK BODIES FOR ADDED PROFITS 


42” STAKE AND PLATFORM, 27%", 33” and 42” TIGHTSIDE AND 66” and 75” HIGH RACK IN COMBINATION 


WITH TIGHTSIDE MODELS 
Built in 9’, 12’, 13’, 14’ and 16’ lengths 


Wire, Write or Phone for Name of Nearest Distributor 


aU ae Oe aD om Ry 


ELECTROGRAPHIC CORPORATION * PARIS, ILLINOIS 
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VISITORS WHO ATTENDED the National Independent Tire Dealers Assn. conven- 
tion In Cleveland recently will probably remember that rayon cord tires ‘‘run cooler’’ 
because of the refreshing drinks they enjoyed at the Industrial Rayon Oorp. exhibit, 
where soft drinks were served through a rayon cord casing. The visitors learned all 
about the continuous process for manufacture of high tenacity rayon yarn, tire cord, 
= — from the murals depicting scenes at the company’s Cleveland and Paines- 
v » O., Plants. 


Mossy Gets Presidency New Orleans, has been elected 


Wiley L. Mossy, president of| President of the North Rampart 
Mossy Motors, Inc. (Oldsmobile), |Street Property Owners Assn. 


Ne need to write “ads” when we can quote 


the experiences of B. F. Goodrich owners. 
Here are three recent reports: 
Typical example No. 82: “Outlasted any pre- 
war tires.” Pictured at left is Henry D. Ander- 
son of Seattle, Washington, with B. F. Goodrich 
dealer Hugo Andiesen, Jr. Henry D. Anderson 
writes: 


“I appreciate good tire mileage. It is one of 
the essential things when it comes to keeping 
costs down on my car. This B. F. Goodrich 
Silvertown tire which I am finally replacing had 
gone 43,275 miles (at the time of the picture). 
These were hard miles, ranging from driving on 
desert roads to the heavy pounding of mountain 
truck trails. And since this car is used for emer- 


weather.” 


says: 


ice from any tire.”” 





gency fire and police work, much of this mileage 
was put on at high speeds and in all kinds of 


Typical example No. 91: “Never experienced 
better service from any tire.’’ Shown here is 
H. F. Smith of Rt. No. 1, Unicoi, Tenn., who 


“Half of my driving is over rock roads, the 
other half is on hard surface that has quite a lot 
of chuck holes in it. These B. F. Goodrich tires 
have not been petted, but have been subjected 
to 30,593 miles of rather rough treatment. In all 
my experience I have never received better serv- 


Typical example No. 88: 
still good!’ P. U. Alexander of Goose Creek, 
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‘How to Beat Inflation’ 


Wilson Cites Britain’s Plight as He Outlines 
7 Steps for Sound Economy 






CHICAGO.—“If we are to pre- 
serve our liberties as citizens, we 
must accept our individual respon- 
sibilities also,” C. E. Wilson, presi- 
dent of General Motors, told mem- 
bers of the Illinois Road Builders 
Assn. here. 

In his talk, entitled “Production 
and Inflation,” Wilson pointed to 
the dangers of unsound economy 
practices and cited the plight of 
England today where it has be- 
come necessary to mobilize non- 
productive labor under a _ labor 
draft in order to bolster the na- 
tional economy against the possi- 
bility of complete collapse. 

Wilson warned that unsound 
economy could create the same 
dangers here in this country un- 
less consumers, workers and 
business men unite to aid 
Congress in fighting inflation. As 
a step in this direction, Wilson 
proposed the following seven 
proposals: 


1. Keep ourselves out of debt. 


This is a good time to buy tires. Your B. F. 
Goodrich dealer will give you a liberal allow- 
ance for your old tires if they are still good 
enough to be used or recapped. The B. F. 
Goodrich Company, Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 


"49,723 miles and 





Texas, shown in the photo at the top, states: 


“I purchased two new B. F. Goodrich Silver 
town tires in 1945, These tires had gone 49,723 
miles when the picture was taken, and I believe 
they are good for another 10,000 miles.” 


The nation is already deeply in 
debt. We cannot justify second 
mortgages to buy luxuries. 


2. Avoid speculation. The future 
is speculative enough without add- 
ing to our problems and our na- 
tion’s problems by _ speculation 
based on the idea that we are in 
a never-ending boom. 


3. Work to reduce the cost of 
government. I question whether 
even we are rich enough to go on 
forever with government cost that 
takes more than a quarter of the 
wealth that we produce. 


4. Put our foreign aid on a two- 
way basis. Our foreign aid must 
be predicated on rehabilitation and 
work so that within a reasonable 
time our friends can pay us back 
out of their production for the 
share of our production we send 
them. 


5. Conserve our spending at 
home. Only as we restrain our- 





Typical examples: the B. F. Goodrich 
tire that outwears prewar tires 













selves will we check the spiral 

of inflation. 
| 6. Keep our costs down. Raising 
all wages faster than our produc- 
| tion increases only raises costs 
and prices. No nation can ever get 
rich by trying to pay itself more 
for producing less. 

7. We must work more and hard- 
er and longer. During the war, we 
paid for about 50 percent of our 
armaments and other war produc- 
tion by issuing billions of dollars 
in bonds. These bonds became part 
of our money system. These bonds 
are now a call on goods and serv- 
ices in the same degree as money 
currently earned through produc- 
tion. 


We must now produce the goods 
to match the money. This cannot 
be done by working less. 

Wilson coupled his anti-inflation 
program with a renewal of his 
1945 proposal for a standard 45- 
hour work week. 





Carll Is Named 
Head of Ford 












Public Relations 


DEARBORN. — Appointment of 
Charles E. Carll as director of pub- 
lic relations of Ford Motor Co. 
was announced last week by Henry 
Ford II, president. 


Carll, who had been an execu- 
tive on Midwest and Eastern news- 
papers, first joined Ford in 1942, 
remaining there until late 1943. He 
returned in the fall of 1944 as head 
of the Ford news bureau, a post 
which now will be taken by John 
L. Rose of the news bureau staff. 
Rose was a former United Press 
staff correspondent and city and 
sports editor on various Midwest 
newspapers. 

The public relations department 
will include the news bureau, com- 
munity relations, graphic arts and 
guest relations sections. 


Ford also announced that R. E. 
Roberts, who has been director of 
management relations, will head 
the new department of employe re- 
lations. In addition to management 
relations, this department will su- 
pervise employe publications and 
other employe activities, and will 
come under direction of John S. 
Bugas, vice-president and director 
of industrial relations. 

Publication of the Ford Times 
and the Ford Dealer News will con- 
tinue to be supervised by William 
D. Kennedy. Kennedy’s department 
has been transferred to the sales 
division under the direction of J. 
R. Davis, vice-president and direc- 
tor of sales and advertising. 





Finance Firm Seeking 


$162,277 from Rausch 


DETROIT.—Court action has 
been started here by General Fi- 
nance Corp. against Raymond R. 
Rausch, former Ford executive, and 
Alfred W. Wallace, a stock broker. 
General Finance is seeking to col- 
lect a $162,277.29 judgment grant- 
ed the company in Chicago 
against Rausch, Wallace, Fred M. 
Eschoff and Hal Costello. 


According to the suit, the money 
is still due from a loan made by 
the finance firm to Rausch Indus- 
tries, Inc., of Ashland, O., of 
which Rausch was president. The 
Rausch firm has gone bankrupt. 
Rausch was connected with Ford 
for 24 years, having served as pro- 
duction superintendent at the 
Rouge plant. 





Studebaker Sets Output 
In Canada by Spring 


HAMILTON, Ont.—Studebak- 
er Corp. will start building 60 
cars daily in its plant here by 
next spring, according to D. C. 
Gaskin, vice-president of the 
firm’s Canadian branch. 

At present no Studebaker cars 
are built in Canada and only 
limited import will be allowed 
under Canada’s projected quota 
system. However, Gaskin said 
Studebaker will not have to 
worry about quotas after next 
March when its own Canadian 
production will be underway. 
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chances for repeat sales in 1950 


Better Homes & Gardens’ 3,000,000 families must have cars. 
They live the suburban kind of life that can’t be carried on at 


all without at least one car to a family. 


They have the money to buy new cars often; the average age 
of BH&G cars in 1940 was only 2.8 years. 


Nowhere except in Better Homes & Gardens does your story 
go so directly and exclusively to the 3,000,000 high-income 
families who are the prosperous heart of your most dependable 


repeat market. 
p.s. BH&G incomes are among the highest for all big magazines, 
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A message from Florida to the 


DODGE-PLYMOUTH DEALERS 
of the UNITED STATES (a) 


Winter's on the way! That 
always means Florida vacations for thou- 
sands of Dodge and Plymouth owners 


who make the round trip in their cars. 


Just as a matter of good business, you 


will want to sell your Florida-bound cus- 


tomers a touring check-up and condition- 


ing. In addition, gain his good-will and 
gratitude by referring him to a brother 
Dodge dealer in Florida. We'll not only 
take care of his car but we'll help him to 


enjoy his vacation any way we can. 


You’ve got an investment in every one 


of these customers which goes beyond 


merely incidental service. Looking out 
for their best interests is a mighty good 
way to win their loyalty; and this is a 
splendid opportunity to show them that 
no matter where they travel, depend- 
able Dodge-Plymouth service is always 


available. 


We want you to know that we'll be 
“standing by” to serve them. You can 
also be sure we'll send them back to you 


still good Dodge customers. 


From the DODGE-PLYMOUTH DEALERS of FLORIDA 


PLEASE KEEP THIS AD FOR FUTURE REFERENCE 


(Listed Alphabetically by Cities) 


DRAKE MOTOR COMPANY 
14 S. Monroe Ave., Arcadia, Fla. 


WELLS MOTOR COMPANY 
106 W. Main St., Avon Park, Fla. 


ROBERTSON MOTORS 


Wilson & Summerlin, Bartow, Fla. 


JOHN DAVIS MOTOR CO. 


Main St., Blountstown, Fla. 


JIM LAND MOTORS 


8th Ave. & 9th St., Bradenton, Fla. 


DUDEN MOTORS 
Highway 500, Bronson, Fla. 


GENERAL GARAGE 
20 W. Broad St., Brooksville, Fla. 


THAYER MOTOR CO., INC. 
28 N. Garden, Clearwater, Fla. 


TUTAN MOTORS 
216 Minorca Ave., Coral Gables, Fla. 


STEELE MOTOR COMPANY 
402 Main St., Crestview, Fla. 


G & W MOTOR CO. 
5th & Pasco Sts., Dade City, Fla. 


BRADFORD MOTORS 
117 Orange Ave., Daytona Beach, Fla. 


MARSHALL MOTORS 


200 Baldwin St., De Funiak Springs, Fla. 


J. F. NAHM CORPORATION 
138 W. New York Ave., Deland, Fla. 


LAKE MOTORS 
122 Bay Street, Eustis, Fla. 


MAY MOTORS, INC. 
2000 So. Federal, Ft. Lauderdale, Fla. 


BOB WALLACE MOTORS, INC. 
1123 Main, Fort Myers, Fla. 


O’QUINN MOTOR CO. 
720 S. Fourth St., Ft. Pierce, Fla. 


BROOKING MOTOR CO., INC. 


231 East Union, Gainesville, Fla. 


GLEN ST. MARY GARAGE 
Lake City Hwy., Glen St. Mary, Fla. 


CHESSER MOTORS 
Green Cove Springs, Fla. 


HAVANA EQUIPMENT CO., INC. 
Quincy Highway, Havana, Fla. 


WESTMORELAND MOTORS 


1st Ave. So. & Church St., High Springs, Fla. 


KNIPPENBERG MOTORS 
1941 Tyler St., Hollywood, Fla, 


DONOVAN MOTORS, INC. 
No. Flagler & 5th St., Homestead, Fla. 


MASSEY MOTORS, INC. 
830 Main St., Jacksonville, Fla. 


SANDLIN MOTORS CO. 
130 So. Railroad Ave., Jasper, Fla, 


NAVARRO, INC. 
601 Duval St., Key West, Fla. 


RIEDEL MOTORS 


Emmette & Orlando Sts., Kissimmee, Fla. 


SANDERS-ALLISON MOTOR CO. 
727 No. Marion St., Lake City, Fla, 


DUEY MOTORS 
302 W. Lemon St., Lakeland, Fla. 


WHITFIELD MOTORS 
Scenic Highway & Central Ave. 
Lake Wales, Fla, 
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BLOUNTSTOWN a 


| 


greet them. 


neighborhood. 


H. J. NICHOLS JR. 
4th & Magnolia, Leesburg, Fla. 


HINGSON’S GARAGE 
East Howard St., Live Oak, Fla. 


LIVINGSTON MOTOR CO. 
Base & Washington Sts., Madison, Fla. 


JENKINS MOTOR COMPANY 
203 S. Jefferson St., Marianna, Fla. 


FELTON MOTORS 
So. Dixie Highway, Melbourne, Fla. 


JOHN JONES, INC. 
2050 N. Miami Ave., Miami, Fla. 


READ MOTORS & MACHINE CO. 
(Dodge Only) 


206 N. Orange, New Smyrna Beach, Fla. 
MARION MOTOR COMPANY, INC. 


112-20 N. Magnolia St., Ocala, Fla. 


You can be sure we plan to do the same 
whenever our own customers visit in your 


BE SURE YOUR SERVICE MANAGER 
HAS A COPY OF THIS ADVERTISEMENT 





se mS 


Suggestion! 


Tus MAP quickly spots for you the loca- 
tion of every Dodge-Plymouth dealer in Flor- 
ida. Our names and addresses are also listed 
below alphabetically by cities and towns. 

Why not refer your customers to this map 
and tell them where to find us? Also write 
us a letter giving their names and addresses 
here. We'll be happy to look them up and 
















Es Sea Oe ee 


O. K. GARAGE & MACHINE SHOP 
So. Park Street, Okeechobee, Fla. 


ORLANDO MOTORS, INC. 
26 W. Colonial Dr., Orlando, Fla. 


LAKE SHORE MOTOR CO., INC. 
Main St., Pahokee, Fla. 


HARRISON HICKENLOOPER 
714 Lemon St., Palatka, Fla. 


W & W MOTORS INC. 
998 Harrison Ave., Panama City, Fla. 


GUY E. YASTE & SON 
216 W. Garden St., Pensacola, Fla. 


E. R. LINTON MOTORS 
Green St. & Road 19, Perry, Fla. 


WINTER MOTOR CO., INC. 
Palmer & Drane, Plant City, Fla. 


efron PERRY 


NEL 





TSE 


LIVE a 
GLEN ST. MARY 





STARKE 


nes) GAINESVILLE 





McGOWIN MOTOR COMPANY 
4th St. & Wetzell, Port St. Joe, Fla. 


LESTER-MUNROE MOTORS, INC. 
Jefferson St., Quincy, Fla. 


HOLLINGSWORTH-HOWELL 
MOTORS 


330 San Marco Ave., St. Augustine, Fla. 


RUEBEL & SMITH MOTOR CO. 
940 9th St., No., St. Petersburg, Fla. 


SEMINOLE COUNTY MOTORS 
109 Palmetto Ave., Sanford, Fla. 


FENNE-HOWARD MOTORS LTD. 


6th & Lemon Sts., Sarasota, Fla. 


SOUTHSIDE MOTORS 


1524 San MarcoBlvd., S. Jacksonville, Fla. 


J. P. ROBERTS MOTORS 
600 Temple Avenue, Starke, Fla. 


GREEN 
COVE SPRINGS \ F 
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ST. AUGUSTIN 
PALATKA 


ad 


RALPH ULMER MOTOR CO. 
400 Old Dixie, Stuart, Fla. 


DRAKE MOTORS 
1401-3 N. Monroe St., Tallahassee, Fla, 


WALTER JUNGMEYER, INC. 
503 Madison St., Tampa, Fla. 


SLAGLE MOTOR CO. 
201 Eagle Street, Tarpon Springs, Fla. 


LEE ROBERTS MOTORS 


Main Street, Trenton, Fla. 


INDIAN RIVER MOTORS 
2370 U. S. Highway 1 at 24th St. 
Vero Beach, Fla. 


AL. G. SMITH 
East Main Street, Wauchula, Fla. 


JOE BLANK MOTOR COMPANY 
2602 So. Dixie, West Palm Beach, Fla. 


ROBERTS-LOWE MOTORS 
221 Sixth St., S. W., Winter Haven, Fla, 





XL 
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New Car Heads 


Detroit Families’ 
List of Wants 


DETROIT.—A new car leads the 
list of durable goods desired by 
Motor City families, according to a 
consumer survey recently complet- 
ed by the Detroit News. 


The survey found that 39.4 per- 
cent of Detroit’s 649,000 families 
want an automobile most. Next on 
the list were washing machine, 21.3 
percent; refrigerator, 18.4; radio, 
16.7, and vacuum cleaner, 10. 


According to the survey, 61 per- 
cent of all Detroit families now 
own automobiles and 46.3 percent 
intend to buy when automobiles be- 
come available. Ford leads in 
ownership with 25.4 percent, fol- 
lowed by Chevrolet with 17.1 per- 
cent. 

Other makes: Plymouth, 12.2 per- 
cent; Dodge, 8.1; Buick, 7.5; Pon- 
tiac, 7.3; Oldsmobile, 4.5, and Hud- 
son, 3.1. 

Chrysler, Mercury and DeSoto 
have a combined 7.8 percent and 


Ly 
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factory officials attended the 


formal 


MANY WASHINGTON notables and 
of Capital Garage (Nash) in downtown Washington. Left to right, O. G. Watson, assist- 


ant Nash zone manager in Washington; H. 


L. Walters, zone manager; J. W. Watson, 


Nash eastern regional sales manager; H. C. Doss, vice-president and general sales man- 
ager of Nash, and J. B. Schaaff, general manager of Capital. 





Packard, Nash and Studebaker hold 
4.6 percent. 

Potential new-car buyers have 
voiced preference in the following 
order: Ford, 20.5 percent; Chevro- 
let, 10.7; Plymouth, 7; Pontiac, 5.7; 
Buick, 4.7; Dodge, 4.7; Chrysler, 
3.9; Oldsmobile, Hudson and Nash, 
6.9, and Mercury, Packard, DeSoto 
and Cadillac, 5.3. 





Diamond T Binghamton 


Diamond T Binghamton, Inc., 
has been incorporated at 165 Sus- 
quehanna St., Binghamton, N. Y., 
and is authorized to issue $100,000 
in capital stock. The firm is listed 
as a dealer in motor vehicles and 
accessories. Incorporators are Les- 
lie L. Camp, Frank Marano and 
Chester J. O’Brien. 


FOB FACTORY 


Driver Comfort Sought 





In New Truck Models | 


By A. H. Allen 


a. of new trucks, including Chevrolet and GMC 
which are already on the market, and Dodge and Ford, 
which shortly will be on display, reflect a studied effort to 
provide greater comfort and ease for the driver. It is prob- 
ably the first time in the history of the truck industry that 
muta thougnt. «fF Gace 


tion has been given to opera- 
tors, hitherto the principal 
concern being over the utilitarian 
aspects of the vehicles. 

Cabs are being made roomier, 
windshields larger, interiors deco- 
rated with all the plush of a pas- 
senger car, extra windows placed 
in rear quarter panels, radios and 
heaters installed, upholstery made 
more comfortable, and numerous 
other touches added for the con- 
venience of drivers. Now probably 


EADQUARTERS 


FOR LOW-RANGE ELecTRIC MOTORS 


D.C. MICROMOTORS 
Continuous duty up to 1/20th hp. 
Intermittent duty up to 1/10th hp. 


A.C. MICROMOTORS 
4-pole shaded pole up to 1/15th hp. 


SPEED CONTROLLERS 


SMALL BLOWERS 


Builder of More Than 20,000,000 MicroMotors 


HERE is an organization of specialists who concentrate 








every effort on small electric motors and their applica- 
tion. Here the customer can discuss engineering details 
confidentially, knowing he is dealing with a motor 
manufacturer that does not build consumer products in 
competition with his own. When you need advice, contact 
Redmond. When you need dependable low-range fractional 
motors, check on the famous Redmond Micromotors. 


















a lot of truck pilots will hesitate 
to climb _ into 
their cabs with- 
out first taking 
off their greasy 
overalls and 
pausing for a 
shave and a 
shower. 

General Motors 
appears to have 
integrated its 
truck lines fur- 
ther by making 
many parts inter- 





A. H. Allen 
changeable between the GMC 


units and Chevrolet. Many cab 
components, fenders and body parts 
are used on both makes, which 
should permit appreciable econom- 
ies in manufacture. 

The refurbished and expanded 
Chevrolet-Indianapolis plant sup- 
plies a large share of these truck 
vody elements and chews up about 
200 tons of steel a day in their pro- 
duction. An entirely new bay has 
been added to the plant to house 
additional stamping presses, some 
ranging up to 1,600 tons in rating. 

* * * 


Compound Die Presses 


In Great Demand 


[= demand for automatic 
presses equipped with progres- 
sive and compound dies is being 
experienced by manufacturers ot 
this equipment. R. H. Sullivan, of 
E. W. Bliss Co. speaking at the 
recent convention of the National 
Tool & Die Manufacturers Assn. in 
Philadelphia, commented on the 
subject and said there were over 
1,000 of these presses in use today, 
some of which perform up to 10 
operations on a single machine, 
thereby eliminating the need for a 
battery of smaller machines and 
their operators. ; 

First cost of the equipment is 
quite high, but the greater produc- 
tivity which they permit often 
makes it possible to realize the in- 
vestment in a relatively short time. 

Another type of equipment in 
which much interest is being 
shown by automobile manufac- 
turers is the so-called transfer- 
type machine—essentially a 
grouping of several machines 
along a central conveyor with 
suitable arrangements for moving 
parts from one operation to the 
next automatically. 

Cross Co. demonstrated one of 
these units a week ago in Detroit. 
It was designed to machine 150 
rear axle housings an hour, with 
only one operator being required. 

+ Ba * 


Fender Bender 


N ANSWER to a question here 

recently about a better name for 
“pontoon-side” automobile bodies, 
H. P. Lefevre, a Chrysler Motor 
Parts representative in Toledo, 
writes to suggest the term “inadoor 
fenders.” He likes the appellation 
“since this is actually where the 
fenders are located, namely, in-a- 
door.” Maybe they should be called 
“Murphy” fenders. 





Flying Auto Crashes 


On Second Test Hop 


SAN DIEGO, Calif.—After a 
successful 78-minute test flight 
the week before, Consolidated 
Vultee’s “flying automobile” 
crashed and was demolished on 
another test hop last week. 

Witnesses said the plane was 
apparently attempting a land 
ing when it crashed in suburban 
Chula Vista. It had an automo- 
bile body with detachable wings. 
None of its occupants was seri- 
ously injured. Convair spokes 
men said the auto-plane ran ou 
of gas. 
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CAN YOU 
SEE TODAY’S 
PICTURE 
WITH 
OUT-OF-DATE 


FIGURES’? 


You need today’s 
Facts and figures on 
Philadelphia— America’s 3rd Market! 


You can’t chart today’s quotas with 
yesterday’s statistics. Change rules 

the business scene, and nowhere is this 
truer than in Philadelphia. For The 
PHILADELPHIA INQUIRER paces the 


OOOO 
OOS 


e 
field in circulation growth . . . stands Ai ANN Ra ee 
FIRST in advertising linage and is 
the primary force in PRODUCTIVITY. 
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NOW IN ITS 14TH CONSECUTIVE YEAR 
OF ADVERTISING LEADERSHIP 
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By William Ullman 
Washington Correspondent 


siderable interest. 


The AAMVA is an organ- 


ization that is quite close to 
every person who has to do with 
the making, the selling, and the 
street and highway use of auto- 
mobiles. Perhaps you would like 
to know more about it. Here is the 
story in brief: 

The American Assn. of Motor 





unit. Dirt and moisture can’t get into 


reflector. Actual tests prove that the aver 


Want the proof? Then try this yourself. 


FOR EVERY SOCKET... 
FOR EVERY CAR 


AUTOMOTIVE WASHINGTON 


Assn. of Vehicle Chiefs 
A Vital Motoring Body 





HE American Assn. of Motor Vehicle Administrators is 
an organization that plays a very important part in the 
motoring affairs of the United States and adjoining coun- 
tries. In one of its recent bulletins there was set forth its 
whys and wherefores, which I read and studied with con- 


and ideas gained 
in the daily dis- 
charge of the du- 


ties of a motor 


vehicle adminis- 
trator. 

The _ organiza- 
tion has a 10- 
point program: 

1. To promote 


Vehicle Administrators was first reasonable and 
organized in 1933 in response to a : uniform laws and 
demand for an organization that William regulations gov- 
would serve as a medium for the Ulmes erning _registra- 


exchange of knowledge, experience | tion, certificate of ownership, driv- 


MORE LIGHT WHEN NEW! Now the new G-E Sealed Beam 
lamps give more light on the road than ever before— 
12% more for driving and 16% more for passing. 


MORE LIGHT FOR Life! The whole lamp is one all-glass 


it to dull the 
age G-E Sealed 


Beam lamp maintains 99% of “new car” light output 


up to the very end of lamp life. They do not grow dim! 


G-E LAMPS | 


GENERAL @ ELECTRIC 
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ers’ licenses, equipment and opera- 
tion and taxation of motor ve- 
hicles. 

2. To conduct educational cam- 
paigns in the interest of public 
safety. 

3. To promote standard and uni- 
form practices of enforcement by 
police and uniform statutes as to 
enforcement and judicial authori- 
ties. 

4. To promote reasonable reci- 
procity laws and closer relation- 
ship among the states, the District 
of Columbia, the provinces of Can- 
ada, Mexico, and other American 
countries. 

5. To conduct and promote 
technical studies of the causes 
and prevention of traffic acci- 
dents. 

6. To conduct traffic and trans- 
port studies and the development 
of traffic control standards. 

7. To cooperate in every way pos- 
sible with the U. S. Public Roads 
Administration, the Bureau of 
Standards, the Bureau of Motor 
Carriers, and other governmental 
agencies, as well as private organ- 
izations, in studies relating to safe 
and expeditious highway transport. 

8. To promote a closer personal 
contact with all members. 

9. To promote the proper se- 
lection and training of depart- 


@ HARD-GLASS PRECISION LENS 


G-E Sealed Beam Lamps Do Not Grow Dim! 


Take a General Electric Sealed Beam headlamp that’s 
been used for a long time. Wipe the lens. Hold a new 


G-E Sealed Beam lamp next to 


You'll see the same bright, sparkling look. The old 


lamp has not grown dim! 


KEEP A GOOD STOCK ON HAND. Wintertime is night- 
driving time. So you'll sell more lamp replacement 
jobs. Don’t lose profitable sales by being out-of-stock. 


Your distributor can supply all 
lamps you need. 


@ FILAMENTS HELD IN VISE-LIKE GRIP 
@ MIRROR-LIKE REFLECTOR 


ment heads in the various fields 
of motor vehicle administration. 

10. To assist the various states in 

the organization or reorganization 

of their various departmental divi- 

sions and activities. 
+ + 


Offsets,” alternative methods of re- 
vising federal income tax laws are 
analyzed. The analysis relates to 
the treatment of business losses of 
both incorporated and unincorpor- 
ated concerns. 


The study, one of a series pre- 
pared by a committee from the 
technical tax staffs of the Treas- 
ury and the House-Senate Joint 
Committee on Internal Revenue 
Taxation, presents data bearing on 
the adequacy of existing two-year 
carrybacks and carryforwards of 
business losses. 


Consideration is given to various 
problems of equity, economics and 
administration growing out of re- 
vision proposals. The following con- 
clusions are presented: 


1. While certain specific excep- 
tions may be desirable, the carry- 
forward of losses is generally 
more desirable than the carry- 
back, both in its economic effects 
and in the equity of the adjust- 
ment. 

2. The length of carryforward 
should be limited primarily by ad- 
ministrative considerations. How- 
ever, most of the desirable effects 
of a loss offset can be achieved 
within a period which is adminis- 
tratively feasible. 


No information is presently 
available as to exactly how long 
that period should be, but five 
years appears a satisfactory pe- 
riod with which to start, subject 
to later review and, perhaps, re- 
vision. 


3. The change from the present 
system to a five-year carryforward 
should be made as promptly as 
feasible. 




















Composed of Officials 
From All States 


Membership in the association is 
composed of the motor vehicle ad- 
ministrators of the several states, 
their first assistants, and their 
chief directing officials engaged in 
administrative work; chiefs of the 
various state police organizations 
and state highway patrols; Dis- 
trict of Columbia, provinces of 
Canada, Mexico and other Ameri- 
can countries. 

The organization is divided into 
four regions, the eastern, southern, 
midwestern and western. Each re- 
gion in addition to the national 
officers, elects its own officers, 
holds annual meetings, promotes 
the aims and purposes of the asso- 
ciation within its respective region, 
and in all other respects manages 
its own affairs. 

* - 


Carryforward of Losses 


Preferred by Treasury 


TX A recent Treasury department 
study entitled “Business Loss 


Ford Purchasing 
Soars 500 Pct. 
In New York Area 


NEW YORK.—Ford Motor Co.'s 
decentralized purchasing plan has 
increased the number of order: 
placed by the company in the New 
York area by about 500 percen’ 
since 1946, it was disclosed by Frec 
H. Schumann, Edgewater (N. J. 
plant purchasing agent, in address 
ing the New York chapter of th 
National Assn. of Purchasing 
Agents. 

Recalling that before August, 
1946, the Ford company was issu- 
ing about 100 purchase orders and 
spending only about $25,000 a 
month here, Schumann revealed 
that under the new decentralized 
purchasing policy, the number of 
orders has jumped to more than 
500 per month, with expenditures 
of from $400,000 to $500,000. 

He gave a complete case study 
of actual effects of the first year 
of operation under the company’s 
new decentralized purchasing plan, 
designed to reduce excessive costs 
of concentrated centralized buying 
at Detroit and to improve business 
transactions with local merchants 
and suppliers in cities where Ford 
plants are located. 

Ford now operates 13 branch as- 
sembly plants throughout the coun- 
try, but including parts depots and 
sales offices there are a total of 
33 Ford branches located in as 
many different cities. 


It was explained that under the 
new plan, now entering its second 
year of successful operation, Albert 


of purchasing, introduced a system 
by which the Detroit central pur- 
chasing office supplies branch 
plants with laid down prices on 
every item regularly purchased. 
Where prices are equal or lower 
than central office prices, branch 
plants now place orders locally. 

Schumann listed the plan’s prin- 
cipal advantages as including re- 
duction of delays in waiting time 
and paper work encountered in 
centralized buying, reduction in to- 
tal number of orders handled at 
long range via Detroit, improved 
trade relations with local mer- 
chants and improved ability of 
branch plants to keep inventories 
at a minimum. 


it. Compare the two. 


the G-E Sealed Beam 


Thomas Motor 

O. W. Thomas Motor Co., Inc. 
203 S. Main St., Carrollton, Mo. 
has been incorporated listing $50,- 
000 authorized capital stock and 
100 shares of no par value stock 
by O. W., Helen and Arthur @ 
Thomas. 


Browning, vice-president in charge “ 
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Reed Forms Export Firm 
In Auto Parts, Farm Tools 


Russell A. Reed, formerly vice- 
president and general manager of 
General Implement Export Co., has 
formed a new company, Russell A. 
Reed Corp., to engage in a world- 
wide export business, specializing 
in agricultural machinery, automo- 


tive supplies and _ refrigeration 
equipment. 
With headquarters in the Em- 


oire State building, New York, 
Reed is now completing his sales 
orogram and conferring with for- 
eign business men and government 
missions interested in obtaining 
shipments of American machinery 
and equipment. a 


firey Named Chairman 
Of King-Seeley Board 

John Airey, president of King- 
Seeley Corp., Detroit, has been 
slected chairman of the board. A. 
Neil Gustine was elected president 
and general manager of the cor- 
poration. 

Airey, who is also president of 
he Automotive and Aviation Parts 
Manufacturers Assn., has been with 
the company since its organization 
in 1922. Gustine joined King-Seeley 
in 1922. 

+ * > 


Vymberg Takes Sales Post 


4t Hercules Products 


R. J. Nymberg has joined Her- 
‘ules Steel Products Corp., Galion, 
»., as general sales and advertis- 
ng manager of the truck equip- 
nent division, it is announced by 
=. P. Monroe, president. 

Nymberg came to Hercules from 
jar Wood Industries, Inc., Detroit, 
vhich he served for 26 years in 
various engineering and sales ca- 
yacities, latterly as sales manager 
f the truck equipment division. 

+ * 7 


Commercial Credit Names 


zreene Chicago Manager 


Appointment of Charles C. 
greene jr. as vice-president of 
Sommercial Credit Corp. and man- 
ier of its Chicago city division 
1as been announced by J. L. Se- 
bald, senior vice-president of the 
sales finance organization. 

Greene replaces F. Ray Eddy, 
for 11 years vice-president and 
manager of the Chicago division, 
who resigned to open an automo- 
vile dealership. 

> 


Wendling Made President 


Of Seattle Boosters 


Del Wendling of Federal-Mogul 
Corp. has been elected president of 
B-1, Automotive Boosters, Seattle. 

Other officers and directors are 
John Webb, Black & Decker, vice- 
president; Dan P. Cheney, Motor 
[ransportation, secretary-treasur- 
or; Al Mullikin, Allen Electric & 
Equipment Co.; G. R. Ekstedt, H. 
M. Klinger Co.; Phil Lund, Black 


& Decker, and Martin Trepp, 
Northwest Motor, directors. 
a + * 


Ethyl Corp. Appoints Paige 
To Technical Service Post 


Appointment of Edwin C. Paige | 


as head of the fleet section of its 
technical service division has been 
announced by Ethyl Corp. 


Auto Personnel 





Paige succeeds Errol J. Gay, who | 


resigned from the corporation to 
open a Detroit office as private 
consultant to petroleum and auto- 


motive companies. 
+ * * 


Budd Names Deisley 
To Succeed Barnes 


Edward J. Deisley, executive on | 


gineer of Budd Co., has been ap- 
pointed special sales representative 
in Detroit. 

He will succeed James H. Barnes, 
who was employed by Ford to head 
its body purchasing division. 

+ o * 


Scarratt Retires at IHC; 


Johnson Assumes Duties 


Albert W. Scarratt, vice-president 
in charge of engineering and pa- 
tents for International Harvester 
Co., has retired after more than 
20 years service with the company, 
John L. McCaffrey, president, has | 
announced. 

McCaffrey also announced that | 


| 
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A. E. W. Johnson, formerly man- 
ager of engineering for the com- 
pany’s Farm Implement division, 
has been appointed director of en- 
gineering for the company and 
would assume, in general, the 
duties formerly under the super- 
vision of Scarratt. 


* > * 
Willys Promotes Overman 


Joseph B. Overman, former chief 
of planning for the treasury de- 
partment at Willys-Overland Mo- 
tors, has been appointed assistant 
to the treasurer and will assume 
the duties of A. E. Barton, re- 
signed, it is announced by Arthur 
J. Wieland, vice-president in charge 
of distribution. 

* = . 


Carey Promoted 


Thomas G. Carey has been ad- 
vanced to the position of purchas- 
ing agent of production parts and 
sub contracting by Weatherhead 
Co. of Cleveland, it was announced 
by G. R. Young, director of pur- 


chases. Carey has been in the em-| 


ploy of Weatherhead for the past 


two years. 
* * ca 


St. John Joins Fairchild 


Walton B. St. John has been ap-. 
pointed sales manager of the per-' 


sonal planes division of Fairchild 
Engine and Airplane Corp., accord- 
ing to J. Carlton Ward jr., Fair- 
child president. 

” * * 


Scott Heads Division 


A. F. Jordan, vice-president and 
director of sales of Service Station 
Equipment Co., has announced the 
establishment of West Virginia as 
a direct factory division with G. M. 
Scott as district manager. 

* * + 


Keller Made Director 


Arnold B. Keller, senior consul- 
tant and director of International 
Harvester Co., has been elected a 
director of Associates Investment 
Co. 

* * * 
Ford Promotes Burnham 


Promotion of Len W. Burnham 
from assistant manager of the 
Omaha district to assistant man- 
ager of the Milwaukee district is 


15 





ASSISTANT DISTRICT MANAGERS and business management managers of Ford’s 
Southwestern region are shown assembled in Memphis recently for a business manage- 
ment conference at which various phases of dealer operations were discussed. Assistant 
Regional Manager David R. Crandall jr. and Regional Business Mi 
Joseph B. Glass, both of Kansas City, —. Seated, left to right: P. J. Griffin, 


Kansas City; C. H. Weigand, New Orleans; F. 
verie, New Orleans; Crandall; Glass; T. J. 
Simmons, Houston; K. B. Cogswell, Oklahoma City; J. W. 
left to right: 
Baskett, Dallas; A. Y. Edwards, Dallas; K. R. Jenkins, Kansas City; H. 
E. P. Chisholm, Oklahoma City; H. 
Cooper, Memphis resident controller; J. ©. Griffin, 


Robinson, Houston. Standing, 


Memphis; T. M. Roach, Dallas; 
J. W. 
Norris jr., Memphis. 


announced by L. W. Smead, assis- 
tant general sales manager of Ford 
Motor Co. 


* * * 


Maremont Names Oscar 


Maremont Automotive Products, 
Inc., Chicago, has announced the 
appointment of Robert E. Oscar as 
export manager. 


Whatley, New Orleans; A. A. OCla- 
O'Neil, Memphis district manager; G. O. 
Newton, Houston, and ©. J. 
Kansas City; ©. J. 
0. Davis, 


» Memphis; 
City, and J. F. 


F. E. Carpenter, 


Darling Motors Moves 


Darling Motors, Inc., Reo dis- 
tributor at Charlotte, N. C., has 
moved its headquarters to 2401 W. 
Morehead St. in the plant formerly 
occupied by the Reo Truck & Bus 
Co. Claude L. Darling, general 
manager, is also distributor in the 
Carolinas for Tucker. 









pedal control. 


manifold. 


Wheels—Hub and Drum Assemblies ¢ 
© “Magdraylic” Electric Brakes © 


Equipment 


“VACDRAULIC”’ 
SUPERIORITIES 


Easier to Operate—smooth, 
fast, powerful—with perfect 
**brake-feel’’ and feather-touch 


Easier to Mount—connects only 
to hydraulic line and intake 


Easier to Maintain—only unit 
with valves and all other mov- 
ing parts sealed inside—no 
lubrication; no adjustments— 
unaffected by dirt, grease, tem- 
perature. changes or rough use. 


“VACDRAULIC” 


STOPS TRUCKS 


Yuet Control 









famous 






control. 
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DETROIT 32, MICHIGAN 


Brakes ¢ “Vacdraulic 


For—Passenger Cars ¢ 


**Vacdraulic’ 
brakes on faster withoutlag... 


**know-how,”’ 


" Brake Power Units ¢ 


that Stops Trucks, Buses, Cars 
Faster —Smoother —Safer! 


power brake unit. 


“Lathan” Vacuum Power Brake 
Trucks © Tractors © Farm implements 


can show you how ‘‘Vacdraulic's’’ 





Think what happens when loaded trucks can't stop instantly in 
every emergency! But they can stop safely with the Kelsey-Hayes 
‘*“VACDRAULIC”’ 
smoother with the ‘‘feather-touch”’ 
**VACDRAULIC”’ gives truck, bus, and car drivers a per- 
**brake-feel’’ at all times. 


puts 


Kelsey-Hayes engineers, with years of power-brake experience and 


superiorities offer 


greater protection—per dollar invested. (Write or call.) 
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All eyes will be on this great Nash 
billboard. It’s definitely “out-front” in 


eye-appeal! 





And don’t forget that each month 
another outstanding poster will carry a 
message from coast-to-coast ... wherever 


Nash dealers are... creating new 





enthusiasm, new interest and new car 


tospects everywhere! — Grea Cid Since / GOR 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 


u door advertising makes a long story 


shh And in this case—in short —sells Nash! 





re urrent Prices | 


The following list of advertised 
delivered prices of various makes 
of cars is based on prices in effect 
Now. 17, 1947. They include factory 
retail prices at the factories and 
provisions for dealer delivery and 
handling charges and for federal 
taxes. They do NOT include trans- 
portation charges, state sales taxes, 
license or title fees, or various 
items of factory installed or op- 
tional equipment: 


conv., $2,651; stat. 


9. 
OCADILLAO—Series 61—4-dr. sed., $2,- 
; Series 62—4-dr. 


32; Deluxe vey-§r—4-4r. sed., $1,- 
; 2-dr. sed., $1,287.67; 
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; stat. wag., $2,- 
$2,111.75; lm., 


— 4-dr. sed., §1,- 


sed., 


sed., $3,675; eed. cpe., 


$3,625; stat. wag., $4,095; conv., $4,005; | 
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| work pieces from machine to ma- 





THIS UNITIZED MACHINE, built by Oross Co., Detroit, for Ford, turns out 150 
rear axle housings an hour at the push of a button. It has 17 electric motors, 32 cutting 
tools working simultaneously, 44 hydraulic cylinders and five miles of wire carrying 
hundreds of signals through the machine every minute. 





Push-Button Progress 


150 Axle Housings Produced Every Hour 
By Machine Built for Ford 


tion requires the services of only 
one attendant. 

Four of the machines report- 
edly have already been delivered 
for operation in Ford’s recently 
acquired wartime U. S. naval 
Mich., 
where Ford is moving its parts 
and sub-assembly operations 
from the Rouge. 


By Bernie Thomas 
Staff Writer 

DETROIT.— While politicians 
talk about government controls to 
halt inflation, the auto industry is 
already doing something that will 
eventually turn the tide. 

Cross Co. of Detroit has devel- 
oped a machine tool that promises 
to make a reality of push-button 
controlled production. Built for 
Ford Motor Co., the machine turns 
out 150 rear axle housings hourly 


arsenal at Centerline, 


The new machine 
“transfer-matic” 


because 





is called a 


it con- 
sists of several machine tools and 
at the press of a button. Its opera-|a transfer conveyor for carrying 





chine. 

Two of the machines are capable 
of doing the work of a whole de- 
partment of men and machines. 


The transfer-matic comprises five 
two-station double-end machines in 
combination with a transfer mech- 
anism. The operations are rough 
and finish boring the wheel bear- 
ing seats, turning the outer diame- 
ter of the end flanges, turning the 
bolt clearance behind the end 
flanges, and rough straddle facing 
and finish facing the end flanges. 


Performing an automatic cycle, 
the parts are picked up by the 
transfer mechanism, advanced from 
one machine to the next, located, 
clamped and machined. In all, 20 
parts are transferred simultane- 
ously. 

The transfer mechanism moves 
the work from machine to machine 
only. Locating and clamping are 
done by work holding fixtures on 
each individual machine. 

In operation, an attendant sim- 
ply places unfinished axles, two at 
a time, on a platform. At the push 
of a button, the platform raises, 
lifting 20 axles out of a whole line 
of machines. 

Observing the equipment, the 
layman is perplexed and over- 
whelmed by a mass of detail: 17 
electric motors developing 176 
h.p., 32 cutting tools working 
simultaneously, 44 hydraulic cy- 
linders, and five miles of wire 
carrying hundreds of signals 
through the machines each min- 
ute. 


machine, there is a panel of flash- 
ing lights which tell the operator 
what is happening all down the 
line and where to go if trouble 
develops. 

Cross engineers say that all 
transfer-matics are built to pro- 
vide maximum flexibility for future 
design changes. Carbide tools, hy- 
draulic feeds, and hardened and 


ground steel ways are used 
throughout. 
Timken Roller 


Buys Colo. Plant 


COLORADO SPRINGS.—Timken 
Roller Bearing Co. has purchased 
the eight-acre site and taken over 
all construction on the new $150,- 
000 rock bit plant here, A. L. Berg- 
strom, vice-president in charge of 
engineering, announced last week. 
Frank M. Givin, general foreman 
of the company’s Mount Vernon 
plant, was named manager of the 
new unit. 

Final construction work, instal- 
lation of machinery and getting the 
plant into production is under the 
advisory supervision of William A. 
Fowler, general manager of the 
Columbus plants, and is expected 
to be completed about Dec. 1. 


Hall Motor Sales 


Hall Motor Sales, 2245 Delaware 
Ave., Buffalo, has been granted a 
building permit to erect a struc- 
ture on its property at a cost of 


Back at the feeding end of the! $11,500. 





Passenger Car Registrations, 27 States for October, °47-’46 


Car Registrations by states are re- 
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Dealer Doings 





Chicago Loop Dealership 
To Handle Crosley Franchise 


Wabash-Monroe Corp., which 
handles thousands of cars annually 
in its Chicago downtown garage, 
has been appointed Chicago dealer 
for Crosley cars. The firm thereby 
becomes the second automobile 
dealership in the Loop district, 
Glenn E. Holmes, Inc. (Ford), hav- 
ing operated in that section for 
many years. 

The dealership is headed by Mel- 
ville Keim, who is also president 
of Apex Fuel Co. General sales 
and service manager is Fred Ma- 
gilner. 

+ * 


IHC Distributor Opens 
In Sylvester, Ga. 


Formal opening of the Sylvester 
Truck & Tractor Co. (Internationl 
Harvester), Sylvester, Ga., was at- 
tended by representatives of the 
factory and officials of the Atlanta 
branch office. A barbecue supper 
was served. 

The building of brick and steel 
construction has a floor space of 
12,000 square feet. It was erected 
at a cost of $60,000 and is located 
on the Albany highway. Howard 
A. Daniel is manager. 

. * + 


Chevrolet Delivered to Vet 
Who Lost Legs in War 


When his command tank was 
hit by a shell during the Nor- 
mandy invasion, W. L. Golaz jr. 
managed to crawl from the wreck- 
age although both his legs were 
broken. Now, after more than two 
years in a cast, Golaz is back at 
his home near Paradise, Tex., and 
recently obtained delivery of a spe- 
cially equipped car from H. M. 
Helm, Decatur (Tex.) Chevrolet 
dealer, under the government plan 
for supplying cars to disabled vet- 


erans. 
* * 7 


Ganey Is Named to Head 


Midwest L-M Dealers 


Daniel R. Ganey, former head of 
the Lincoln factory sales offices in 
Chicago, has been named president 
of the new Lincoln-Mercury Deal- 
ers Assn., embracing areas as far 
west as Davenport, Ia., and South 
Bend, Ind., to the east. 


Other officers include Robert W. 
Motherwell, vice-president; E. C. 
Schneider, treasurer, and George 
Morgan, secretary. Directors are 
D. A. Nye, F. L. Strieter, G. H. 
James, Walter Egan, Joe Healy 
and C. S. Drake. 


* . . 
Million Opens New Home 


In Pocahontas, Ark. 


Million Motor Co. (Ford), Poca- 
hontas, Ark., held open house re- 
cently to celebrate opening of its 
new steel, brick and _ concrete 
building and the removal to sepa- 
rate quarters for Ford tractors and 
farm equipment. 

A. F. Million is president of both 
firms. Congressman Wilbur D. Mills 
and Ford and Universal C. I. T. 
representatives attended opening 
ceremonies for the new plant. 

” * e 


Leonard Motor Co. (K-F ) 


Debuts at Greensboro, N. C. 


Sidney Leonard, president of 
Leonard Motor Co. (Kaiser-Fraz- 
er), Greensboro, N. C., has an- 
nounced opening of new quarters 
in the Curb Market Bldg., 231 Com- 
merce Place. 

Leonard stated that his firm has 
received new equipment for its 
service shop area, including a Man- 
bee Balance Master and an elec- 
tric eye headlight tester. W. K. 
Shields is service manager and R. 
N. Lomanick is parts manager. 

> o > 


Nash Newark Obtains 


Long-Term Option 


Nash Motors of Newark has 
signed a long-term lease with an 
option to purchase for the prop- 
erty at 666 Clinton Ave., Newark, 
N. J. The two-story reinforced con- 
crete structure comprising a sec- 
tion for garage and service pur- 
poses and covering about 25,000 
square feet, now has four stores 


on the ground floor and four offices 
above. 

It will be used by the Nash in- 
terests for the servicing of new 
cars and general repair work. New- 
ark Nash was represented in the 
transaction by Lee Lichtblau, pres- 
ident. 

. . * 


Smith Leaves Duren Chevrolet 
To Open in Winters, Tex. 


Davis Smith, sales manager for 
Duren Chevrolet Co., Overton, Tex., 
has been named Chevrolet dealer at 
Winters, Tex. Smith will open a 
dealership there as soon as building 
repairs are completed. 

* . * 


Hartford Buick Purchases 
Site for U. C. Display 

Harry Hartley, president of Hart- 
ford Buick Co., Hartford, Conn., 
announces that his company has 
taken over the entire building at 


80 Washington St., the south side 
of which was formerly occupied 


by Colonial Motors, Inc. This sec- 
tion will be used as a used-car dis- 
play center. 


Smith Assumes Ownership 


Of Midwest Olds-Cadillac 


E. T. Smith, veteran of 25 years 
with General Motors, has arrived 
in Omaha from Detroit to assume 
ownership of the former Midwest 
Olds-Cadillac dealership. 

Smith, in addition to the Olds- 
mobile dealership, will be respon- 
sible for sales and distribution of 
Cadillacs in Nebraska and south- 
western Iowa. 

* * * 


Murphy & Son 79 Years 
In Business in Omaha 


Andrew Murphy & Son (Chrys- 
ler-Plymouth) is celebrating its 
79th year in business in Canada. 

Bert Murphy is head of the firm. 

- 


Rudy Fick (Ford) Observes 
First Year in Kansas City 


A year of service to thousands of 
Kansas City Ford owners was ob- 
served recently by Rudy Fick, 
downtown Ford dealer, when it was 
announced that the organization 


Temperature and oil dial 


Beauty 47 WORK 


On 15 different makes of new cars 
there are 58 separate parts made of 


Du Pont “‘Lucite’’ 


The parts shown here are on one of these new 
cars. Here is a practical kind of beauty— 
practical because the optical properties of 
‘*Lucite” and its ability to edge-light help 
provide the driver with instant answers to 
urgent questions concerning speed, fuel sup- 


Byer me: tL 
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LONG & LONG, INC., new Dodge dealership at 15500 Wyoming, Detroit, recently 
held an open house to celebrate the formal opening of its new building. Shown under 
the Dodge sign are James P. Long, in fa president; James P. Long jr., secretary, 

t. 


left, and Stanley W. Long, right, vice- 


had lubricated over 4,000 cars, un- 


H. Weaver, assistant manager, and 


dercoated 1,021 cars and hired its| Joe Lagoski, parts manager. 


100th employe. 


Jack Foster is the 100th member 
of the organization. Others in the 
dealership include Cecil B. Jolly, 
advertising manager; Victor S. 
Toot, office manager; Robert E. 
Thomas, sales manager; Harvey B. 
Paulette, truck manager; Glover 
Williams, service manager; Ralph 


Gasoline and ammeter dial 





+ * s 


Kenmore Ave. Motors 


Kenmore Avenue Motor Sales, 
Inc., Fredericksburg, Va., with 
maximum authorized capital stock 
of $50,000, has been organized to 
conduct a motor sales business. 
Harry L. Walthall is presfdent. 


ata ial 


on another new car 
with Du Pont ““LUCITE’”” 


ply , temperature and other driving essentials. 


And in addition, 


‘‘Lucite”’ acrylic resin 


retains its beauty and its clarity for years. 
For ‘‘Lucite’’ resists moisture, sunlight, and 
weathering. It has high tensile and flexural 


strength. 


Du Pont ‘‘Lucite’’ is available in your 
choice of colors or in colorless transparency. 
Write for booklet, ‘‘Heat-Resistant‘Lucite,’”’ 
E. I. du Pont de Nemours & Co. (Inc.), 
Plastics Dept., Room 2112, Arlington, N. J. 


*REG. .U S. PAT. OFF. 


MeN Me dae 


Parts shown above molded by: Hoosier Cardinal Corporation, Evansville, Ind., 
“(horn button); The General Industries Co., Elyria, Ohio, (temperature and oil, gasoline 
and ammeter and speedometer dials) ; Erie Resistor Corp., Erie, Pa., (indicator dials). 
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Used Car Auctions 


’48—SM club coupe, $1,650. 
’42—Master deluxe sedan, $1,175. 
’41—Master deluxe sedan, $950. 
’89—Special deluxe sedan, $780. 
CHRYSLER 





DODGE 
’47—Deluxe club coupe, $2,075. 
*47-——-Custom 4 door sedan, $2,150. 
’46—Custom 4 door sedan, $1,665. 
FORD 


FORD 
*48—$2,180 to $2,145. 
‘47—$2,090 to $1,960. 
'46—$1,600 to $1,570. 
’41—$1,050 to $680. 


'47—Town & Country 4 door sedan, ’48—Super deluxe club coupe, $2,030. *40—$800 to $690. 
BIRMINGHAM, ALA. . $3,000. ’47—Super deluxe 4 door sedan, 1, (6) *89—$520 to $400. 
(Dixie Auto Auction Sales) ities | 19 tt—Setemy 2, 3 “100; :t, $1,135; 1, $1,-|""'4¢-—Royal 4 door sedan, $1,850. $1, S10; gh $1,875. oop ee '38—$530 to $450. 
(Sales held every onday an lay. _ J ’47—Super deluxe convertible club coupe, 
E. W. McElroy and R. A. Waldrep, man- Convert SL StRT 47-—Deluxe ae caer $2,210. 1, $2,050; 1, $2,000 '87—2 door, si. oN 
seers, De. "" les, auctioneer. Prices are '41-—FL Sedan, 1, $2,220. ’41—Custom 4 door sedan, $990. on ne deluxe 2 door sedan, 1, $1,- KAISER 1 
oer '47— Convertible coupe, 1, $1,935. DODGE il oat *47—$1,680. 
a. edan, 1, $1,470; 1, $1,530; 1, $1,-| ’47—Custom 4 door sedan, $2,200. ER on oe deluxe cite cones, $1018. ee Us 
'47—RM convertible, $3,500; Special 2 . 47—V- ickup, $1,485 ’39—Deluxe 00 » b 5 act 
4 250. 580. ¥-ton pickup, $1,435. "39—Business coupe, $445. 42—$1,250. 
OMe RM 2 door, $2,805; Super 4 door,| .41—Sedan, 1, Sees. 1, eons. '46—1%4-ton pickup, $1,100. HUDSON '38—$180. os 
a » I FORD ’41—Super (6) 4 door sedan, $725. MERCURY e 
wae 2 door, $800 a i » ie tase sedan (8), 1, $2,030; ee on ase, ’46—$1,780 to $1,700. ] 
: 7 a 3 n, 1, $1 - ’46(66-H) 4 i an, OLDSMOBI ; 
; CHEVROLET 30-—Sedan, 1, $880, '47—Super deluxe sedan (6), $1,270. aT CIB) 4 door eodan, 1, $2,075; 1, $1,-| 4792400 eae | mi 
47—FM 4 door, $2,065; FL 2 door, $2,- CHRYSLER 47D sedan (8), 1, $1,850; 1, $1,- ; the 
275; SM club coupe, $2,000; FM 2 door,| 40—New Yorker, 1, $920. oo vo i1—(72) club coupe, $2,040. 41 S1'Oa8 10 9896 . 
$2,050; FM convertible, $2,175; FL 2 door, rr Ss . ie deluxe club coupe, 1, $1,800;| '46—(73) 4 door sedan, 1, $1,675; 1,] °39—$530 to $510. } wh 
; on . a , $1,625. 
‘i ou 4 door, $1,625; FL 4 door, ‘46—Convertible setae, 1, $1,930. '46—Super deluxe sedan, 1, $1,285; 1, on OLDSMOBILE, ‘48-—Coavertibie #8500 40 $3,495 I tor 
49 ’ teat’ satan’ ’47--(98) 4 door sedan, $2,340. 41 Fag — 
a oe . g| :4i—Sedan, 1, $780. '30--y4-ton pickup, $540. '47—(76) 4 door sedan, $2,200. 41—(100) 4 door, $880. 7 
ee |) FRAZER '42—(78) 2 door sedan $1,100. sr_go105 Ce MOUTH me 
oor, $1,125; loor, $1, D ’ a *47—$2, to $1,925. ‘ 
’ , ; , 47—F47 4 door sedan, $1,960. (98) 4 door sedan, 1,000. ‘ ‘ 
hoa se CRRYYSLER s05, 1, $2010; er. ee 4 HUDSON = tenn “418050 to 560. 
'46—Windsor 4 door, $1,925. '46—Sedan, 1, $1,480; 1, $1,475. mor a Drive-Master sedan, $1,-/ “0 PACKARD — '40—$870 to $700. th 
; DE soTO i. i, $1,1 ; LINCOLN ‘47-—Clipper (6) 4 door sedan, $2,150. 39—$570 to $530. of 
46—2 door, _ eo 3 : se '46—Standard eer sedan, $2,150. "30.—(6) 4 door sedan, $555. adit PONTIAC fa 
'47—2 door, $2,800. : a. 47-—Town sedan, rag tf '47—Special deluxe 4 door sedan, $1,900. ’41—$1,110 to $850. pi 
eo 41 —Club 1, 200 1, $2,170. NASH '46-—Special deluxe 2 door sedan, "$1,-| 40-8600. ai 
*40—4 door, $700 ae, Cae '87—(8728) Sedan, $350. 580; 1 420. STUDEBAKER 8 
FORD 40-—Chab Gone 425. oo. OLDSMOBILE '42—Deluxe 2 door sedan, $080. _47—Commander, $2,450 to $2,325; to 
’47—4 door, $2,135; club coupe, $2,075; PLYMOUTH ’47(76) Sedanette, 1, $2,200; 1, $2,225. pecia PONTIAC. ape, : Champion, $2,025 to $1,940. o1 
$1,950; 4° ag —_ convertible, | »47-—Sedan, 1, $2,090. "41—(66) Convertible club coupe, $1,070.) +41 _s1, (6) 2 door sedan, $970. 42-9008 tt 
*46—Cl coupe, $1, 775. “a_i ? Siop it A ee 47—Clipper is ioe eo. $1,825. *40—Torpedo (8) 4 door sedan, 1, $795: 41—$940 to $710. SI 
41—4 door, 9070; club coupe, 2 door,| +41__¥4.ton truck, 1, $885. '41—(110) Convertible club coupe, $900.| *71% ice (120) (6) 2 door sedan WILLYS ] 
a $8055 '86—Sedan, 1, $330.” PLYMOUTH — . ‘| "41—$360. tos 
Coupe, - ‘PONTIAC o_o — 4 a cian $2,000. | STUDEBAKER —_—$————___— onl 
HUDSON ’47—Sedan, 1, $2,150; 1, $2,410. ; BE towed acne$ ey Pago ’47—Champion 4 door sedan, $1,700. © 
46-2 door, $1,500, 46—Sedan, 1, 1, $1,820. oe ee '47—Champion 2 door sedan, $1,770. Wash. to Hike = 
’ < ’ , ’47—Truck pickup, d ; 
47—2 door, $2,800; club coupe, $2,305 *41—Sedan $800; 1, $980 47—(P6MB) Sedan, $2,300. 48—Champion 2 door sedan, $1,305 + ere 
convertible, $2, ts ae : ’47—(P8MB) Sedan, $2,275. ’ = , Exei > 
46— _ ane, $1,770; 4 door, $1,810. TOLEDO, OHIO ie —Six sedan, $1 800. Scam a, Set sedan, $450. O Ne ws Fees r 
"41—Club coupe, $800. (Auctions held Thursday. Prices are for} ,42—Torpedo 8 club coupe, ' '47—Jeep, $905 Co 
OLDSMOBILE ; '41—(P8JC) 4 door sedan, $1,070. *44—Cheasion n iNew Uars 
'47—(66) 2 door, $2,180. wi ane Sins ana ———! STUDEBAKER ™ = ; — custom deluxe 2 door se F Pr 
'46—4 door, $2,050 oy a -| ’47—Regal deluxe 4 door, $1,850. > ; OLYMPIA, Wash.—Washington’s th 
Dealers holding back, expecting market to 
'41—4 door, $9600. . 7 an ’, ’42—-Champion club sedan, $720. LADELPHIA, PA. state tax commission has an- tre 
PLYMOUTH revive and prices to improve.) MISCELLANEOUS PHI HIA, P cunced tak cal f R 
'47—4 door, $2,030; club coupe, $2,100 BUICK '46—International ¥4-ton pickup, $1,150. (Ed. Hough Auto Auctioneers) nounced that excise tax fees on - 
41-4 door’ S1,410.. » $2,100. '47—Super Sedan, 1 $2.550; 1, $2,625. » $1, (Cars, listed below sold during week of — a will be higher rei 
40—4 ; ane” '46—Super Sedan, $2,150. Nov. 18.) next year in direct proportion to str 
ia 400r, ONTIAC ‘41—Sedan, 1, $850; 1, $1,175; 1, $005; pier ~ eed (Market here: Plenty of cars, bidding higher delivered on of the cars. ad 
‘40-8 oan, So _ i Sedan, $885. wera" held on’ Wednesdays. Prices for | °°") BUICK Owners of 1941-42 models will ] 
. STUDEBAKER ’40—RM Sedan, $800. (Market here: °41s and older are steady; oa —- ftteee 1, e1aes get a break, however, with the for 
41—2 door, $850. : CHEVROLET '46s and '47s off slightly; trucks selling not 41—Special Sedan, 1, $1,065: 1, $1,060 |COmMmission basing fees for these lat 
47—-SM Special coupe, $1,750. much over list price for 1%4-tons; larger °41-- Convertible Super, $1,185. : ’ models on what it considered the sid 


VALDOSTA, GA. 
(Tom Hewitt Auto Auction Sales. Auc- 


"47—FM converte, $1,950. 
a0 1, $1,625. 


trucks can be bought from small dealers at 


*46—SM sedan, 1 a discount.) 


*41—Convertible special, $1,250. 


*40—Special sedan, 1, $1,185; 1, $550. 


true value of the cars and not on 
the higher current market prices. 


Friday. Prices for Nov. 14. '42—Club’ coupe, $1,21 BUICK , ; 
tiene every Pellap, Dees ao ter Wer. 28) | Sate, 1 ieee 2, 00m. '47—4 door, $8,000. ony ae OO CU Gat $1 fee will be paid by 
"47—Super 4 door, $2,700; convertible, *40—Sedan, 1, $885; 1, $875. *46—Coupe, $2,370. 41—C ible, $1,750. wner: f factured i 
$2,600; 4° door, $2,400. DODGE door, 1, $795; 1, $610. — se HEVROLE T Oo S oO© cars manutacture n 
Me’super & door $2,190; 4 door, $2,- ‘40—Sedan, $64 ‘30-4 CHEVROLET ‘tate Gun 1936 and prior years. License plates 
'39—Sedan, $420. '47—Aero 2 door, 1, $2,875; 2, $2,300.) 47 py aie #52 180. , sell for $3.25. State License Direc- 
FORD 47—FM 2 door, $2,160. '46—FM sedan, $1,600. tor George E. Starlund previously 


'42—4 door, e ot 2 door, $1,080. 
DILLAC 


’48—Sedan, $2,125. *46—1%4-ton truck, $1,440. 


*42—Special deluxe sedan, $1,160. 


announced that license buyers will 



















4 eal bs , leaaid "46—4 d , s a ®, 
1—Coupe. Siete ee Son 48 Pickup, pg 5 oan ett deluxe ae 1, $960; 1. | receive a sticker for next year in- 
'47—Pickup, $1,800; 4 door, $2,265; FL| '41—Deluxe coupe, $750. ’46—Sport sedan 4 door, $1,600. 41 — ; 1, | Stead of new plates. 
2 door, $2,100; 2-ton stake, $2,000; SM| °41—Sedan, $995.” CHRYSLER O10; 1 SL dehixe a, 1 Om: 2 
2 door, $1,835; club coupe, $1,695. oe 98 Sedan. $650. "41—Royal 2 door, $1,050. ST 7 0; $960: arene S Se new sates tox 
ee FE te - » Oe euay DE 8OTO ‘sp Seien, $1,010; 1, $975; 1, fees by yearly models follow: 
$1,750; 2 door, $1,555; pickup, $1,175;| ’47—Sedan, $2,175. '46—Custom 4 door, $2,260. ; CHRYSLER 1948 models: Chevrolet, $18; Ford 
1%-ton, $1,160; pickup, $1,400; pickup, NAS '87—2 door, $575. 49 : 1 : Bui ) 
ioe ‘eb--con) ‘Clb cee tone DODGE '42—New Yorker sedan, $1,300. $18.25; Plymouth, $18.50; Buick, 40 
142-2 door, $1,200 OLDSMOBILE — “£o—Custem 6 deer. 52.700. {Windsor SODGE —_ . . pg oad mae, Sane: 
’ oor, $750; 2 door, $990; 2 door,| *47—(76) Club sedan, $2,510. '42—Pickup $4-ton. $720. '41—Custom sedan. 1. $1,075; 1, $1,075. | DeSoto, $24.25; Dodge, $22.25; Fra- 
$1,000; pickup, $750; 2 door, $800. '42—(76) Sedan, $1,170. 4 dow, 1, S08; 1, 91,108. “FORD «| zer, $84; Kaiser, $28.75; Nash 600, 
me 4 —Sedan, i wan ’46—Super deluxe sedan, 1, $1,555; 1, |$21; Oldsmobile 60 series, $21.25; 
‘89—Picke aeet ay 48—Sedan, $2008. '47—2 door, $2,025. “=. Se or Pontiac Torpedo 6, $21; Studebaker Le 
'46--2 door, $455. PLYMOUTH '47—Super deluxe 2 door, 1, $2,250; 1,|  ; ond a: . 4. | Champion, $19.50, and Willys-Over- | 
CHRYSLER '47—SD sedan, 1, $1,845; 1, $1,950 $1,930. a6 ase tS: 1 ed Jeon, 816. - Hi 
'46—4 door, $2,050. '46—Sedan, $1,650. 9° ’46—2 door, 1, $1,605; 1, $1,520. ral é' 
DODGE a Py $935, 45—Pickup, $1,315. ‘30— oo “sien $670. 1941 models: Chevrolet, $6.25; | 
"47—4 door, $2855. 40—Sedan, $525. Se mn, MERCURY Fords, $6.50; Plymouth, $6.50; pe 
’ ° ° ri 
'47—Club coupe, $2,100; 4 door, $2,000; | | '47—«6) ne NeeAso; 1, $2,450. '47—4 door, $2,345. ‘Sedan’ Sro8s, Sans’ Sates Uae we are st 
club coupe, $2,100; 2 door, $1 $1:975; club | ’41—SL sedan, $1,110. °° | | *46—2 door, $1,865. nae 56.00; Dodge, 97:96; Mash, 97.26; tit 
coupe, $2,100; club coupe, $2,050; 2 door, | "39—-(6) sedan. $800. '41—4 door, $1,070. '46—(600) sedan, $1,560 Oldsmobile, $7.50; Pontiac, $7.25, ; 
$2,075 i foo. $2,060; 4 | door, $1,865; 2 H4t—Comme gee EBAKER "41—Club coupe, $1,080. OLDSMOBILE and Studebaker, $6.75. - 
gone, | pickup, ; club coupe, canals $2,875. '41—4 door, $890. oe — oe 1947 models: Chevrolet, Ford and a 
'46—Club coupe, $1,650; 2 door, $1,550; MISCELLANEOUS ‘41—4 door, $910. '42~(76) sedan, $1,100. Plymouth, $2.25; Buick, Chrysler, 
2 door, $1, * ‘47—British Flying Standard, 2 door, 8 hp, ee ae '40—(70) sedan, $895. DeSoto, Hudson, Lincoln, LaSalle, lor 
on aia loor, $975; 2 door, $985; 4 door, door, $975. oupe, PACKARD ’88—Sedan, rr Packard, Pierce-Arrow, Studebaker a 
‘40-2 door, $750; convertible, $775. '88-—4 door, $450. d : Commander, all $3; Nash and Pon- 
"894 door, $600; 2 door, $480; 2 door, ALBANS. BY. 404 dog, PEYMOUTH Clover see, See tiac, $2.50,. and ‘Willys-Overland $1 
_ a $800; 2 door, $450. (Auctions every Monday. ) Howard Stan- "49.9 oe 1 de 1, $1,460. ’46—Special deluxe sedan, $1,695. passenger cars, $1.75. tel 
'86—2 door, $276. by. auctioneer. Prices listed are for Nov.| °41—9 door, $1,085. —— wa sedan, $1,025. ee th 
SRTEENATIONAL '40—Deluxe 2 door, $808. ——— ae : 
Torrey gi00 ATO outage bares, Late of good, cre, As | T™ “pomriac o-tenete Sie. 1,500,000 Cars ' 2 
‘4-8 der, ers as highest Bidders, "46, "47 models with | 147 (gy "2°%te, 188080" 1, 2.400 a ae ee D in Michi Be 
to ng eg eg oe STUDEBAKER po ilbea la catagen. sigan : 
'46—Club coupe, $1975. wa ready for new price stabilization.) "46—Aero ‘ san i ’47—Champion sedan, $1,800. DETROIT.—More than a million Fe 
41—Convertibie’ $1088 ikea ad ‘(8 —-Chanalin Teand Gelame © dnee, 8-| “acta es and a half passenger cars will be | 
'81—4 door, $325. a ‘saa iin 085. be eSee ee 1t an, SOT6. registered in Michigan this year, sig 
“474 door, $31256 4 de '42—Special 4 door sedan, 1, $1,050; 1,| ‘“46—Truck 1%-ton, $1,508. fe ri an increase of about 13 percent = 
“ane oe oor, $2,085. $1,275. BUFFALO, NEW YORK INDIANAPOLIS over 1946, it was estimated last 
'84—Coupe, ba : 150; 2 $1185 4 door sedan, 1, $885; 1, (Gale Sines bat a ek (Ken Schaefer Co.) week by Automobile Club of Mich- 
PONTIAC 1160; 186, anu B ; uffa ~ » ane (Auctions held Thursday. Col. R. V. igan. 
’41—Club coupe, $850; 2 door, $800 a anette, $1,050. <n . e! : one eee auction-| Martin, auctioneer. Prices listed are for 
oe ee ee i uper 4 door sedan, $1,020. es pop a = arren Godfrey.| Nov. 20.) Estimates indicate that all states 
lakes ee HEVROLET me a 2urcr and the District of Columbia will 
HORSEHEADS, NEW YORK | | '47—FL sedan, 1, $1,900; 2, $2,220; 1,| [47—Super 2 door sedan, $2,700. '46—$2,215 to $1,925. snow tmoreases of from 3 to more 
(Horseheads Auto Auction, Horseheads, | $2,130. Bans —_ 2 door sedan, 1, $2,010; 1,] °41—$1,125. cere than 22 percent, bringing passenger ; 
N. ¥. Date of sale, Nov. 14.) *47—SM sedan, $1,850. $2,175, ’89—$780 to $600. car registrations for the United Ce 
(Market here: Like-new ’47s holding up '47—FM station wagon, $2,450. *41—Century 4 door sedan, $1,025. *88—$345. Stat t th 30 ca 
very well; ’46s off about $100; older models  '46—FM sedan, $1,600. CADILLAC CADILLAC ag: aga oN nsenge tt gpa ia er 
off about’ 15 percent.) '46—SM sedan, $1,485. '47—(62) 4 door sedan, $8,900. '47—Convertible, $4,825. highest in history, the auto club - 
41—(61) 4 door sedan, $1,200. 41—(61) 4 door, $1,500. said. The figures were cited by un 
: CHEVROLET Richard Harfst, manager of the a 
’ 47—F ; : ; : 
_fLOYD CLYMER’S unbiased book Se ee a, ees & Mone; 2. olin oa Michigan club. pa 
a ‘47—-SM coach $1,650. 42 $1'000 20. 
INDEPENDENT TEST REPORT ON '48—Convertible club ‘08S tp 4016 
coupe, $1,775. '41—$1.085 to $810. Dis er 
KAISER-FRAZER CARS” % "46—FM sedan, 1, $1,500; 1, FL $1,700; '40—$880 to $770. eer play 
or ignition Equipment se 
" 7 *40—Special Crane sedan, 1, 1, 655; "i so $445. 
Read what 3000 owners now think of their K-F 1, MDe $630; 1, $810. = 384500 to CHRYSLER The P. F. Sorenson Mfg. Co., 32- Se 
eile part-by-part analysis. 100 photos. 41—MDe ciub’coupe, 1, $1,008; 1, $875; Attain dt eee 31 57th St., Long Island City, N. Y., Hi 
y’ P 1, $900. : » $2,540. h th 
Tells all. 3000-mile test run, Pike’s Peak closed "42-Special deluxe 2 door sedan, 1, $75; oo oe SeRounaee Sh Suen. mtr | 
» 1, $7 41—4 d 
a mil ‘wiicihanenile ‘eles bayi " 1, $1,018: $1,170. a door, $820. chandiser, designed to suit re- pa 
record, gas eage. ying. ” CHRYSLER loor, $760. quirements of small service shops. 
Order now. $1.50 id. $2.50 deluxe "47—Windsor 4 door sedan. aia re Meant for counter use, the mer- m 
Cash, money-order, or specify C. O. D, Money- 41—Imperial 4 door sedan, $045. '47—Club coupe, $2,410. chandiser is described as havin in; 
ey peci ey DE SOTO 41—$1,010 to $780. s 
back guarantee. Clymer, Publisher, Dept. '47—Custom 4 door sedan, $2,380. DODGE a small special drawer compart- ca 
AN12, 2125 W. Pico, Los Angeles 6, Calif. '46—Ciub coupe deluxe, $1,830. 2 door, $2,425. "tam Canc * 
’ ’ 8 41—Custom 2 door sedan, $915. '39—2 door, $710. the bottom of each section. 





5. 


ees on 
higher 
tion to 
e cars. 
ls will 
th the 
- these 
ed the 
not on 
prices. 
nid by 
red in 
plates 
Direc- 
viously 
rs will 
ear in- 


ise tax 
Ws 

; Ford, 
ick, 40 
$25.50; 
; Fra- 
th 600, 
$21.25; 
ebaker 
-Over- 


$6.25; 
$6.50; 
leSoto, 
$7.25; 
$7.25, 


‘d and 
rysler, 
ASalle, 


erland 


nillion 
rill be 

year, 
ercent 
1 last 
Mich- 


states 
a2 will 
more 
enger 
Jnited 
0, the 
club 
d by 
f the 


Used Car Notes... 
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NUCDA Defers Action 


On Move to 


WASHINGTON. — The National 
Used Car Dealers Assn. deferred 


action last week on plans to move 
headquarters of the association to 
Detroit. 

Members of the executive com- 
mittee put over the question to 
the mid-winter meeting of the di- 
rectors in view of developments 
which require action in Washing- 
ton. 

The action was taken on recom- 
mendation of President Oliver 
Wood. 

Some observers believe that 
the move to Detroit may be put 
off indefinitely in view of several 
factors: Renewed activity on the 
part of the federal government 
affecting the auto industry, the 
fact that Washington is handier 
to several top officers who are 
on the East Coast and the fact 
that Executive Director William 
Shuman does not wish to move. 


Meanwhile, General Counsel Mil- 
ton Raynor told the executive com- 
mittee that an interview with Sen- 
ator Taft revealed that Congress 
was likely to re-enact installment 
credit controls. 

Taft was quoted as saying that 
Congress felt it must pass some of 
President Truman’s proposals, and 
the easiest of these was credit con- 
trols. Taft also said, according to 
Raynor, that if credit controls were 
reimposed, Congress would put re- 
strictions on those empowered to 
administer them. 

Raynor also said that a broad 
form of rationing involving a dol- 
lar and cents total was being con- 
sidered in Washington. 

NUCDA’s board approved all of 
Shuman’s recommendations, in- 
cluding plans for an intensive 
membership drive involving di- 
rect mail, local meetings and per- 
sonal calls. 

Shuman recommended that the 
policy on NUCDA’s publication re- 
main unchanged, although a larger, 
magazine-type publication will be 
considered next year. 

It was urged that a vigorous 
campaign be launched to retain 
original members of the associa- 
tion, 1,017 of whom will be dropped 
from the rolls in the next 60 days 


unless their dues are paid. 
* > * 


Lax Title Laws 


Hit in Arkansas 


The Arkansas office of the Fed- 
eral Bureau of Investigation at- 
tributes this high turnover in 
stolen cars to lax Arkansas car 
title laws. Tracing of stolen cars 
here is rendered difficult by the 
extremely simple form of bill of 
sale required by law. 

In one instance involving pro- 
longed investigation by the FBI, 
a St. Louis car theft ring drove 
automobiles totaling more than 
$14,000 in value into the state, al- 
tered the motor numbers and sold 
them without question from local 
sales officials. 

* * * 
Boston Assn. Approves Code 


For Protecting Customers 


BOSTON.—A code of ethics, de- 
signed to improve public relations, 
has been adopted by the Metro- 


Faux Pas 
Truth Hurts to the Point 


Of No U. C. Sales 


DENVER.—James L. McHugh of 
Cederedge, Colo., entered a used 
car lot filled with late model cars. 
He inquired about various models 
until a salesman directed him to 
a *41 Oldsmobile. With the car ap- 
parently in good condition and 
priced at $1,245, McHugh took it 
for a test drive around the block. 

When he returned to the lot, a 
second salesman ran out and of- 
fered him $875 after telling Mc- 
Hugh that the engine sounded bad, 
the interior was dirty and the 
paint job needed to be toned up. 

McHugh turned to the first sales- 
man and tossed him the keys, say- 
ing, “If that’s all it’s worth, you 
can have it.” 


Detroit 


politan Boston Used Car Dealers 
Assn. Members have agreed to use 
only an approved sales agreement, 
giving in detail all information 
needed to protect buyers from mis- 
representation and specifying ex- 
act terms of guaranty. 

The association has called upon 
its members to develop their busi- 
ness methods to the end that the 
public may be better served, to 
comply both in spirit and letter 
with rules and regulations aimed 
at betterment of business, to avoid 
any action which would tend to 
reflect on any part of the used-car 
industry and to require the em- 
ployment of truth and accuracy in 
advertisements and selling. An offi- 
cial seal is to be displayed by mem- 
bers of the association. 

+ + 7 


61 Cars Put on Block 
As N. Y. Enters Business 


has gone into the used-car business, 
with 61 models as a starter. 

The 61 cars, formerly used by 
representatives of state offices, in- 
cluding state police highway pa- 
trols, were on display last week at 
the rear of the state armory. 

Bids were being received on the 
cars by John E. Burton, director 
of the budget. 

The cars are stored in the open 
and radiators and motor blocks 
have been drained. State officials 
have made it clear the state as- 
sumes no responsibility for the 
mechanical condition or mileage on 
any of the automobiles. 

Advance notices advertising for 
bids have been “very frank,” state 
representatives at the armory said. 

The advertisements carry such 
descriptions as “brakes poor,” “ra- 
diator partially plugged,” ‘motor 
poor,” “general condition poor” and 
“difficult to shift into second gear.” 

Despite the mechanical flaws, 
state officials said they expected 
enthusiastic bidding by used-car 


dealers. 
* . J 


Wood Spurs Organization 
Of Rochester Area Assn. 


ROCHESTER, N. Y.—Rochester 
and Monroe county used-car deal- 
ers are expected to emerge from 


ALBANY, N. Y.—New York state'a meeting Dec. 5 with a county 


association organized and ready to 
act. 

They decided to hold the De- 
cember session when they met Nov. 
20 and heard Oliver W. Wood, 
president of the National Used Car 
Dealers Assn.; Milton T. Raynor, 
association general counsel, and 
Clifton H. Tarrant, Rochester deal- 
er who has been leading the drive 
for organization. 

It is expected that officers will 
be elected and other organizational 
procedure completed at the Dec. 5 
meeting. More than a score of deal- 
ers have already signed up, Tarrant 
declared. Seventy-five attended the 
informational gathering. 

Wood outlined objectives of the 
group, saying that they are aimed 
primarily at restoring public con- 
fidence in the used-car dealer. 


Parts Cleaner 


A cold parts cleaner for remov- 
ing carbons, dyes, gums, dirt and 
grease deposits, etc., from carbu- 
retors, fuel pumps, pistons, hydrau- 
lic brake equipment parts, etc., has 
been announced by Maplewood 
Products Co., Inc., St. Louis. It is 
sold under the name of Gumco 
Metal Brite parts cleaner and the 
manufacturer states that it has ex- 
ceptionally fast cleaning action re- 
quiring little or no agitation, even 
in the most severe cases. 





THE CARS OF tomorrow, designed by 
the boys of today, are sleek and graceful 
in a futuristic setting as the grand na- 
tional university scholarship winners of 
the Fisher Body Craftsman’s Guild com- 
pare their merits. The Guild’s junior divi- 
sion winner, 16-year-old James Mariol, 
left, of Canton, 0O., will use his $4,000 
scholarship when he is graduated from 
high school, while Charles Jordan, 19, of 
Whittier, Calif., the senior division cham- 
pion, already has started to use his $4,000 
at Massachusetts Institute of T ° 
Mariol’s rear-engine model is lower left; 
Jordan's ultra-modern car is top center. 
Thousands of teen-age boys throughout the 
nation are now beginning to design model 
cars for the 1948 Craftsman’s Guild com- 
petition, which offers $65,000 in cash 
awards and university scholarships. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 





YOU CAN DO IT BETTER AND 
MORE ECONOMICALLY 


with 
the 





The reliability of the Bendix* Starter Drive has been well established over the years 
by millions of installations. But did you know that, once the desired type of starting 
has been determined, it can be accomplished for less with Bendix Drive? 


Push button, clutch pedal, floor button, accelerator or automatic—type for type, they 
can all be done better, all be done for less with Bendix Drive! 


Here is the opportunity to adopt the best-proved starting in the industry—at the same 
time effecting important savings! Find out how Bendix Drive fits your problem. Your 
inquiry will receive prompt attention. 


ECLIPSE MACHINE DIVISION of 


ELMIRA, N. Y. 


*REG, U.S. PAT. OFFICE 





AVIATION CORPORATION 
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High ways & Safety iwc 


Start Road Plans Now, 
Wilson Tells Ill. Assn. 


wast our highway needs are, 
and what it will cost to meet 
them, cannot be answered with 
certainty until every state carries 
out a state-wide study of both 
needs and related financing prob- 
lems, and coordinates state, county 
and city programs, Charles E. Wil- 
son, president of General Motors, 
told the Illinois Road Builders 
Assn. at Chicago recently. 

The National Highway Users 
Conference is urging that the 
governor or legislature of each 
state establish a highway study 
committee, made up of legisla- 
tors, municipal and county rep- 
resentatives, state and federal 
highway representatives, techni- 
cal consultants, and representa- 
tives of such user groups as 
trucking and bus associations, 
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farm groups, automobile clubs 
and so on. 

“This committee should consider 
both highway needs and fiscal prob- 
lems, and seek to reconcile the 
views of all representatives to a 
point where a practical and com- 
prehensive construction and tax 
program can be recommended by 
the committee,” Wilson asserted. 


7 E NEED new roads and better 

roads. It’s a long-range pro- 
gram, and fortunately the funds to 
pay the bulk of the cost are in- 
creasing automatically as _ traffic 
increases, through the motorist 
taxes. 


“But motorists should not pay 
the whole cost, since they are not 
the only beneficiaries of these pub- 
lic improvements. Real estate, that 


_ eel + ’ et, Cheese sl row ¥ 


H t ad S are turne d when a smart woman, who leads the fashion, 


Turn her head your way by showing her 


* 


COL. LAWRENCE HIGGINS, president of Armadora Automotriz, Independent Mexi- 
can assembler and distributor for Nash, recently inaugurated a ‘‘Free-Service-to-All”’ 
trouble car and two mechanics operating Sundays only on the mountainous Cuernavaca- 
Mexico City road. Col. Higgins reports the service car proved popular among motorists 
on its first day out. Service was given to 20 cars and resulted in ‘‘excellent goodwill 
among all motorists stalled or operating manually.’’ Leading newspapers in Mexico 
hailed the service as ‘‘public spirited.’’ 


also benefits, should bear some of 
the cost, especially for roads and 
streets that exist only to give ac- 
cess to property and have no value 
to general traffic. 

“The sooner the people in each | highway needs. Fortunately, 
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there is time now for such 
studies. 

“High costs and scarcities of la- 
bor and materials have retarded 
postwar road construction but 
plans should be made to proceed 
with a sound program as soon as 
conditions are more favorable for 
large-scale road building. 

“And we know that any large- 
scale program requires time to 
make pre-construction preparations 
and organize the road building in- 
dustry for maximum efficiency and 
volume,” he added. 

* + aa 


Callaway Says Higher Costs 
Don’t Hurt Road Quality 


Highway design and construction 
and durability have vastly im- 
proved despite the fact that costs 
of labor and materials have in- 
creased the cost of building roads 
just as they have increased the 
price of all other essentials, J. T. 
Callaway, president of American 
Road Builders Assn., pointed out 
last week. 

“Engineers agree that this vastly 
better design and construction are 
demanded by increased speed and 
volume,” he said. “Today’s high- 
ways are being built to furnish 
maximum safety for a mass of 
traffic undreamed of when earlier 
roads were constructed.” 


“Twenty-five years ago, roads 
were built simply and quickly to 
connect cities and centers of popu- 
lation. Motorists drove over them 
at 30 miles an hour,” said Calla- 
way. 

“Today’s roads must be built to 
carry axle loads of 18,000 pounds. 
Wider traffic lanes, easier curves, 
flatter grades, and wider shoulders 
are road essentials for a nation 
piling up 340,655,000,000 vehicle- 
miles yearly. 

“These essentials cost more for 
they require improved road bases, 
more paving, more earth moving, 
and wider rights-of-way. Up to 
now, traffic demands have in- 
creased more rapidly than facili- 
ties have been provided, but to- 
day’s roads are being built to meet 
the needs of the future.” 


He pointed out that on a per- 
mile basis it is costing $5,500,000 
a mile to build a modern high- 
speed highway to meet today’s 
traffic needs in Pennsylvania. The 
first nine miles of the Penn Lin- 
coln Parkway in Pittsburgh will 
cost $50,000,000. This limited ac- 
cess highway will be four to six 
lanes wide with no intersections 
at grade. 


“But cost per mile is not the 
proper measure of road cost,” the 
ARBA president declared. “Road 
costs today must be estimated in 
terms of vehicle capacity. They 
must provide for a smooth easy 
flow of traffic. 


“Costs must be measured in 
terms of convenience and economy 
for a nation geared to the motor 
vehicle. And costs must be meas- 
ured in terms of maximum safety 
for those who use the highways.” 

” oe ° 


Two Plates for N. Y. 


For the first time since 1941, New 
York state motorists will return to 
the use of two license plates with 
the issuance of the 1948 plates in 
early December, Clifford J. Fletch- 
er, motor vehicle commissioner, 
announced last week. 

The return to the double plate 
system will aid police enforcement 
agencies which have been handi- 
capped in identifying cars by the 
single plate. 


=e 
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hash 





state get all the facts, and adopt 
a long-range program covering 
both construction and financing, 
the sooner we will make real 
| progress toward meeting our 





Maine Dealers Start 
‘Accident Proofing’ 


Promotion of driver training 
in Maine high schools, and “ac- 
cident proofing” of cars on 
Maine highways are the twin 
objectives of the Maine State 
Inter-Industry Safety Commit- 
tee headed by Lewis K. Mar- 
shall, vice-president and general 
manager of Champion Motors, 
Inc. (Ford), Portland, Me. 

Representing automobile deal- 
ers are Marshall, Simmons 
Brown of Brown Motors (Chrys- 
ler-Plymouth), Portland; Ray 
Rowe of Rowe Motors (Ford), 
Westbrook, and William Hood, 


is seen in your car. 


your car in Vogue. 
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Increasing importance of ex- 
panded public relations advertising 
by the nation’s trade and indus- 
trial associations was stressed here 
last week at the annual meeting 
of the American Trade Association 
Executives by L. Alven Bennett, 
field representative of the Bureau 
of Advertising, American Newspa- 
per Publishers Assn. 

The importance of trade asso- 
ciation public relations advertis- 
ing, Bennett said, is due to the 
fact that “in few industries are 
any individual companies so dom- 
inant that the public relations 
job they do can sway public opin- 
ion toward their industry as a 
whole. 

“And in nearly all industries 
there are scores or hundreds of 
companies too small to lift their 
public relations activities beyond 
the local or regional level,” he 
added. 

Bennett declared that there never 
has been a time in American his- 
tory “when telling the trade asso- 
ciation story to the public was so 
vital as it is today.” 


Plastic Signs 

Recent development of a plastic 
sign after two years work by four 
large companies is causing com- 
ment. 

The new approach was conceived 
by engineers of Sun Oil Co. Fabri- 
eation difficulties were overcome 
by the Ranger-Tennere Co. of New 
York, N. Y. Final assembly is by 
the Cutler Sign Co., also of New 
York. The plastic—‘‘Lucite” acry- 
lic resin—is supplied by the Du 
Pont Co. 

The plastic people say that in 
bright sunlight, the shadowed side 
of conventional signs is dark and 
hard to read. In the new sign, by 
reason of the ability of “Lucite” 
to “pipe” light, the sun’s rays are 
diffused over both sides. At night, 
both surfaces of the sign are il- 
luminated by diffusion of light 
from two cold cathode tubes 
mounted inside. The whole sign 
glows evenly. 


Boxtop Break 


Nash dealers were the first to 
benefit from a promotion by Kel- 


cereal boxes. In addition to the 
cut-out of the new cars, Kellogg 
devotes the box back to high- 
lights about company history and 
features of each car. 


Times Luncheon 

The New York Times will hold 
its 12th annual Detroit luncheon 
at noon Dec. 11 in the Recess Club. 
Speakers will be two staff mem- 
bers, Foster Hailey, editorial writer 
who made an extensive tour of the 
Far East this year, and James B. 
Reston, diplomatic correspondent 
who has just returned from an 
assignment which took him to the 
news fronts in nine countries of 
Western Europe. 


Brakeblok Agency 

American Brakeblok division of 
American Brake Shoe Co., Detroit, 
one of the major suppliers of brake 
lining, clutch facings, fan belts 
and radiator hose, has named 
Caldwell-Baker Co., Indianapolis, 
as its advertising agency, effective 
Jan. 1. Storey M. Larkin is the 
account executive. 


Ford Dealers 


Ford dealers of America will 
sponsor a new quiz program, “RFD 
America,” over the coast-to-coast 
facilities of the Mutual Broadcast- 
ing System, starting Jan. 8, Jess 
Barnes, MBS vice-president in 
charge of sales, has announced. 

The program, designed specific- 
ally to permit farmer-participation 
and featuring questions on farm- 
ing and other aspects of rural life, 
will start as a sustained feature 
Dec. 4 in the 9:30-10 p.m. EST 
Thursday time period, with the 
Ford Dealers of America assum- 
ing sponsorship five weeks later. 

“RFD America” will feature 












































tire series of 1948 advertisements 


i— Auto Advertising — 2.3 rotes,ot' °° guiding 


Call for PR... 
Plastic Signs 
By Bob Finlay 


through the trials of his daily prob- 
lems. This new concept in replace- 
ment advertising is expected to 
stimulate considerable comment in 
the industry. 


Names 


James R. Adams, president of 
MacManus, John & Adams, has an- 
nounced appointment of R. A. 
Brewer, an agen- 
cy vice-president, 
as general man- 
ager in charge of 
internal opera- 
tions. Brewer 
will celebrate his 
25th anniversary 
with MacManus, 
John & Adams, 
Inc., and with its 
predecessor com- 
pany, MacManus 
Inc., next Febru- 


quizmaster Joe Kelly asking ques- 
tions of four farmer contestants, 
selected from different states each 
week. An elimination procedure 
will determine the “Master Farmer 
of the Week” on the program. J. 
Walter Thompson is handling. 


Baby 


Baby announcement from Dealer 
George Wilsher, Detroit, with a 
stork flying in with the new 1948 


Studebaker. 
Swish ary. Following both creative and 
production experience in Boston 
Swishy, a figure designed as a . 
new friend and advisor of the serv- and New York, he came to Mas 
i h ree tess tits tal Manus Inc. in 1923 as head of the 
ce shop mechanic, makes his ii-| production department. 


tial bow in the January advertis- 
Richard J. Kingsley, a former 


ing of Bearings Co. of America in 
leading dealer and fleet papers. newspaperman, has been added to 


Swishy is a pleasant appearing| NADA’s Washington headquarters 





R. A. Brewer 


chap who glides through the en-' staff to assist on the weekly news-|vertising manager 
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“I said notice how much quieter 
it runs now,” 


letter, magazine and other NADA 
publications, 


Brooke, Smith, French & Dor- 
rance, Inc., announces appointment 
of R. G. McKown as personne! di- 
rector of the Detroit division. Mc- 
Kown has served as an operating 
executive of both Campbell-Ewald 
and D. P. Brother & Co. 


Charles J. Feldman, national ad- 
of the Des 





23 


Moines Register and Tribune, was 
elected president and chairman of 
the board of the American News- 
paper Advertising Network at the 
recent annual meeting. He succeeds 
Harold A. Stretch, publisher and 
president of the Camden Courier 
and Post. Robert K. Drew, adver- 
tising director of the Milwaukee 
Journal, was elected vice-president. 
New members of the executive 
committee are Drew, F. M. Flynn, 
of the New York Daily News, and 
Edward D. Madden, general man- 
ager of ANAN. 


Retirement of C. G. Thornburgh 
and appointment of H. H. Blohm 
as head of the motor statistical de- 
partment of R. L. Polk & Co. 
Detroit, has been announced by J. 
G. Wolfner, vice-president and 
general manager of the direct mail 
division. Blohm has been connected 
with Polk since 1923. 


Harvey R. Young, 77, vice-presi- 
dent and advertising director of the 
Columbus Dispatch, died Nov. 19 
of a heart attack. Young was cred- 
ited with introducing several news- 
paper advertising techniques. 


Neat folder San Francisco Exam- 
iner has gotten up on Harry El- 
liott’s auto column in that paper— 
“Harry Elliott Deals in Facts.” 





st. nick’s pick ; 


This is a Christmas tree. It's one tree 
the woodman won't spare; we'll be needing 
carloads of needle-shedders in Greater 
Cincinnati come the twenty-fifth. 





Under these fine pines will go lots of 
nice things. Greater Cincinnatians buy 
scads of pretty and useful trinkets 
and gadgets. Oh, moola! . 






Member of the American Newspaper Advertising Network 
Owners and Operators of Radio Stations WKRC and WCTS 


HULBERT TAFT, President and Editor-in-Chief 


Your products will be under these trees 
too, if you go along with St. Nick's pick: 
Cincinnati and the Times-Star. It's a 
top-of-the-chimney combination. 





XUN 





24 


Automotive Finance .. . 


AUTOMOTIVE NEWS, DECEMBER 1, 1947 


Reduced Short Position 
Shown by Motors 


By George Deery 
Staff Writer 
‘HRYSLER, General Motors, 
Hudson, and Studebaker show- 
ed declines in the short positions 
held in their stocks on Nov. 14 
compared with Oct. 15, according 
to the New York Stock Exchange. 
The total short position report- 
ed for the exchange, however, 
had risen to 1,270,558 on the No- 
vember date, compared with a 
total of 1,190,201 a month pre- 
vious. 
Increases in the short side were 
revealed in Graham-Paige, U. S. 
Rubber and Willys-Overland. 


The changes during the month 
were: Chrysler to 37,860 shares 
from 42,865; General Motors, 23,208 
from 24,578; Graham-Paige, 26,724 
from 3,354; Hudson, 7,815 from 
8,890; Studebaker, 8,475 from 9,116; 
U. S. Rubber, 6,815 from 6,684; 


Power 


<p = ag 


Willys-Overland, 10,865 from 10,185. 
+ * * 

me A COMPANY Now Beginning to 

Demonstrate Its Postwar 
Earning Power,” is the sub-title to 
a brochure on Commercial Credit 
Co., prepared by Kidder, Peabody 
& Co., members of the New York 
Stock Exchange. CCC earnings in 


the first quarter of this year were 
$.66, and $.89 in the second quarter. 


A net of $3.50 for 1947 compared 
with $2.15 in the preceding year 
“seems probable” if general busi- 
ness conditions continue at present 
levels, the analysis states. 

It adds, “This company is one of 
the largest three sales finance com- 
panies. As a result of the increased 
diversification which has _ been 
achieved during the past decade 
in its finance business, and of the 
purchase in 1942 of several manu- 
facturing concerns, Commercial 
Credit maintained its earnings at 


Braking 


--» put it up to 


—- Bendix Products 


BUILDER OF THE WORLD'S MOST WIDELY PROVED POWER BRAKING SYSTEMS 


When you come to Bendix* Products with your 
power braking problem, you are really coming 
to headquarters, because Bendix Products has 





Auto Stocks 

Nov. 24 Nov. 17 
Chrysler ......... 61% 61% 
Crosley .......... 9 8% 
General Motors .. 58% 58% 
Hudson .......... 19% 18% 
Kaiser-Frazer 14% 15% 
Shin es.06¢uaee 17% 17% 
Packard ......... 4% 5 
Studebaker ...... 19% 20 
ER nie tite ad. oae 9% 9% 

Average for 


Nine Stocks ... 23.84 23.89 


60 percent or better of the 1941 
level during the war when the pro- 
duction of automobiles and other 
consumer durable goods was sus- 
pended. Its operating results were 
the best of any of the large finance 
companies. 

“Receivables now held are back 
to the 1940 level, and it looks as 
if the ability of the company to 
increase its holdings further will 
be limited only by its ability to 
finance such expansion. 

“Prior to the war the company 
habitually followed a generous divi- 
dend policy. In 1936 and 1937 com- 

mon stock dividends averaged ap- 
proximately 85 percent of net 
available for the common shares. 

“Now that Commercial Credit 











LINCOLN-MERCURY officials and dealers present at New York district meeting. 
T. D. Sehluter, president of Lincoln-Mercury Paterson, Inc., Paterson, N. J., who was 


chosen to represent the New York district dealers at the Lincoln-Mercury 


Dealer Council 


in Dearborn, described the 1949 models to the dealers. Left to right are Bill Licht, 


Lincoln-Mercury advertising manager; 
region; J. E. 


Cc. J. Seyffer, 


manager of Ford’s Northeast 


Bayne, L-M general sales manager; Al Crowley, assistant general sales 


manager; Schluter; Harvey H’Lavac, president of Hempstead Lincoln-Mercury Motors 


Corp., Hempstead, N. 


Y., and Walter Rowcroft, New York district L-M manager. 





has substantial investments in in- 
surance and manufacturing sub- 
sidiaries, such a liberal distribu- 
tion is not expected, but it does 
seem probable that 75 percent of 
profits may be distributed. 

“Hence dividends should increase 
from the present $2 rate on the 
common stock with the anticipated 
continued rise in earnings.” 

+ + + 
~OCONY-VACUUM OIL is named 
“Stock of the Month” by Stand- 
ard & Poor’s Outlook. In its favor 








builds more different types and sizes, and recom- 
mends to the requirement rather than to what is 
available. Take your problem to the leader— 





equipped more vehicles with power braking than 
any other manufacturer. Not only that, you get 
an unbiased answer because Bendix Products 


' MYDROVAC* POWER BRAKING 


‘Bendix 


PRODUCTS 


Put it up to Bendix Products. 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA aveare On Conporkation 





TRAILER VACUUM POWER BRAKES 


B.K.* VACUUM POWER RELAY VALVES 


DIVISION 


UNIVERSAL JOINTS 





*REG. U. S. PAT. OFF 


OVER 7 OUT OF 10 AUTOMOTIVE VEHICLES EVER BUILT HAVE BEEN BETTER BECAUSE OF BENDIX 


are the following factors, accord- 
ing to that service. 


“The company’s huge domestic 
and foreign oil reserves, its con- 
tinued aggressive exploration and 
development program, its ex- 
panding refining, marketing and 
transportation operations, as well 
as the growing by-products busi- 
ness, indicate an expanding scope 
of future business and profits; 
the latter probably will improve 
at a more rapid rate than those 
of the industry. 

“Market fluctuations of the stock 
normally are relatively narrow, be- 

cause of the large number of shares 
outstanding, but this is regarded 
as a desirable characteristic at a 
time when the major trend of the 
general market is not clearly de- 
fined. Moreover, the yield is almost 
6 percent, based on 1947 payments.” 


+ * * 
Earnings 


Checker Cab Mfg. and Subsidiar- 
ies—Nine months to Sept. 30: Net 
loss, $148,520, contrasted with net 
profit of $162,977, equal to 38 cents 
a share for last year’s period. Sep- 
tember quarter: Net loss, $58,164, 
compared with net profit of $79,633, 
or 18 cents a share, earned in third 
quarter of 1946. Net loss includes 
$111,740 tax carry-back credit in 
both periods this year and also in- 
cludes dividends received from 
Parmelee Transportation Co. total- 
ing $356,629 in nine months and 
$89,157 in the three months. Profit 
includes $232,250 on sale of capital 
assets and $401,208 dividends re- 
ceived from Parmelee in the nine- 
month period of last year. 


American Bosch—Nine months to 
Sept. 30: Net profit, after $436,000 
provision for taxes, was $710,775, 
equal to $1.02 a share on net sales 
of $14,370,569. This contrasts with a 
net loss of $188,644 after giving 
effect to $736,600 tax credit in 1946 
period when sales were $9,836,361. 
September quarter: Net profit, 
$163,115, or 23 cents a share, on 
sales of $3,920,917, compared with 
net loss of $23,493 and sales of $3,- 
544,993 for third quarter of 1946, 
when $92,100 tax credit was in- 
cluded in result. 

Dana Corp., formerly the Spicer 
Mfg. Corp., showed yesterday a 
consolidated net income of $8,219,- 
568, after all charges, for the fiscal 
year ended on Aug. 31, last. 

The result is equivalent to $5.23 
a share on the 1,500,000 common 
shares outstanding. For the previ- 
ous fiscal year, the corporation and 
its subsidiaries showed a net in- 
come, including $570,000 tax credit, 
of $706,106, or 73 cents each on 
900,000 common shares then out- 
standing. 


Briggs Mfg. and domestic sub- 
sidiaries: Net profit of $4,743,979 
for nine months, equal to $2.44 per 
share on 1,947,700 shares of stock 
outstanding. For the nine months 
ended Sept. 30, 1946, the company 
reported a net profit of $3,900,629, 
equal to $2.01 per share. The net 
profit for the 1946 nine-month pe- 
riod includes a federal tax credit 
of $8,591,000 plus $1,377,071 for 
postwar reconversion costs return- 
ed to income. 


Motor Wheel—Nine months: Net 
profit, $1,696,913, equal to $2.01 a 
share, compared with net including 
$634,000 tax credit of $712,241, or 84 
cents a share, last year. September 
quarter: Net profit, $535,897, or 63 
cents a share, against $303,648, or 
36 cents a share, for similar three 
months of 1946. 

Fruehauf Trailer and consolidat- 
ed subsidiaries—Nine months: Net 
profit, $3,275,977, or $2.39 a share, 
against $3,458,473, or $2.54 a share, 
last year, 
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Car Orders Fade in Canada As Prices Rise |&"y#!" Assn. Formed |G, ,ysler Dealers Assn. Other off 


In Milwaukee County cers are Leonard Kvam, Kvam 
MILWAUKEE.— Harry Kamin- | Motor Co., secretary, and Mathew 








—- from Page 1) © ——_—_———_ 





economic “czar” over the austerity| parent companies in the U. S. |If he believes proposed expansion sky, of Auto Acceptance Corp., has | Finkler, Finkler Motor Co., treas- 
been elected president of the new- | urer. 


The object of this is to curtail | plans of the automotive or other 
eee wih ba Rimeunehd betet bm flow of U. S. dollars out of | industries are out of line with the 
Feb. 1. he country. “save dollars” program, he can 

Howe also has revealed plans oe a new law, Howe is em-| halt the import of new machinery 
to “persuade” Canadian auto | powered to prohibit or restrict the| OT supplies. 
makers to reduce their ties with |importation of any capital goods. As far as the auto industry is 
concerned, Howe would like to 
bring about more independence in 
manufacture of parts and sub-as- 
semblies. Informed quarters in 
Ottawa, however, expect that he 
will invoke his dictatorial powers 
to this end only if and after other 
“persuasive” means have failed. 

Dealers, and the industry in 
general, were in a state of con- 
fusion pending clarification and 
announcement of the quotas. 
Luxury car dealers were partic- 
ularly upset as on these cars the 
highest excise tax applies. 


J hat thi indi- ° / d. h 

calagt net tite means wns.tnal-’ American leads the way 
the British Rolls-Royce, R. P. Coll- 

yer, from whom a Montrealer or- 


dered a car which has arrived at in Experience 


the docks. He was unable to ob- 
tain delivery until the new excise 








nprove 



























| those tax was paid, and as the list price 
of a Rolls-Royce is about $16,500, 
e stock the dealer was required to pay the e IN PASSENGERS CARRIED 
ow, be- customs about $5,000, bringing the 
f shares price of the car to approximately e IN FLIGHTS FLOWN 
or. , $21,500. 
The tax is graduated and is e IN PASSENGER MILES FLOWN 
of the 
rly de- HEAVY CHROME PLATED ee oe eee 
almost ee | eee ee re e IN DC-6 SERVICE 
ments.” tenpey ® oth os oo im inet my 
an at $1,645, and is s n stock, 
GRAVEL DEFLECTORS Gcnaliieee eos a a ee es 
restrictions were imposed, will 
- cost a buyer an oe ee as so, e IN ENGINEERING RESEARCH 
a ; roel Wate which is about the tax payable 
4 we ow on other cars in that grade. e IN PERSONNEL TRAINING 
8 cents The tax and import ban applied 
yd. Sep- @ EXTRA LARGE FOR PROTECTION LIST PRICE on every car sold after midnight e IN TESTING AND INSPECTION 
$58,164, reas’ = cars ee 
79°63, by a at time were permitted to 
Ms third s HEAVY GAUGE STEEL, CHROME PLATED Py y 0 enter the country. 
ncludes The tax amounts to 25 percent 
‘edit in *- FITS PERFECTLY TO FENDER CONTOUR on cars up to the manufacturers’ 
also in- q oo —— of $1,200. On cars with man- 
| from gt Aca ee TES ufacturers’ prices between $1,200 
>». total- * CUSTOM DESIGNED FOR ALL D 7 and $2,000, the tax is 25 percent 
hs and CHRYSLER MAKES 4 oe has up to $1,200, and 50 percent on the 
;. Profit amount in excess of $1,200. 
capital A fast moving item, one that sells on sight! Carefully engineered to fit Cats costing at manufacturers’ 
nds re- perfectly to fenders, it's heavy gauge steel construction will give years list price more than $2,000 will be 
le nine- of service under any conditions. And the heavy plated Chrome finish will taxed 25 percent on $1,200, plus A / RL / N EF. 
really stand up! Here's the accessory that you can recommend to all 50 percent on the next $800, plus 
ynths to your customers and feel assured of the genuine value received. And 75 percent on the amount in ex- 
$436,000 they're priced right — to sell quickly! cess of $2,000. 
$710,775, eomenwne, used-car dealers were 
et sales pleased with the situation, feelin 
; with a A FEW MORE ALERT DEALERS WANTED, WRITE that the law of supply and demand 
giving will increase prices of used auto- 
in 1946 mobiles. 
836,361. o Federal officials intimated that 
; profit, ri no action to stabilize the price 
are, on of used cars is contemplated, and 
ed with 1401 WEST 9TH ST. CLEVELAND 13, OHIO dealers voiced fear that soaring 
3 of $3,- prices on used-car lots will make 
of 1946, black market operations ex- 
was in- tremely profitable. _ 
There is still another matter of 
» Spicer concern to dealers. Executives of UJ G i ] | 7 
rday a ae oil companies predict shortages of P co 
$8,219,- motor fuel due to the ban on im- 
1e fiscal portation of United States oil, one 
saying the shortage will drive a 
to $5.23 lot of cars off the road unless 
:ommon there are adjustments, and that 
e previ- the ban would cut off half the of 
ion and supply needed in Canada. Hope is 
net in- expressed that the government will ; 
dit, re id _ od ae 
ach on FOR rts. eee GREY IRON CASTINGS 
en out- oe «@ 
ic sub- 
4,743,979 SEAT COVERS From New Levy ONE OF THE NATION'S 
2.44 = Th oar fab bl OTTAWA.—Officials report ” “ 
yf stoc ese Southern seat cover fabrics are better that the new 25 percent excise b j ui 
months because they are tax does not apply to used cars, LARGEST adh e MOST MODE Ny 
ompany even if they are taxable, when ») : » ~ 
3,900,629, * firmly woven purchased new. PRODUCT ION FOU N Bs | ' bs) 
pond net @ water resistant As a result, used cars, even A 
ynth pe- , though the new motor vehicles + 
x credit ° treated So romst fading are taxed up to 75 percent, re- 
071 for @ finished with transparent lacquer main untouched by the new Serer pe P yy 
setare- We offer a large assortment of original and = stadenia eh ihc 
on beautiful patterns. The strong construction osteitis aaeaiel ba aiaeee cate sf i s ) it] s LA re HV) COM di | ; 
$2.01 @ and fine quality of our fabrics help trim shops importation of used motor ve- 
icluding keep pleased and satisfied customers. hicles, she will have to change FOUNDRY DIVISION 
(1, or 84 her method of doing so under 
ptember * formerly known as SENOYA FIBER FABRICS the new Geneva general agree- ik 
i, OF G8 Sold Through Jobbers Onl wont on tariffs and trade, it is MAIN OFFICE AND MANUFACTURING PLANT 
3648, 0. ough jobbers Only learned here. : 
A Bon The a ment has yet te be CHATTANOOGA 2, TENNESSEE 
SS MI L ' Ss I N C ratified by the Canadian parlia- 
caaitined O U - H E R N 3 ment and other countries con- 
» cerned, but, if ratified, it bans 
apr ee ee Cane Oe Phone WAlnut 6341 outright ‘such a prohibition as 
. applied by Canada except where 
a share, : ATLANTA 3, GEORGIA such is necessary to protect the 





exchange of a country. 
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Call It Inflationary ees | 


Opponents Assail Move 


NOTICE! 


res 









FINEST QUALITY 

errey To Restore Reg. W é 
a 

L U G G A G E (Continued from Page 1) Co 
other side, is a short road to in-| ground that his proposal would f 
ata eee ae flation. deny the poor man the = = on 
with every new car sale! Fea-|enjoy the consumers goods hi cal 
in _ ae a ema wanted. It would hurt the former e 
See our Ad on Page 33, ee was R. M. Evans, who spoke not GI particularly severely, he said. . é 
r n¢ 





How are the one-third of the peo- 


1 
only for the FRB but presumably ple, who are underpaid and who , 


November 17th issue of 












































TAKING TO THE AIR for the first time, Consolidated Vultee’ rimental flying 
AUTOMOTIVE NEWS eutemahie wanes over San Diego, Calif. The four-place plane, which had "ns detachable for the Administration. Evans don’t have enough money, to get she 
wing, had @ separate engine in the car for ground operation. The auto-plane on a | 4Sked for what amounted to res- h th t? h ashes ‘d 
—or wire for circular. later test crashed and was demolished.—(Acme) toration of Regulation W, in effect} What they want’ he ae sen 
from 1941 until the first of last} Evans replied that the whol im} 
Orders received by us ° month. Under it the FRB required | economy oe ar tee on try 
inim down t on in- — 
ae ie a Safety Reminders a ne oe ae ott | he dd nok incu debt that he could | 
. t and aximum period of 15/ 7° ore. , 
Christma Pa. Dealers Kept Informed by Bulletins at S oe Peo be paid|  Capehart’s point of view was let 
r Ss. months for the amount to pa 
In “S Head P? ae ff in full the one taken by other witnesses ca 
- af ety meadquarters _ “ena oe speaking for the American Bank- sig 
Evans argued that installment | *?° A s > canal Indus- é 
CONTEMP O ||_xarrissure, pa.—curps)—| direction of Manager Claude S.| gelling wae one of the current | &fS Assn, the Ame can Indus ag 
LUGGAGE COMPANY With the theme, “Let’s Make Every} Klugh and Capt. E. H. Westwick, inflationary forces. In the three an one ie ronal an e - . 
: Dealer’s Showroom Headquarters} PAA’s safety expert, has started| weeks since the end of Regula- e ok for NADA ps 
Suite 1101, Flatiron Bldg. for Traffic Safety,” the Pennsyl-|the issuance of Safety Summaries| tion W, he said, “installment | _ While no spo aaron or ae oe 
New York 10, N. Y. vania Automotive Assn., under the| to its dealer members from the or-| eredit terms have been growing | V2° 2Vailable to this von es en a 
ae — ,——CSCS «|: gpeanization’s safety division. more and more liberal in many rm a on Wat one be An agen aan a 
B eh] S The first issue explains the sum-| fields... (and) have already be- lhe a : tert 
arit’s Sur vey ; assured that their best interests 
‘. mary as follows: + tee sh easy a these . are being looked after during every we 
“Th mes. nstallment credi e ; os: 
Finds Dealers is being our first regular ities ded in the | Minute of the testimony being of- eae 
safety bulletin, we respectfully = sy hn a a ” pil. | fered for and against. It is the 
O timistic dedicate it to those of our mem- S year Sy anete wwe ~ | belief of this correspondent that I 
P bers, who ... THROUGH THEIR | lion dollars. NADA, always legislatively wise, is um 
DETROIT. — Business conditions| UNTIRING EFFORTS, ARE “The economic effect of adding} resigned to a re-imposition of mo- will 
throughout the country are good,| DOING SOMETHING to halt the | borrowed dollars to current income,| tor car credit controls and that a as t 
and businessmen are looking for-| ever-increasing toll of highway | together with the unprecedentedly| pitter attack at this time might PLu 
ward to a con- accidents!” large volume of savings in the| result unhappily. Nat! 
tinuation of brisk The first issue explains the PAA| hands of the public generally, can . o+* 
trade activity, A. traffic safety program, gives hints| Only be to prolong the period of| 4 ~ THE moment, Chairman To- Sug 
E. Barit, presi- on traffic and safety, and announces | inflated prices,” he said. “At the bey, of the Banking Commit- F 
dent of Hudson, the agenda for the meeting of the| Present time this is the really cru-|tee favors a restoration of con- ran 
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declared last 
week. 

Barit has just 
returned from a 
nationwide tour 
during which he 
talked to Hudson 
distributors, deal- 





safety committee here Nov. 14, at 
which time discussions were held 
on the following subjects: 


1. A chairman for all districts 
and/or counties; 2. Driver training 
and education in high schools; 3. 
Cutouts, bearing safety messages 
for elementary school children; 4. 





cial point. Easy credit terms would 
make no more goods available. 
They would only help to hold prices 
high in the market place. 
“Excessive credit extended dur- 
ing a business boom accentuates 
the boom and then has to be liqui- 
dated out of current income on 



































trols until March, 1949, while Sena- 
tor Buck, ranking Republican 
member of the committee, would 
set next June 30 as the limit. It is 
believed that Buck’s resolution will 
prevail and that‘such an eventual- 
ity would be acceptable to NADA. 

Political observers, of course, 

















ers and other A. E. Barit Distribution of glass charts; 5. The the downswing, which accentuates see only election year maneuver- 
OA 08 business enters from all 48 neon. Pennsylvania “Safe Driver League.” depression, he declared. ing in the whole matter. It is con- ome 
ahd: “ ti sponsible 
IN EVERY ROOM ae poo an 2 ented are The bulletin explains the follow- ENATOR CAPEHART, of Indi- aan a a a noun 
virtually unanimous in the belief |i"&_accomplishments of the PAA ana, challenged Evans on the} 4 ided that th uld be 90 1 
MOST CONVENIENTLY LOCATED that — outlook for business is ex- traffic safety program to date: aaa Se co te chit saaaiine mod 
Ir tremely bright,” he said. “It is en-| “In the seven months this safety Bui k T f “hs event fe cae ef & Gatien for 
i H TEL DETROIT couraging to note that as time goes | division has been in existence, a uc ransiers emergency.” If that is true, why been 
on, the feeling of apprehension | definite seven-point program has M G U then doesn’t the President go tors 
which was visible earlier in the| been established. Point one, which cuovern, ps dente te Gites & Geta of Sk 
CADILLAC SQUARE year grows less and less.” is the organization of county ad- credit controls,” they ask. = 
ONE BLOCK EAST OF WOOD) “This would seem to indicate that visory committees of official inspec- Young In East The answer, they say, is that ola 
os lll ete hihaine as hat | tion stations, has resulted in the hat Ss ieee to tinal & k tome 
M. Vv. MacKINNON re ee the need for goods is great, that| | .nization of ti ia-| FLINT.—Two appointments in| Whatever is done is likely to make conti 
iful and that publi _ = oe See See PP a lot of enemies for whoever does 
money is plentiful an at pubic! tion in 46 counties in the common-| the Buick field sales organization it _ oa ie . amt ee rn ginee 
confidence in the business structure | weaith, affecting the Buffalo and Philadel-|'t and that the Administration abilit 
is firm. This, plus the fact that “ee remaining esuition Wilt be phia zones were announced last — a aoe . ot cans miss! 
the automobile is a necessity, ac- week by W. F. Hufstader, general as the goats. But, at as it may, Olé 
ts for the unprecedented de-| °Tsanized at an early date and the the prevailing sentiment through- 
ane ain ed b the motor car in-| Coming inspection period will un- sales manager. out the country, among press and well 
duatey totay:” : doubtedly bear out the value of this} Raymond J. McGovern, formerly public, is that a curb should be first 
statewide organization. Better in-| 20me manager in Buffalo, has been put on credit, temporarily at least whicl 
Barit feels there is good rea- | nections and fewer violations of | 2amed manager of the Philadelphia ae thins te Gee teens Gentian to elimi: 
son to believe that the great de- |). jaw will lower the frequency | Zone, succeeding H. K. Poffenber- happen shifti 
mand for — oe of accidents caused by a faulty| ger, who recently was made Buick’s ——— been 
oe oe Heasne a vt oan motor vehicle. ee —- ——_ : Fuel Line Anti-Freesze i ski 
“The second phase of our safety econ &. soung, tormeriy 92! Developed by Tumbler we oe 
se: prepare for capacity program which has actually been| %istant manager of the —, vost P - ad a ~<a — 
I saring for the future, re-| PUt, into action is the promotion | 20né has been appointed Buffalo Ine. Philadelphia, cite ae 
eee oe we Seren of driver education and training in| 70€ Manager. , a ape, manutncture 
tailers should foster customer good- the high schools of Pennsylvania Both executives are seasoned in} of automotive and aircraft chem- pushi: 
will, Barit stated. An ounce of con- ‘| the administration of Buick sales.| icals, announces the creation of ventic 
iderate businesslike treatment to-|1""0ush the unprecedented coop- istri duct designed to elim- Altl 
siderate business ~ = a - eration of dealers, this program McGovern served as district man- Srna bom = . 
day will do more toward insuring|}.,. already attained results which | #8¢F_4nd_assistant zone manager nate fuel line freezing. ally t 
future patronage than a pound of were believed to be impossible some in New York and Boston before “De-Icer” is said to permit wa- on 19 
the same thing at a time when the| ¢.y months ago. Hundreds of cars| 8°img to Buffalo. Young served in ter to become part of the gasoline impro 
Burner Set-up buyer again is in the saddle, he} pave either been turned over to| oth service and sales capacities| itself, thereby eliminating any years, 
Write Us adds. schools for courses already estab-| in the New York zone prior to his} moisture eee which the z 
“As an asset it can be as signifi-| lished or h b ; appointment as assistant manager| may cause uble. also serves speed: 
ee aes oo cant in shaping the retailer’s future | the ane wae ay olay as . of that zone two years ago. as 0 rust teliitier ane leesens = 
NOunde for Service (Not Beauty) as money in the bank,” he stated.| included in the school curriculum.|,, The new appointments are = pent ae sae) Saget, accord- os y 
Manufactured by Barit spoke to more than 6,500 “Our records show that in al- | Uve immediately, Hufstader said. ng e Di . ae 
LITTLE GIANT WATER Hudson distributor and dealer rep-| most every case where a dealer , 
HEATER COMPANY resentatives in Detroit, New York,| has been unable to provide a car equips 
907 Seventh St. Orange, Texas ington, Chicago, F Worth This 
Washington, go, Fort to a local school, it has been be- th 
Made from Old Heavy Galvanized Sheet || and San Francisco. Hudson’s sales : . 
Iron, Approved by International organization, led by George H.| C®US¢ of the quota being so low mestic 
“Se ines Pratt, vice-president in charge of| *hat a could and ate sere with | 
sales, introduced the new Hudson| ® Car from customer deman 
to the company’s retailing organ-| Realizing the existence of this Car. 
ization. condition, your PAA manager has Tol 
“The response of Hudson dealers} entered into negotiations with a 
to the new car was tremendous,”| factory representatives and it is of Se 
Pratt said. hoped that within a very short urget 
Pratt said that the “Hudson | time we can announce a plan 
lity Dealer Program” i e drive 
or core aed ae = sewer cars will be made avail- obsol 
able wherever needed. throu 
resents “the strongest dealer, fac- i z 
tory and field organization in the The Department of Public In- oa 
history of the company.” struction requirements has been hed 
He cited expenditures of $60,000,-| mailed to every school admini- 
000 during the last two years on/|strator in the state and, contrary Pa 
Driver Cabs and Steticn apes new buildings and modernization|to the prevailing belief in some . mate: 
a os —. o by Hudson dealers. : quarters, there are no requirements repre 
136 | “Today we have approximately | of specialized training. ONE OF THE OLDEST NASH dealerships in the world, Rnerville Meter Go., 3 tappe 
Sensentiates meneanr teeee — in U.S.A Sor See Se She Dares ate Se eERnntinp NE ee ae pn in Ginga A Ry Ry gh AS ‘cnee Jan. 1, 1917, al, w 
STATION WAGONS INO. -_ —— ane ee tee a = ane ae buy or sell new 7 cnet cars? previously ‘sold Ree cars for - ae , saneeseener o> aa Co. aon ° tons | 
uclid veland r t Ad insi kK right: A. % of the p; ©. E. . assistant 2 
oo» : om - + tributors,” he pointed out. wit eutve oeue aaa satan aaa, dente. and Otte A. Hohlhase, secretary-treasurer of the dealership. tively 
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industry, we asked our readers 
for their suggestions. Now we 
say, “Thanks, Pal,” to the sug- 
gestion below: 

Yes! Why bother about all these 
books and expense when a two- 
year subscription to AUTOMOTIVE 
News for $10 will furnish a reader 
with all the information necessary 
regarding the auto industry, past, 
present and future?—M. E. Crum- 
Ley, Santa Ana, Calif. 


resolution which prompted such 

splendid cooperation from you.— 

Lon E. Hoiitanp, Kansas City, Mo. 
+. * 7 











Contact Congressmen 

As chairman of the Committee 
on Consumer Credit of the Ameri- 
can Bankers Assn., I want to com- 
pliment you on your editorial, “Are 
Planners Still Gunning for Auto 
Industry?” in your Nov. 10 issue. 

NADA as well as every dealer 
should immediately contact their 
senators and _ representatives to 
impress upon them that this coun- 
try was founded to allow free en- 


Ohio Governor to Ask 


4-Cent Gas Tax 


COLUMBUS, O.—Gov. T. J. 
Herbert has announced that he 
will recommend to the General 


Eprror’s Note: From time to 
time we receive well thought out 


Letterbox | 


letters for this column which we 
cannot use because they are un- 
signed. We want to emphasize 
again that, while we will be glad 
to keep the confidence of any 
writer and omit his name in this 
column, letters to be used here 
bust be signed so that we know 
they are bonafide. 


terprise and competition and that 
we want it kept that way, except 












Assembly, when it convenes in 
special session next month, the 
repeal of the 1-cent liquid fuel 
tax and the addition of 1 cent 
to the present 3-cent gasoline 
tax. 


Repeal of the liquid fuel tax, 
which brought in $15,000,000 a 
year, is necessary because of the 
constitutional amendment re- 


















possibly under the stress of actual| Cently enacted limiting use of 


warfare. 

I hope that you, through the col- 
umns of your excellent publication, 
will continue to help in this fight, 
as the need is immediate.—LeHMAN 
PLuMMER, vice-president, Central 
National Bank, Des Moines. 

* * + 


Suggestion 


Eprror’s Note: In a story listing 
recommended books on the auto 


Olds Finds Nine 
Out of Ten Ask 
For Hydra-Matic 


LANSING.—S. E. Skinner, gen- 
eral manager of Oldsmobile, an- 
nounced last week that more than 
90 percent of Oldsmobile’s 1947 
model cars built so far this year 
for domestic consumption have 
been equipped with General Mo- 
tors’ Hydra-Matic drive. 

Skinner said that this optional 
equipment was specifically ordered, 
at extra cost, by Oldsmobile cus- 
tomers and reflects the increasing 
confidence of the public in the en- 
gineering soundness and depend- 
ability of the fully automatic trans- 
mission.” 

Oldsmobile division, he said, is 
well along toward the sale of its 
first half-million automobiles in 
which the clutch pedals have been 
eliminated and fully automatic 
shifting in all forward speeds has 
been provided. . 

Skinner estimated that Oldsmo- 
bile owners who have purchased 
cars with Hydra-Matic drive units 
in the past eight years have driven 
more than a billion miles without 
pushing a clutch or shifting con- 
ventional-type gears. 

Although the unit today is basic- 
ally the same as the one installed 
on 1940 Oldsmobiles, it has been 
improved and perfected in recent 
years, he said, with the result that 
the change in gear ratio at set 
speeds is now barely perceptible. 

In 1946, Oldsmobile’s first post- 
war year of automotive production, 
75 percent of its customers speci- 
fied Hydra-Matic drive as optional 
equipment, according to Skinner. 
This year nearly 100 percent of 
the series 98 Oldsmobiles for do- 
mestic use have been equipped 
with Hydra-Matic, he stated. 








Car-Junking Drive Urged 


To Expand Scrap Supply 

NEW YORK.—The Institute 
of Scrap Iron & Steel last week 
urged its members to launch a 
drive to speed the junking of 
obsolete cars in auto graveyards 
throughout the nation in an ef- 





fort to expand the short supply | —" 

of iron and steel scrap for U. S. CLEVELAND PLAIN sin 

steel mills and foundries. us FOOD NEEDS “a 
Edwin C. Barringer, executive 8 voMme ont om \ 

secretary of the institute, esti- ae, wa fh \ 

mated that the yards, which te en \ 

represent the two remaining un- a Oo iames 


tapped reservoirs of scrap met- 
al, would yield “nearly 1,000,000 ; 
tons of material in a compara- ; —— 
tively short time.” : i 
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THOMAS F. CARSON, new Kaiser-Frazer distributor in Toledo, gets together with 
his staff following a dinner at which he was host to his northwestern Ohio and southern 


Michigan dealers. Carson, 


for the past two years K-F’s Detroit regional 


manager, 
organized Carson Motor Sales, Inc., to take over Close Bros., Inc., K-F distributor 


since early 1946. Left to right, personnel of the new company include 


Ourtis, 


traveling service manager; George Ball, sales manager; Carson; Evan Smith, service 


manager, and Ray Hughes, radio service man. 


gas and motor vehicle license 
taxes to highway uses. One-half 
cent of the additional tax will 
be allocated to highway con- 
struction and one-half cent to 
highway maintenance and re- 
pair. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 


will solve your problem. 





“That’s the one Dad just ordered!” 


And there’s exactly where Dad saw it first...in the pages of the Cleveland 
Plain Dealer. We don’t claim that the Plain Dealer actually se//s new auto- 
mobiles, but we do say that it will open the door to your marketing problem. 


The per capita ownership of cars in Cleveland is one of the largest in the 
country...and new car sales, broken down into 272 census tracts in A.B.C. 
Cleveland, show a striking parallel with Plain Dealer readership. That’s the 
reason that automobile and automotive product manufacturers find it pays to 
consistently head their advertising schedules with the Cleveland Plain Dealer 
— always one of the leading newspapers in the country in automotive lineage. 


Axial-Flow Fans 


Joy Mfg. Co., Oliver Bldg., Pitts- 
burgh 22, Pa. announces its new 
and complete line of Axivane ad- 
justable-blade fans, Series 1000, 
consisting of axial-flow fans of the 
vaneaxial type designed for a 


range of pressures up to 9.60 water 
gauge and volumes up to 100,000 
c.f.m. Joy Axivane fans are avail- 
able in 124 different models. 


27 
Playboy Reports 
OK on Purchase 
Of Buffalo Plant 


BUFFALO.—A $2,259,000 bid by 
Playboy Motor Car Corp. for the 
former Chevrolet Plant No. 1 on 
Kenmore Ave. has been accepted 
by the War Assets Administration, 
President Lou Horwitz of Playboy 
announced last week. Playboy man- 
ufactures a small convertible de- 
signed to sell at $985 f.o.b. Buffalo. 

“We plan to tool the plant for 
the production of 100,000 vehicles 
a year on one shift and expect to 
be in mass production by April,” 
Horwitz said. “We'll employ ap- 
proximately 5,000 persons when our 
output goal is reached.” 

Playboy filed a bid for the $3,- 
000,000 government-owned plant, 
operated by Chevrolet during the 
war for the testing and assembly 
of Pratt & Whitney aircraft en- 
gines, last October. 

“We expect to spend $10,000,000 
for all the necessary equipment for 
mass production,” said Horwitz. 

He said that production would 
be continued at the company’s El- 
licott St. pilot plant “until the 
switch is turned on at the new 
plant.” 








CLEVELAND 


PLAIN DEALER 


, Cleveland’s Home Newspaper 


Facts for Advertisers 


Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 





















John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 











900,000 More Customers 


Year’s Drive by Pontiac Bringing Owners 
Back Into Dealer Shops 
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present share of service volume. 
But they will retain a far greater 
percentage of the total than they 
did in prewar, after the abnormal 
service demand drops, he believes. 

There is a definite trend among 
the 3,100 Pontiac dealers (there 
were 3,900 at prewar peak) to 
retail their used cars, and the 
factory has been pushing this 
idea hard, Ward revealed. He 
believes used car prices have 
passed their peak but will not 
take a nose-dive until new car 
production has begun to cut 
deeply into the unprecedented de- 
mand for transportation. 

He praised dealers’ efforts to end 
the gray market in cars, and em- 
phasized that new car dealers are 
selling both new and used cars at 
prices less than what the public 
is willing to pay. He feels trade-in 
allowances have been fair in 99 
percent of the cases. 

Ward, who has just completed a 
10,000-mile tour (by air) of Pon- 
tiac’s field forces and dealers, re- 
ported he found “a keen desire by 
dealers to better serve their cus- 
tomers and to fortify themselves 


ee 


before you 
specify another fabric ! 


Great’ new fabric 
with a great future —with every 
good quality a car fabric 

can have. 


Collins & Aikman 





PAINT BOOTH 


WV E W VENTILATING SYSTEM 


INCREASES PROFITS! 


The answer to your problem of paint shop fumes solved by a 
ventilation engineer. Available in a packaged kit, ready to install. 
Helps keep employees by eliminating headaches and sinus attacks. 
Reduces finish damage with filtered 
air currents. Safety and health fea- 


REDUCES HAZARDS! 


Complete 
een 508. 
$] §750 DECATUR 


tures 


most 





against anti-dealer propaganda.” 
By far the vast majority of dealers 
are conducting an honest and fair 
business, Ward declared; and are 
seeking counsel to combat illwill. 
+ * * 

TS factory has been urging its 

dealers to treat each -new-car 
prospect courteously, advising him 
his order will be taken, with de- 
livery at an approximate date. 

Ward believes that new car sup- 
ply and demand won't be in ap- 
proximate balance before advent of 
the 1950 models. He pointed out 
that, with 300,000 Pontiac orders on 
the books a year ago, the total has 
now soared to 500,000 despite the 
delivery of 200,000 new cars in that 
period. 

Reviewing the past year, Ward 
cited these high spots in the fac- 
tory program: (1) Increasing of 
dealer facilities; (2) Training of 
dealer personnel; (8) Inaugura- 
tion of the customer-getting pro- 
gram, and (4) Encouraging deal- 
ers to retail their used cars. 

He said the factory has been 
urging dealers to create the nu- 


approved and recommended by 


insurance, fire and health authorities 
everywhere. 


Makes the paint shop 
profitable department of your 


business. 


Write for Circular 
PAINT SHOP DIVISION 


The National System of 
Garage Ventilation, Dept. L-12 


$30 N. Church St. 
WORLD'S LARGEST MANUFACTURER 


Decatur 27, iL 
OF EXCLUSIVE 


GARAGE VENTILATING EQUIPMENT 



















cleus of manpower to handle pres- 
ent output while at the same time 
being ready to expand when nec- 
essary to take care of a buyer’s 
market. He believes the future will 
see a much higher type of car 
salesman (but fewer of ’em). They 
will receive higher pay and thor- 
ough training, will be paid on the 
basis of a straight salary plus 
bonus or incentive, Ward declared, 
adding that all department heads 
of a dealership will probably come 
under the same heading. 


Colorado Dealers 
Set Convention 


For Jan. 8-9 


DENVER.—The annual conven- 
tion of the Colorado Motor Car 
Dealers Assn. will be held at the 
Shirley-Savoy hotel here Jan. 8-9. 
In past years the meeting has been 
confined to a luncheon meeting, 
but this year it was decided to 
make the event a two-day affair. 

Convention committees are made 
up as follows: 

Legislation committee—L. C. 
Thomas, Denver, chairman; Harry 
McDonald, Colorado Springs; Wal- 
ter B. Cooper, Fort Collins; E. F. 
Garrett, Loveland; Claude Leukens, 
Steamboat Springs; Walter T. Ma- 
this, Pueblo. 

Resolutions — Walter K. Hurd, 
Pueblo, chairman; John A. Kings- 
bury, Greeley; Bill Reno, Denver; 
Henry J. Davidson, Denver. 

Nominating—O. C. Edwards, 
Greeley, chairman; Ray Smith, 
Sterling; Tom Young, Walsenburg; 
Bernard Mahoney, Denver; Reed 
G. Milles, Grand Junction. 

Association activities—E. J. 
Barnes, Sterling, chairman; W. A. 
Wilk, Pueblo; Wayne Orr, Colorado 
Springs; F. S. Markley, Fort Col- 
lins; George Day, Aurora; Charles 
M. Gilbert, Montrose; C. B. Rader, 
Glenwood Springs. 

Annual meeting committee—Mar- 
vin M. Millsap, Denver, chairman; 
Bill Reno, Denver; Laurence F. 
Sputt, Denver; Arthur C. Sheeley, 
Fort Collins; Ray Smith, Sterling. 

Membership drive—Charles S. 
Hover, Denver, chairman; Lamar 
Puett, Fort Morgan; Charles 
Graves, Alamosa; Tom Pike, Brigh- 
ton; W. T. Berry, Canon City; 
Richard Warren, Grand Junction; 
Graden Weinland, Durango. 

“A program made up of nation- 
ally known speakers with a mes- 
sage that will be of help and in- 
terest to every new car dealer pres- 
ent will feature the convention 
program,” said Tom Braden, sec- 
retary of the organization. 


Clearinghouse 
Inventors Council to Assist 


In Military Problems 


WASHINGTON.—A circular out- 
lining the organization and func- 
tions of the National Inventors 
Council, comprised of 16 nationally 
known scientists, inventors, and in- 
dustrialists, has been released by 
the Office of Technical Services, 
Department of Commerce. Dr. 
Charles F. Kettering, retired vice- 
president in charge of research of 
General Motors, is chairman of the 
council. 

The circular describes the coun- 
cil as a clearinghouse for inven- 
tions and ideas which will assist 
the Army, Navy and other public 
agencies in solving technical prob- 
lems affecting the national defense 
and welfare. 

Copies of the circular and sum- 
mary statements of technical prob- 
lems confronting the Army and 
Navy are available from the coun- 
cil on request. Communications 
should be addressed to National 
Inventors Council, Department of 
Commerce, Washington 25, D. C. 


Continental to Sponsor 


Miami Airplane Race 

DETROIT. — Continental Motors 
Corp. will award a silver trophy 
and $10,000 in cash prizes in a Con- 
tinental Motors trophy airplane 
race to be featured at the 16th 
annual Miami all-American air 
maneuvers Jan. 9-11. 

The race is to be an annual event 
at the Miami air maneuvers, C. J. 
Reese, Continental president, an- 
nounced. Continental’s purpose in 
sponsoring the race is to stimulate 
improvement in design of light 
planes, for which it is a leading 
supplier of engines, he stated. 








ous effects of certain solutions on 
, the engine and cooling systems of 


N. Y. Dealers Shun 
| cars. When those who unknowing- 


Gyp Antif reezes ly offered the harmful solutions i 


NEW YORK.—While there have for sale here were told of their i 
been warnings of harmful types of character, they removed them im- j 
antifreeze solutions being offered mediately, he said. 
for sale for motor vehicles, an 
Automobile Club of New York sur- 
vey revealed last week there were 
few corrosive compounds on deal- 
ers’ shelves in this city. 

J. R. Crossley, vice-president of 
the club, said most of the dealers 
seemed to be aware of the danger-! 


Proven & Accepted “WEATHER PROOF” 


Aluminum Sun Visor | 


PRIMED AND ASSEMBLED | 


Ky. Buys Toll Bridge 
FRANKFORT, Ky. — Kentucky’s 
$95,000 purchase of the central toll 
bridge connecting Newport and 
Cincinnati was announced last 
week. 














DEALER’S PRICES 
Won't Tear or Rip $1395 each. Lots 12 or More 


No Holes to Drill $1495 each. Lots of 6 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.0.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
2783 W. Wisconsin Ave. Milwaukee 8, Wis. 
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for FINANCED AUTOMOBILES 
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AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street New York 5, N.Y. 
United States Automobile Managers 


RHODE ISLAND INSURANCE COMPANY 


Surplus to Policyholders, Jan. 1, 1947 $3,019,862.79 
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Truck Production Estimates 


By Automotive News 
(U. 8S. PRODUCTION ONLY) 














Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
Nov. 29, Week Nov.22, Nov. Nov. 30, Nov. 29, 
1947 1946 1947* 1947 1946* 1947* 

CHEVROLET .......... 8,567 8,645 10,399 36,502 233,553 296,612 
Eb iny oe wyeceeeeusses 20 3,332 15 689 179,280 241,280 
ES 2,618 1,843 8,112 12,247 115,188 155,944 
INTERNATIONAL 2,748 2,034 8,417 12,550 101,085 138,575 
. PP eee 1,491 1,138 1,864 6,997 64,250 77,005 
STUDEBAKER ....... 1,264 720 1,593 6,013 37,877 61,726 
SEE sh vieeeeeds oc eatas 1,467 1,357 1,831 6,641 31,847 59,523 
Saoirse as ss ed cise e's 298 540 566 1,981 15,649 19,469 
EE -Gevevereaeescnes 319 21 351 1,383 3,528 19,057 
nk dikes 0.68mi 250 286 435 1,554 12,204 17,791 
DIAMOND T.......... 248 257 304 1,230 7,566 14,873 
FEDERAL ..........;; 161 124 193 7 5,494 9,348 
SPE, 0 95.04:5055.0000,0 2 san 15 er er 3,097 2,917 
GEE -cernastns sos. 21 & apse 14 197 oses 2,882 
MISCELLANEOUS 351 276 442 1,679 23,531 20,638 
Total Trucks, U. S. .. 19,823 20,588 24,536 90,434 839,099 1,137,640 


is. SE sebaanie eee + eben 81,922 
“Total Cars, Trucks, 
GO. co décaccccesics 3,487 
ran ‘o ars and 
Trucks, U. S. and 
CS se endaseeieys 85,409 
ote: mbine . Ss. an 


3,821 


72,739 108,751 396,957 2,732,697 4,344,395 


5,173 20,649 139,938 237,303 


76,560 113,924 417,606 2,872,635 4,571,693 
anada car and truck output in the com- 


parable week of 1941 was 90,537 units. 





*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


(Passenger Car Table on Page 1) 





Holiday 
To 81,922 for 


Cuts Vehicle Output 


Week 


(Continued from Page 1) 


Further, Ford reportedly plans 
to build less cars in December 
than it did in November. 
Although Chevrolet has _ tenta- 


tively increased its December 
sheet 


schedule over November, 
steel inventories are an indetermin- 
able factor there. 

Preliminary tabulations place 
final November output totals in 
the U.S. at 306,523 cars and 90,434 
trucks—a total of 396,957 vehicles. 
Canada’s effort for the month is 


estimated at 20,469 cars and trucks. 
o . * 


Willys Resumes Output 


At West Coast Plant 

LOS ANGELES.— The Willys- 
Overland Motors branch plant at 
Maywood, near here, resumed pro- 
duction last week after a war-in- 
duced lapse of seven years. 

The factory, established in 1928, 
is the oldest assembly plant in this 
area. After Pearl Harbor, it was 


Supply Situation 
Reported Better 
At Studebaker 


MEMPHIS.—Car shortages are 
expected to continue indefinitely, 
but the prospects of satisfying re- 
tail demand are improving, accord- 
ing to K. B. Elliot, Studebaker’s 
vice-president in charge of sales. 

Speaking here before a meeting 
of Studebaker dealers from eight 
southern states on Studebaker’s 
new sales and merchandising pro- 
gram, Elliot explained: 

“I don’t mean we are exhausting 
our backlog of orders, but the ma- 
terials situation has improved to 
the point where we are able to pro- 
duce more consistently the volume 
and selection of body types we 
schedule.” 

Other company executives at the 
meeting and preview of Studebak- 
er’s 1948 models were A. J. Chan- 
ter, assistant sales manager; R. G. 
Hudson, truck manager, and J. M. 
Christal, regional manager. 


Wellenkamp Gets 
Tucker Post 


CHICAGO.—Appointment of Paul 
G. Wellenkamp as_ engineering 
manager of Tucker Corp. was an- 
nounced last week by Ben Parsons, 
vice-president and director of en- 
gineering for the Chicago firm. 

Wellenkamp formerly was engi- 
neering operating manager for the 
Ranger Engine division gf Fair- 
child Engine and Airplane Corp. 
His experience also includes serv- 
ice with Willys-Overland and 
American LaFrance. 















converted to the manufacture of 
aircraft sub-assemblies. Reconver- 
sion was begun early in 1947 under 
the direction of James J. Welker, 
general manager of Willys-Over- 
land’s West Coast division. 


NADA 


(Continued from Page 1) 


the country, in various publicity 
campaigns and by every other le- 
gitimate means known to it. 

Further, this NADA campaign 
of opposition will be pushed re- 
lentlessly so long as any of these 
practices continue. 

“There is no defense for such 
crookedness in the trade, and 
NADA does not seek to find one. 
It is unfortunate, however, that 
the good name of all dealers has 
been blackened by the sins of a 
few. 

“An unprejudiced effort to ascer- 
tain the offenders, such as has 
been made by NADA, will reveal 
that most new-car dealers are 
operating on the level.” 

+ * + 


Mich. Dealers to Aid 


On State Law Revision 

LANSING.—Michigan -dealers 
were invited last week by Gov. 
Sigler to confer with state offi- 
cials on any amendments or 
changes to improve the state li- 
censing and sales tax laws. 

The Michigan automobile dealers 
legislative committee will meet 
Dec. 1-2 in Lansing to discuss deal- 
er thinking on the licensing and 
sales tax laws. 

Meanwhile, both the Michigan 
and Detroit dealers associations 
protested to the governor implica- 
tions and inaccuracies in the re- 
cent letter sent to Sigler by Judge 
W. McKay Skillman, Detroit’s one- 
man auto grand juror. 

Skillman had laid to the dealers 
what he said was a $3,600,000 sales 
tax cheat. 

Both Paul T. Graves,. executive 
vice-president of the Detroit Auto 
Dealers Assn., and Frank W. Her- 
rick, executive secretary of the 
Michigan Automobile. Dealers Assn., 
protested the implication in Skill- 
man’s letter that all dealers were 
cheating the state. 

“In our opinion,” said Graves, 
“Judge Skillman has stepped out 
of his role as grand juror and by 
indulging in his own ‘estimates,’ 
and by ‘interpreting’ the sales tax 
law to suit himself, is trying to 
create an impression in the pub- 
lic mind unfavorable to the auto- 
mobile dealers.” 

Judge Skillman proposed a sales 
tax formula which is used neither 
by the state nor auto dealers 
(Automotive News, 11/24/47). 





Obituaries 


C. E. Anderson Dies; 


Managed Ala. Group 


MONTGOMERY, Ala.—C. E. An- 
derson, 65, executive vice-president 
of the Alabama Automobile Deal- 
ers Assn., died Nov. 21 after an 
illness of several weeks. 

Mr. Anderson was one of the 
founders of the Alabama dealers 
organization in 1935 and served as 
secretary until its state headquar- 
ters was moved from Birmingham 
to Montgomery two years ago. 
Prior to that he was district man- 
ager of General Motors Corp., Bir- 
mingham, and factory representa- 
tive of the Republic and Ruggles 
truck companies. 

+ « o 


L. M. Bennett, 59, Dead; 
Canada Truck Pioneer 


MONTREAL.—Lawrence M. 
Bennett, 59, considered the dean 
of Canada’s motor truck industry 
until his retirement last year, died 
Nov. 19 at his home in St. Gene- 
viere De Pierrefond. 

Mr. Bennett started a 35-year 
affiliation with the White Motor 
Co., of which he later became pres- 
ident. He was also a Cadillac and 
Studebaker dealer. 


Crash Kills Campbell, 68; 


Veteran N. Y. State Dealer 

YORK, N. Y.—John Campbell, 
68, one of this county’s veteran 
automobile dealers, was killed in- 





stantly Nov. 17 when his auto 
crashed into a parked tractor trail- 
er. He recently was made honorary 
president of the Livingston County 
Automobile Dealers Assn. 


* * ? 


Harry L. Yingling 


HAGERSTOWN, Md.—Harry L. 
Yingling, a member of the Auto- 
mobile Old Timers, Inc., died Nov. 
5 of a heart attack. Mr. Yingling 
launched his career in the auto- 
mobile business here in 1910. 


* * * 


Carl Keller 


PUYALLUP, Wash.—Carl Keller (De- 
Soto-Plymouth) died from a heart attack 
while on the job Nov. 4. He was 53. In 
1933 he became a Willys dealer in Puyal- 
lup, later changing to DeSoto, the firm 
being known as Keller Motors Co. 


Charles C. Albertson 


ELMIRA, N. Y¥.—Charles C. Albertson, 
58, assistant general manager of the Ward 
LaFrance Truck division of Great Ameri- 
can Industries, died recently of a heart 
attack. He joined the firm in 1920 and 
served as plant manager, production man- 
ager and purchasing agent before assum- 
ing his most recent position. 


* * . 
Buell F. Jones 
CHICAGO.—Buell F. Jones, 54, vice- 


president and general counsel of the Stand- 
ard Oi] Co. (Indiana), died here Nov. 17. 


* * * 


Lon E. Mitchell 


ST. LOUIS.—Lon E. Mitchell, 54, former 
manager of the truck department of Shear- 
er Chevrolet Co., Maplewood, St. Louis 
county, and recently a used-car dealer in 
Washington, Mo., died here at DePaul 
hospital. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





TRUCK SERVICE MANAGER—Must be 
able to manage all departments of serv- 
ice operation, hire, and hold mechanics 
as well as customers. Ohio’s largest Reo 
Truck distributor in city over 400,000 
population. Box 2036, c/o Automotive 
News, Detroit 26. 


SALES MANAGER for retail sales with 
large Reo Truck distributor located in 
city 400,000 population in Ohio. Must be 
able to build sales force and get results 
from salesmen. Permanent position for 
right man. Box 2037, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER — Real opportunity 
for young man who has had experience 
in operation of Service Department do- 
ing around $15,000 monthly customer 
labor sales. Pleasant working condi- 
tions. Salary and bonus. Town popula- 
tion over 100,000, Northwestern Penn- 
sylvania Chevrolet dealer. Box 2038, c/o 
Automotive News, Detroit 26. 





OPPORTUNITY for experienced man as 
Parts and Accessory Manager for large 
parts distributor. Must be aggressive 
merchandiser. Knowledge of General Mo- 
tors parts required. State detailed quali- 
fications in first letter. Replies confiden- 
tial. Fred A. Carleson Company, Inter- 
mountain Pontiac-Cadillac Distributor, 
Salt Lake City, Utah. 


SERVICE MANAGER for Kaiser-Frazer 
distributorship in outstanding new build- 
ing fully equipped. Must have A-1 qual- 
ifications and experience. Factory train- 
ing course required. EL PASO MOTOR 
CO., 1300-1320 Texas St., El Paso, Tex. 


EXPERIENCED STUDEBAKER parts 
man. $80,000 per year volume. Box 2032, 
c/o Automotive News, Detroit 26. 


WANTED, SERVICE MANAGER—We re- 
quire the services of a first class, thor- 
oughly experienced service manager in 
Charleston, South Carolina, city of over 
100,000. Prefer Nash background. Good 
salary with possibility of monthly bonus. 
Give age and experience. Box 2047, c/o 
Automotive News, Detroit 26. 


PARTS MAN 


For one of the Largest Ford 
Dealers in Southern California. 
Must know how to display and 
merchandise Ford parts and ac- 
cessories. Good Salary and In- 


centive Bonus. Replies strictly 
confidential. Give qualifications 
and experience and photograph, 
first letter. 


Box 2048 
c/o Automotive News, 
Detroit 26 


HELP WANTED 


EXPERIENCED FORD HELP—-Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 

is practically impossible. Discuss the 

situation with your employer as we will 
require his recommendation. Sam Mur- 
ray, Inc., 1917 Biscayne Bivd., Miami, 

Fla., or telephone Mr. Marshall, Service 

Manager, Phone 9-4761. 


SALESMAN for nationally advertised auto 
seat covers, with following among new 
and used car dealers. All territories, com- 
mission basis. Box 2027, c/o Automotive 
News, Detroit 26. 

SALESMAN WANTED throughout country 
for a custom-made auto seat cover. A. 
A. Auto Seat Cover Co., 861 Market 
8St., Paterson, New Jersey. 


SERVICE MANAGER — We require the 
services of a first class, thoroughly ex- 
perienced Service Manager in Georgia 
city of over one hundred thousand. Pre- 
fer Lincoln-Mercury or Ford background. 
A most unusual opportunity, permanent, 
good salary and share of profits. Answer 
treated confidentially. Give age, experi- 
ence, references. Box 1989, c/o Automo- 
tive News, Detroit 26. 





GENERAL MANAGER—Age 43, 15 years 
executive National Finance Co. Good or- 
ganizer, aggressive and intelligent. Best 
references. Desire opportunity to buy in. 
Write Box 2039, c/o Automotive News, 
Detroit 26. 


ASSISTANT MANAGER—Am now man- 
ager of 300 car dealership and desire 
permanent connection with larger con- 
cern. Married, age 38, twelve years with 
Chrysler products’ dealer. Thorough 
knowledge of all phases dealer opera- 
tions including office management, sales, 
parts and service, wholesale and retail. 
A-1 references. Replies confidential and 
promptly acknowledged. Write Box 2040, 
c/o Automotive News, Detroit 26. 


EXPERIENCED MAN desires connection 
as general manager with distributor or 
dealer in middle west. Twenty-five year 
record automobile business, including all 
phases wholesale activities, distribution, 
dealer contact, sales promotion. Several 
successful years practical retail experi- 
ence. Presently employed as junior exec- 
utive by major automobile manufacturer. 
Gentile, college educated, non-drinker. 
Salary open. Consider profit-sharing ar- 
rangement or non-capital working part- 
nership. Top references. Box 2041, 
Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER—Age 
32. Seeks connection with progressive 
Detroit or vicinity dealer. Now in charge 
of volume used car operation in mid- 
west. Thoroughly experienced in all 
phases of both new and used car busi- 
ness. Married, capable and aggressive. 
Will furnish excellent references. Box 
2043, c/o Automotive News, Detroit 26. 


AN EXPERIENCED SALES MANAGER 
desires connection, specialist in used car 
disposal, initiative, loyalty and accumu- 
lated knowledge since 1935. Communicate 
Box 2044, c/o Automotive News, De- 
troit 26. 


c/o 





FORD OR BUICK future desired as assis- 
tant to owner. Young, married, college 
education, member 8.A.E., excellent ex- 
perience in management, sales, budget 
control, incentive, methods, and auto- 
motive repairing. Presently employed as 
Industrial Engineer, however, life’s am- 
bitions lie in automotive field. Good op- 
portunity considered over starting sal- 
ary. Location open. All replies acknowl- 
edged and held in confidence. Box 2042, 
c/o Automotive News, Detroit 26. 


MANAGER CAPABLE of 


nection with 500 or more new car retail 
dealership. Now employed in Metropoli- 
tan New York area but be available 
after January first. Reply to Box 2035, 
c/o Automotive News, Detroit 26. 


“MANUFACTURERS REPRESENTATIVE 


AUTOMOTIVE REPAIR line’ manufacturer 
with A-1 sales staff has interesting prop- 
osition for marketing additional prod- 
ucts to repair shops. National represen- 
tation including jobber coverage. Box 
364, Bloomington, Indiana. 

BUSINESS FOR SALE” 

FOR SALE—One of the nicest wholesale 
auto parts businesses in the state of 
Virginia. Will sell for inventory. Take 
$20,000 to handle. Box 2046, ¢/o Auto- 
motive News, Detroit 26. r~ 


DISTRIBUTORS WANTED 


DISTRIBUTOR—Established manufacturer. 
automotive, farm item, discontinuing job- 
ber distribution, will sustain organiza- 
tion. Box 2016, c/o Automotive News, 
Detroit 26. 

eer senepyesegeennensecpcsiosipidecmeebannienseensssiasaseinesienneanimmnmts 

DEALERSHIP WANTED 


cneseienessniciasiichemiltnieatni dt cee te canta a 
HAVE QUALIFIED with General Motors, 
Chrysler and Ferd factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
Box 1920, c/o Automotive 





1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 
Capitol ne 530 Linden 8t., Allen- 





sedan or 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


NEW OARS FOR SALE 
1947 CADILLAC CONVERTIBLE, hydra- 
matic, brand new. Driven only 78 miles 
from factory to the Automart. Beauti- 
fully colored with its combination Lotus 
Cream paint and red leather upholstery. 
Write or wire Automart, Cherry & Erie, 
Toledo, Ohio. 
USED CARS WANTED 
WE BUY TAXICABS, late model wrecks, 
cars needing paint, etc. Write today: 
L and M Auto Paint Shop, 1415 8. 
Pulaski Rd., Chicago, Illinois. 
SEN rnnmreeetiinemenees okanebeemmtatn eapcssiaiinenns 
WHO HAS ANY new autos which must 
go for export? Phone, write or wire 








Clark Smith, Phoenix, Arizona. 


ATTENTION car dealers and owners. 
Clean Nash cars wanted. Premium prices 
paid. Phone or write Smith's Auto Sales, 
Van Wert, Ohio. Phone 3114. 


New: 


Somethin 


DEAL 


Bring Your Customers In 
Sell ’Em Off Our Floor 


OVER 300 
Cars - Trucks - Pickups 


LARGEST DEALER 


IN NEBRASKA 


ROSEN-NOVAK 


Phone OMAHA Harney 6090 


USED CARS FOR SALE 








WHEN IN CLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 
6619 Euclid Avenue Phone HE. 0232 
Cleveland 3, Ohio 








$200,000.00 STOCK 


of GENUINE CHEVROLET 


PARTS oracre Shipped’ Day Ressives 


SHEARER MOTOR CO. 
71256 Manchester I, 


3460 
ST. LOUIS 117, MO. 











USED OARS FOR SALE 


AUTOMOBILE 





WHOLESALE 
1947 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO QUANTITY 
BUYERS 


SS. 
1946 Oars 


IRVIN SACHS 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
a@ week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
will meet you. Sale held inside modern 


building. 
BURTON LIVESTOCK 
EXCHANGE, INC. 


Vernon on Route N. Y¥. 5 New York 
Phone 3-3505 








JEEPS 
Near-new and slightly used 1946 and 1947 
models. Wholesale to dealers. Big stock 
on hand. 


Anderson Auto 
PEORIA, ILLINOIS 








ATTENTION 
DEALERS! 


About 400 cars to wholesale, 
late models. A few older. Let’s 
sharpen the pencil. You'll be 
happy to deal with 


PAPPY 
19750 Livernois Detroit, Mich. 








DEALER’S AUTO AUCTION 


Albany, N. Y. 

Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
cars. Lots of action. All dealers cordially 
invited. 

Contact = Anspach, Albany 
Licensed & Bonded) 
Office: 1178. Washington Ave., Albany, N.Y. 








AUCTION 
THURSDAY 12:00 NOON 
Most cars entered are brought in 
by new car dealers. 

Col. Marker, Auctioneer 
‘“‘We Need Buyers—Over 150 Cars 
Offered Each Week’’ 
(Inside Sale) 

DOC GREINER 
The Fiying Dutchman 

Adams 6397 














CLEAN, FAST MOVING 
USED CARS 
— ALL OVER THE COUNTRY 
Best Wholesale Deal in the U.S.A. 
LEO ADLER, INC. 
DeSoto-Plymouth Dealers 


Fenkell—7 Blocks East of Livernois 
21, Mich. UN. 3-7400 
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CLASSIFIED we AD ae 


USED CARS FOR SALE 








We Wholesale 


Detroit's 
Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


\% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTOH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4161 


AUTO AUCTION 


Every Friday — 12 O’Clock 
HORSE HEADS, NEW YORK 


4 Miles North of Elmyra, N. Y., 
On Route 17 


A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 

Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 


Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard, and West, 
Auctioneer 








DEALERS AUTO AUCTION 
Every res a.m. Rain or Shine 





WHO HAS ANY new autos which must go 
for export. Phone, write or wire Clark 
Smith, Phoenix, Arizona. 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
1050 East Sist St. Chicago, Ill. 
“Chicago is the Place to Buy Your Cars’’ 











BUSES WANTED 


NEW SCHOOL BUSES WANTED—Inter- 
national, G.M.C. or Dodge, 48, 54, or 60 
passenger, cash waiting. McLaughlin 
Bus & Equipment Co., 1224 North Main, 
Providence, R. IL. 


BUSES. FOR SALE 


BRAND NEW 1947 FORD CHASSIS. Bicks 
school bus body. 48-passenger capacity. 
November production. For information, 
John D. Bass, Phone 659 or write Box 
18. Consolidated Auto Corp., Princeton, 
Indiana. 


FOR SALE—Airport bus. 
ger Packard Airport bus. 
Bromley Auto Sales, Inc., 
New York. 

NEW BUS CHASSIS—GMC ACS528 250” 
WB. Priced to sell. County Sales & 
Service, Selinsgrove, Pa. 

NEW BUS CHASSIS—One 1947 Chevrolet 
199” W. B. regular. Two 1947 Chevrolet 
199” W. B. 2-speed rear axle. Parkland 
Chevrolet Co., Inc., 50 Coxe Ave., Ashe- 
ville, N. C. Telephone 2401. 


TRUCKS WANTED 


AUTOMOBILE TRANSPORT — Four-car, 
dual tire trailer. Mitchell Motor Co., 
Monett, Missouri. 


TRUCKS WANTED—We need late model 
used trucks. All types. Cash waiting. 
We go anywhere. Call Estebrook 7330 
or write to Fred Bedford, 534 No. Cicero 
Ave., Chicago 44, Illinois. 


TRUCKS FOR SALE 


FOR SALE—Practically new 2-ton tractor 
and 45 feet Mechanical Handling system, 
Auto Transport Trailer. Write McClellan- 
Jackson, Inc., 500 N. Main S8t., East 
Point, Georgia. 

HOLMES WRECKER—Mounted on late 
model Chevrolet, 114-ton, long wheel- 
base, genuine leather trim, heavy duty 
motor, two-speed axle, low mileage and 
original tires. Vincent Motors, Oldsmo- 
bile, Somerset, Pa. Phone 110. 


1942 CHEVROLET wreck truck. Cab over 
engine, 2-speed axle. Equipped with 
Hubbard wrecker. Looks like new. Price, 
$1,850. S. & A. Chevrolet Co., Somerset, 
Pa. Phone 94. 








1941 11-passen- 
Priced right. 
Glens Falls, 











New Wrecker for Sale 


New 1947 Diamond T 1%-ton Model 404 
SCH chassis equipped with DeLuxe cab 
and new Holmes Traffic King cat. No. 
515-C body and crane, located in Wiscon- 
sin. Will sell below list price. 


Box 2045, c/o Automotive News 
Detroit 26 





TRUCK EQUIPMENT FOR SALE 


FOR SALE—Immediate delivery, two new 
1947 Chevrolet advance design 2-ton 
trucks, short wheelbase. One equipped 
with 8-wheel Grico bogie Clark wheels, 
axles all driving 8.25x20 10-ply tires. 
Another with Truxmore 18-5 conversion, 
fifth wheel, air, etc. Also new large size 
Boyertown package delMvery unit body on 
Chevrolet chassis. Several new Chevrolet 
advance design school buses with Hicks 
bodies, as well as some plain chassis. 
Very liberal discount if bidding on en- 
tire lot. Box 2030, c/o Automotive News. 
Detroit 26. 


NEW GENUINE FORD %-ton pickup 





bodies, $75 each. Also new cabs com- 
plete, fit any Ford truck 1940-1947, 
$275 crated F.O.B. Revere. Crescent 
Motor Sales, 429 Broadway, Revere, 


Mass. 
FOR SALE—Two new Dodge 9’ express 
pickup bodies. Complete with fenders. 


Harner Motor Co., Inc., 20 N. Third St., 
Shamokin, Pa. 


HOLMES 
WRECKERS 
New—Heavy Duty, $875 


Standard Double Boom Model 45, com- 
plete with booms, new type outboard legs, 
400’ of %” cable, two extra heavy service 
line blocks, heavy duty V tow bar, $1,250 
list. 








IMMEDIATE DELIVERY 


GENERAL SALES CO. 
F.0.B. Grand Rapids 3, Michigan 
205 Market Street 








~ PARTS FOR SALE 


JEEP ENGINES! 275 new, used and re- 
built. Crated $125 each. All or part. 
Subject prior sale. Consolidated Equip- 
ment Co., 420 Lexington Ave., New York 
City. MU. 3-9297. 


NEW FORD TRUCK CABS complete with 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 
complete with bows and side curtains, 
made to fit International 6x6. Will also 
fit other open top army trucks, $40 per 
set. New Ford, Chevrolet, Dodge and In- 
ternational running boards, 
Sales, 4545 Madison, Tilinois. 

Mansfield 7772. 


Chicago, 


for trucks | 
only. $6 per set. Chicago Surplus Truck | 
= Cherry St. 


PARTS FOR SALE 


NEW HEATERS $15—Motorola radios, 
$45. Crosley, small cars. F.0O.B. Western 
Union, Victory Tire Exchange, New 
Brunswick, New Jersey. 


FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


FORD PARTS—Many hard-to-get items 
Orders filled same day. Write, wire. 
phone, Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


$100,000 INVENTORY Ford parts. We 
carry many hard to get items or will get 
them for you. Wire or write Timmerman. 
Lima’s Ford Dealer. Lima. Ohio 

FORD FAN BLADES, 91A-8600, fits 1939- 
1941 Ford. Immediate delivery, list $6.30, 
discount 40%-10%. Wire, phone, write, 
NATIONAL AUTO PARTS, 1106 Harney, 
Omaha 8, Nebraska. 


OLDSMOBILE 
SHORT BLOCKS 


Fits '37 to ’47 Sixes 
"41 to '47 Eights 


DEALERS ATTENTION 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








CADILLAC 


Day Received 


TEmple 1-3700 








TEN THOUSAND CHEVROLET 
UPPER CONTROL PIN 
ASSEMBLY 
GUARANTEED QUALITY 


8301 LYNDON 
Phone HOgarth 1483 








OLDSMOBILE 


PARTS AND ACCESSORIES 
Orders Filled Day Received 
DISCOUNT TO DEALERS 


RUND MOTORS, INC. 
3725 Grand River Detrolt 8, Mich. 
TEmple 1-3700 








VACUUM TOWAWAY 
BRAKE KITS 


Hand Valve—Cylinder—Brackets 
and All Fittings 


MICHIGAN BRAKE SHOE 


EXCHANGE 


3631 Myrtle Detroit 8, Mich. 
TA. 56-4753 


“‘We give YOU the brakes’’ 


OLDSMOBILE 


And All General Motors 


PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 








Hoods Core Supports 

Grills Parte 

Hub Caps Shock Absorbers 

Fenders Distributors 

Gas Tanks 

Trunk Lids Steering Wheels 

Fuel Pumps Clutch Parts 

And Many Other Items 

Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
IN EAST 








FORD 
PARTS AND ACCESSORIES 


Big Discounts to the Trade 
Hard-To-Get-Parts 








GENUINE FORD PARTS 
AND ACCESSORIES 


One of America’s Largest Stocks 
Phone or Wire Your Requirements 
BIG DISCOUNTS 


Lee Motors, Inc. 
Toledo, 








Ohio 


WHOLESALE PONTIAC parts, large stock 
of hard-to-get parts, body and fender 
parts for all models. Fast service, lib- 
eral discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic St., Trenton 8, N. J 


300 LATE WRECKS at all times. Engines 
transmissions or sheet metal. Inquiries 
answered promptly. Write or call KEN- 
NY’S AUTO WRECKING, R. R. No. 5 
Lima, Ohio. 


DISMANTLING 150 cars, '29 through '46 
Complete fronts for '46 Frazer, ‘41 Pon 
tiac, "40 and ‘41 Ford, °40 Chevrolet 
Chevrolet, Plymouth, Ford motors, $75 
Transmissions, $30. Guaranteed. Johr 
Gee, Victoria, Virginia. 





NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mall 
Orders Filled 
The Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 


MOTORS INO. 
$705 Oarnegie 
OLEVELAND, OH10 


EX. 5800 








PONTIAC 
PARTS AND ACCESSORIES 
Largest Stock in Western 
New York 
Many Hard-To-Get Items 
Discounts to 40% on Popular Parts 
FAST SERVICE 
Orders Filled Same Day Received 
Shipped Anywhere in U. S. 


RALPH PONTIAC 
626 W. Main St., Rochester 11, N.Y. 


Write — Wire — Phone 
Genesee 0626 


“RALPH FOR PONTIAC PARTS” 











4 wee ee. 


New Fifth Wheel 


Assemblies 


Manufactured by FRUEHAUF. f 
30-inch Universal, Truck Trail- ; 
complete i} 


+ 


er or Dolly Mount, 
with Base Coupler Jaws, Lock 
and Safety Latch. 
in wooden boxes for 


Plunger 
Packed 
immediate delivery. 


PRICE 


$40.00 


F.O.B. Memphis 


17 So. Cleveland Phone 7-2141 
MEMPHIS, TENN. 


© 


co 





bu 
in 
the 


FORD PARTS—wWe have ‘em. Tough items 
our specialty. Attractive discounts. Phone, 
write, wire CATES & BECKER, Inc., 
Pottstown, Pa. Phone 621. 


CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 


FORD 


GENUINE PARTS 


BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 


LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 


FORDHAM MOTOR SALES, INC. 
Authorized Ford Dealers 


545 E. Fordham Road, N. Y. ©. : 
Sedgwick 3-3000 { 


2 ere EERE Lea. 
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IMMEDIATE DELIVERY 
NEW SPRINGS 


For Cars and Trucks 
Helper Sets 
Build-up Kits 
Large Stock on Hand of Coll Action 
Parts and Coil Springs 
Distributors for: 
MAREMONT 
MOOG 
BURTON 
RO 


ee ee 
ms 
z 
to 


TUTHILL 


KIMBALL AUTO PARTS 
COMPANY 
59 Kimball 8t. Elgin, [linoils 
Phone: 3142 or 7982 


SHOP EQUIPMENT FOR SALE 4 

FOR SALE—Eight new Lyons parts bins. 

Various models. Sommer’s Sales & Serv- 
ice, Minster, Ohio. 








emet 


ij 
Ile 


. service, lib 
Schultz Pon netstat. A toe hate Dichtes Ainceneeistane 
mton 8, N. J FORD or ee teat ! recently 
robo: -AUCTIONS- 


mes. Engines 
tal. Inquiries 
or call KEN- 
R. R. No. 5 


) through °46 
wer, '41 Pon 
40 Chevrolet 
motors, $75 
anteed. Johr 


RTS 


a This business paid income tax on $72,000 last year— 
, profits averaging over $5,000 a month this year, books EVERY THURSDAY—12 NOON 
audited each month by C.P.A. Vacationist Attention WHOLESALE ONLY 

LALERS Choice Rentals 

In Exchange for a New Car AUTO AUCTION 
_ | WILL SELL ALL OR PART e (For Dealers Only) | 

EX. 5x00 NO LETTERS COME IN OR CALL = 
10 5 Sedeecms—a Both Mouse AT EARL A. SCHOTTS 
2 meee —— Apartment 2300 READING aa ini wets CINCINNATI, OHIO 
sleep T e $112, arn 3060 
1 Bedroom Apartment (sleep 4) is 
Cc DOC GREINER . Auctioneer: Pat Patterson 
naa Phone Adams 6397 Phone Ga. 2085 aes di ens 
° ° ve listings W ma. an 
Madison and 17th Sts., Toledo, Ohio ideal place Sor the mont disertan- 
iar Parte inative vacationist. 
: For details, write ° ' 
PRessvea | | po.sor st w-ram Seach, ||| Auto Auction Every Friday 
TAC At Columbus, Ohio 
er 11, N.Y. AUTO EQUIPMENT FOR SALE [i | 
Phone FRIDAY PAT PATTERSON Dealers Only 
November 28 (Of Course) May 

C PARTS” TOW PILOT—$1 7.50 12 Noon The World’s Finest Auctioneer Buy or Sell 


‘heel 


eS i 1947 Model with Guide Cables 
EHAUF. | One of Missouri’s largest automobile and truck Sey ae GREATER COLUMBUS AUTO MART 
ck Trail- ' dealers. — 
1947-48 Model 
complete ij * a ‘ " Gladden Road & Northwest Blvd. Columbus, Ohio JO. 2249 
Write, phone, or wire “Hi Dollar Joe” at the Joplin AUTOMATIC TOWBAR with Ss Righ Two Blocks 
ee ; Automobile Auction Co., at the Cross Roads of America. - SARS Eee cenabntnabaubegesncts os) Te iced 
Latch. ; and Controlled Steering 
oxes for We have the best market in the world today. Every GUIDE CABLES 
Friday, we sell an automobile every minute. Complete $49.50 
Saturday, Sunday, Monday, Tuesday, Wednesday ° 
Se One ar ee ne Tow Bar Sales Company | AUTO AUCTION EVERY TUESDAY 
If you have a new car or truck to sell and you don’t ne 
his . 100 Se, Clinton St. Ohlenee & T/} IT) the Heart of the Nation — Fort Wayne, Ind 
a contact us, we lose a little and you lose a lot. n the Heart © iy oa i - a eae 
| same location new 
IN. Should you phone, always ask for “Col. Joe H. Bur- H A. M. nied building, only one block from Court House 
an oO us for Reservations. g your cars or send 


Tough items 
ounts. Phone, 
CKER, Inc., 


Arcplated to 
. Guaranteed 
wear-resist- 
ver flake or 
erican Crank- 





AUTOMOTIVE NEWS, DECEMBER 1, 1947 : 31 


SHOP EQUIPMENT YOR SALE 
STEWART WARNER Electronic wheel bal- 
ancer. Never uncrated. $300. DeWeese 
Motors, Taylorville, Illinois. 




























WORLD’S FINEST 
GIGANTIC AUTOMOBILE 





(FOR DEALERS ONLY) 
Every Tuesday at 12 Noon 
If it’s low. mileage, clean cars you want, you can ‘‘load up’’ at 
ED HOUGH’S 


AUTO AUCTION SALES 
Shipping Arrangements Made on ee 
8900 North Broad St. 


FOR SALE 


The entire Flying Dutchman, Inc., Deal including 
copyrighted name of The Flying Dutchman, three Used 
Car Lots, Auction Sale (our auction is held every 
Thursday at noon), Neon Signs, Office Equipment, Serv- 
ice Department, exclusive rights for the MINIT MAN 
AUTO WASH, one in operation in building 150 feet by 
50 feet, owned by Corp. 





6335 
New York. 


FOR SALE 



















$35.00 EA., FOB. | LOS ANGELES, OAL. 


MODERN CHEVROLET CO. 
201 S. Greenleaf Whittier, Cal. 


hiladelphia, Pa. 


















WILL TRADE 


































































































Averaging More Than 100 Cars First Three Sales 

WE’RE HERE TO STAY — WATCH US GROW! 
Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 









es 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
o 


RED ARROW BARS—$42.43 


WANTED! AT ONCE! 


1,000 Automobiles, Trucks and Pickups 










































































them Monday, Monday Nite or Tuesday A.M. We never close . 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 


trum,” owner and operator and manager. We keep six 
buyers in the east at all times. There is probably one 
in your territory now. You contact us and we will have 
| them contact you. 


TIRE CHAINS 
750-16 


Weed Combination With 1700-17 
NEW — HEAVY DUTY 
SINGLE PNEUMATIC 
FOUR LINK SPACING 
INDIVIDUALLY BOXED 


Weed List April 15, 1946 
$20.40 Per Set 
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JOPLIN AUTOMOBILE AUCTION CO. 
_ 1610 East 7th St. Phone 4600 Joplin, Mo. 
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THORIZED 

a vz cece |i NEW SUBSCRIPTION ORDER: 

MS i 5 to 25 sets, $10.20 set 
LES, INC. RADIATOR CORES 26 to 50 sets, $ 9.18 set 
a an REPLACEMENT TYPE — FULLY GUARANTEED ana pore : eo. Send Automotive News to Address Below | 
CHEVROLET — FORD — PLYMOUTH CAN BB WEED FOR MANY OTHER for One Year $6 0 or Two Years $10 CJ 
DODGE — CHRYSLER — DE SOTO 200, suse 2 aidan Gon. for which check is attached 0 or send bill) =; 
AVERY || AND ALL POFULAR MARES IMMEDIATE SHIPMENT AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
. COMPETITIVE LIST ROGER WILCO CO., | 
Less 50% — 10% (Minimum Order of 12) IED .cascsnecaniabstestoasecoddnossebsscncsbbnabeencnseebievessoasbun sadlebat 9uasethabepbabes peepopnanstenavsensGnestneasanenenenstinisii 
ae | NATIONAL AUTO PARTS CO. un SR SRE, Orme OE ss achat wot athpcind Mh antnhendelnasigttinehendgibaeieilie | 
) 1104 HARNEY STREET OMAHA 8, NEBRASKA ! 
P AOORSSOMEES BOM GALI | vvvessssssseccscssscconseseecssnsnsnnnsssceescsnesennseensnnuseensnansennnsnnseessnnnssessonseansessussnssnnusaananuacansnsenamnansonsnnness 
AND ae te ee rey ae | als ee... |: in cncncnidganecna naan ait aaa ieee Zone No. a 
TUTHILL plastic, Target twill silk, Textilene Sun- | 
sure fibre, gabardine twill. Prompt de- | 
PARTS BUFFALO, «+ AUTOMOBILE pect livery. Persea Wi, Auto Beat < Gover, Inc., J CBY......ssecssnessennnnecseceessseessennsenssensens aa ate seesenneensennnnnennanennnemannnnses 

5 j § TRAD IN: 

2 % | crone EVERY, TUESD By gl. MOTOR SCOOTERS For ie: 3 new || Car Dealer (Fj Truck a ee so ee o 
ca || FOR DEALERS ONLY Ste ets || fe | le Phan eo 
1s parts bins. i (AVERAGE SALE 300 CARS) ENGINE aS eee rankshaft | | 
Sales & Serv- |} PHONE ELMWOOD 6375 Meotalizing. John P. |! Ov .o..secsscsssssesseesecssesnecssssneeneencssseneen:snsennssnsnnesnecssavsensansstonsnecsnecosnsnsanssnsannaneanaanecnnesneansngneanee | 
Indoors at Tonawanda Airport Hangar One Mile North ef Buffale City Line Hughes. Motor Co. Inc., 800 Commerce er 
Um 





The bomb secret is out! 

Anybody can make atom bombs. 

And there’s no defense against them. 

Does this mean the inevitable death of every living thing 

in the world? No, says Robert M. Hutchins, Chancellor of the 
University of Chicago—where the first atomic explosion was set off. 
If we can build a lasting peace, we face a life 

on earth far beyond the most fantastic dreams of man. 
Abundant cheap heat and power. 

Unlimited leisure. 

Cures for all diseases. 

A life as long as Methuselah’s. 

Read Dr. Hutchins’ astounding article—today—in 

the December issue of THE AMERICAN MAGAZINE. 


The Bomb Secret Is Out! 
by Robert M. Hutchins 
Chancelior, University of Chicago 
Advertising with Plans 
for TOMORROW 


Month after month, THE AMERICAN MAGaziNe alerts its 
readers to problems of today—keeps them informed of plans 


for tomorrow—through timely articles like “The Bomb Secret 
SMART NEW COVERS! 


Is Out!” fe 
5 a, EASIER READABILITY! 


These articles by recognized authorities, coupled with en- 
tertaining fiction and informative features, constantly make 
Tue AMERICAN MacazinE first choice with millions of its 
readers. 

When you advertise in Toe AMERICAN Macazinz, you tell 
your product story to 2% million families whose interest in 
a better life is expressed in both their reading and their 
buying. This advertising sells your products today .. . builds 
an acceptance that insures them a place in the homes of 
tomorrow. 

Dollar for dollar, page for page, no other magazine can 
match the multi-million male-female circulation delivered 


by THe AMERICAN MAGAZINE, 


FRESH ART TREATMENT! 
BRIGHTER ILLUSTRATIONS! 


BUD SCHIRMER (Detroit Manager) —-H. A. PATTERSON 
The American Magazine 

General Motors Building 

Detroit 2, Michigan 


: ‘ 6 PS ~ Te ~~ eo : 
r ay wy AS delat Nec SSNS i (ih : { 
THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMBRICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 4 
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